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New York Department 
Recommends Changes 
In New Code Measure 


Supplement Lists Suggested Amend- 
ments for First Five Sections 


of Revised Draft 


HEARINGS TO BE HELD SOON 


Changes Deal With Licenses, Re- 
insurance, Sale of Securities, 
Mutual Policies, Etc. 





The New York Insurance Department 
has issued a supplement to the revised 
lraft of the insurance law revision bill 
giving a list of recommended changes 
from the draft covering Articles 1 to 5. 
Another supplement will be issued short- 
ly covering changes recommended by the 
Department for Articles 6 and 7, dealing 
with producers and adjusters and the 
insurance contract respectively. When 
the Department completes its revision of 
the draft bill it is hoped that a final 
lraft of the measure can be prepared 
for introduction in the New York legis- 
lature in 1939 with more than even 
chances of passage. 

Public Hearings Soon 

Public hearing on various sections of 
the law revision bill are to be held in 
lifferent parts of the state, the first 
meeting to take place probably at Buf- 
falo, Others will follow in Watertown, 
Glens Falls and other centers where a 
considerable number of insurance men 
ire located; also in New York. 

J. Foster Piper of Buffalo, chairman 

the joint legislative committee for 
the recodification of the insurance law, 
has notified insurance companies and 
thers interested that memoranda in ref- 
erence to Sections 1 to 5 must be filed 
by Monday, July 18, with the Insurance 
Department at 80 Center Street, New 
York City, and with Chairman Piper, 
oom 439, State Capitol, Albany, if they 
are to receive consideration. 
Removing Duplication 
_The present bill, Assembly No. 3010, 
nt. No. 2380, is known as the second 
raft. Professor Edwin W. Pattersen of 
olumbia University, chairman of the in- 
surance law revision committee, says in 
an introductory comment that the sec- 
nd draft of the bill embodies nearly all 
t the changes which were recommended 


(Continued on Page 26) 
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Weill Call Him Tompkins 


Why did a Wyoming underwriter one day bombard 
his General Agent's office with eight applications? This 
| is the story:— 





Last Christmas a young husband and father, thinking 
of family presents, was sold a $2,000 policy—he was 23 
years old. Death claim a few months afterwards—brain 
tumor. To the wife, $500 cash, and $50 a month under 
an option settlement. 


Our underwriter—we'll call him Tompkins—saw a 
strong young provider for a little family taken without 
warning. Because he put his heart into his work, he 
helped an honest young farmer pay his own last expenses, 
and pay the grocery bill for his little family for months 
after he, the father, could no longer be here to do it. 


Life insurance in crucial action transforms an under- 
writer from routine salesman to irresistible evangelist. 
And that’s why Tompkins, although in Wyoming money 
is still tight, a little while ago bombarded his General 
Agent’s office with eight applications in a single day. 


THE PENN MUTUAL LIFE INSURANCE CO. 
WM. H. Kinocs ey, President 
PHILADELPHIA 








Independence Square 























$3.00 a Year; 25c a Copy 








Woman Wins Highest 
Honors In Home Office 
Institute’s Course 


Gladys I. Kirkpatrick, Occidental 
Life, One of 2,187 Students 
Taking 4,238 Examinations 


INSTITUTE SIX YEARS OLD 








Growing Interest Evidenced in 
“Field Agency Office Manage- 


agement” and Other Courses 





The Institute of the Life Office Man- 
agement Association has just concluded 
its sixth year. Students to the number 
of 2,187 sat for 4,238 examinations dur- 
ing the twelve months. They were em- 
ployes of 134 companies. In the special 
course, known a “Field Agency Office 
Management,” seventy students took the 
examination. The latter undergraduate 
course, which carries with it eligibility 
for the Associate and Fellowship de- 
grees, has been designed primarily to 
cover the particular field of interest to 
branch office personnel. It has been en- 
listing an increasing number of students 
and is recognized by companies as a 
most valuable medium for training field 
office personnel. There has been a sub- 
stantial increase in both number of stu- 
dents and examinations over previous 
years. 

The Life Office Management Associa- 
tion Institute is the employe-student 
educational department of the Life 
Office Management Association, which 
has its executive offices at 110 East 
Forty-second Street, New York. Frank 
L. Rowland is executive secretary. 
President of the association is Richard 
Boissard, National Guardian. 

The student getting the highest award 
granted in the Institute’s Course No. 1 
during the year which has just been 
completed is Miss Gladys I. Kirkpatrick 
of the Occidental Life. Course No. 1 
covers the basic principles of life in- 
surance in an elementary manner. It 
also includes brief treatment of some 
subjects which are covered in Course 
2, which treats with advanced life in- 
surance. 

Eight students in Course 1 who were 
granted Cum Laude were these: Freder- 
ick L. Allen, Jay A. Reeser and Newton 
O. Pierson, Prudential; Ernest J. Ste- 
phens, Jr., and Elizabeth M. King, Mas- 
sachusetts Mutual; Ray J. Dilges, North- 
western Mutual; Jane E. Gough, Mutual 
Benefit; and Whitlow B. Wallace, Vol 
unteer State Life. 

Five students were awarded Honor- 
able Mention upon completion of th« 
Course 1 examinations as follows: Gay- 
lord L. Paine, Connecticut Mutual; 
Charles Pierson Booraem, State Mutual; 
Victor R. Seymour, Midwest Life; Mar- 

(Continued on Page 11) 
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- + ‘To have and to hold - 





When you have a life insurance policy you hold the certainty that 
your loved ones will be protected. You have membership in an 
institution which has survived depressions, wars and plagues. 
You have the security that comes from a multitude of people 
combining their resources. In insurance on a permanent plan, 


you have a value which increases the longer you hold it. 
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LIFE INSURANCE 
QUESTION BOX 
Ad 


Q. What chance has your child of becom- 
ing fatherless before reaching 17? 


A. A child at birth has about one chance 
in ten, on the average, of becoming father- 
less before the age of seventeen. Life in- 
surance can guarantee funds for your child’s 


education, regardless of chances. 


Q. Which country leads in ownership of 
life insurance ? 


A. The United States. With only 7% of 
the world’s population, people here have 


70% of the life insurance. 
_ . . 


Q. Why does the United States lead? 


A. Largely because of the work here of 
life insurance agents. These thousands of 
men and women, by their patient activity, 


have helped make life more secure. 
° . . 


Q. How much life insurance should you 
have P 


A. It depends on many personal factors, 
such as the number and ages of your chil- 
dren, your own age, the amount of your 
savings, ete. Ask an Equitable agent to 


work out the answer. 


The Equitable welcomes questions concerning 
life insurance. Your note to ‘‘The Equitable 
Counselor’’ at 393 Seventh Ave., New York, 
N. Y., will receive prompt attention by mail. 
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Ten Figure In Canada Life Changes 


A. N. Mitchell, New President, Succeeds Leighton McCarthy Who 
Becomes Chairman of Board; Wm. Hastie and S.C. McEvenue Now 
General Managers; W. A. P. Wood Retiring From Active Service, 


Succeeded By L. F. File; 


Ten of the highest ranking men in the 
} year old Canada Life figure in execu- 
tive changes approved by the board of 
lirectors a few days ago. The new ap- 

intments, which entail no changes in 

ministrative policy, follow: 

H. C. Cox, chairman of the board of 
lirectors, becomes chairman of the Lon- 
lon board. Leighton McCarthy, K. C,, 

esident, becomes chairman of the 

rd of directors. A. N. Mitcheil is 
ogee to president from vice-presi- 
_and ¢ reneral manager. E. R. Wood 
vice-president. William 


ues as 

stie, assistant general manager and 
easurer, and S. C. McEvenue, genera! 
perintendent, become general mian- 
rs. W.A. P. Wood, assis stant general 
manager and actuary, retires from active 


ice, but will continue with the com- 
y as consulting actuary K. File, 
ciate actuary, becomes actuary. E. 
Gill, assistant treasurer, is advanced 
easurer, W. J. Beattie, executive as- 
tant, becomes assistant to the presi- 


lent. R. J. Trenouth, assistant super- 
tendent, becomes associated with R. 
MeDonald as superintendent. 
President Since 1928 
The announcement that Mr. McCarthy 


-d to retire from the presidency 
ime less arduous duties was not 
itirely unexpected. He became presi- 
nt in 1928, and primary responsibility 
r guiding the company through the 
ression years has rested upon his 
ulders. He became a lawyer in 1892 
nd six years later was elected a mem- 
r of the Federal Parliament. He re- 
red from politics in 1908. He was ap- 
nted a director of the Canada Life in 
1910, joint solicitor in 1916, vice-president 
nd general counsel in 1924. 
Most of Mr, Cox’s time in recent years 
has been spent in England, and it is 
explained that the increasing importance 
f the company’s business in the British 
Isles makes a strong advisory board in 
London a necessity. Son of the famous 
Senator George A. Cox, he joined the 
ada Life as a stenographer in 1893, 
rked up through every position in the 
fice. He was succeeded as_ general 
nanager by the late T. G. McConkey 
n 1924 and as president by Leighton Mc- 
“arthy in 1924. 


Career of A. N. Mitchell 


The new president, A. N. Mitchell, be- 
ne general manager in 1930, and is 
regarded as one of the outstanding men 












the insurance business. Only last 
nth he was elected president of 
> Canadian Life lesnotee Officers As- 





craduate of the Univers ity of To- 
onto, Mr. Mitchell began as a school 
teacher. Then he was a reporter with 
> Toronto Star. After the turn of the 
tury, he joined the Manufacturers 

as advertising manager. He re- 

ned with that company for ten years, 
rising to the position of assistant secre- 
He then became associated with 
ler company in 1911 as assistant 
ral manager and was appointed gen- 
eral manager the following year. When 
the company was absorbed by the Sun 
L in 1915, Mr. Mitchell joined the 
Canada Life as an assistant superintend- 











New Chairman 


a 








LEIGHTON G. McC 


\RTHY 


ent. Since then his record has been this: 


superintendent, 1924; assistant general 
manager, 1926; general manager, 1930, 
vice-president, 1935. 


The New General Managers 
The new general managers provide a 
judicious blending of Scots and Irish. 
After a number of years in a shi pping 
office in Glasgow, William Hastie joined 






the staff of the Canadian Bank of Com- 
merce which he represented in western 
Canada for almost twenty years. In 
1920 he was transferred East, and three 
years later he became investment man- 
ager for the Canada Life of Montreal. 
Two years later he was made supervisor 
of Eastern investment branches and in 
1928 he was called in to head office to 
become assistant treasurer. Another two 


years and he became assistant to the 
president, an office which he held until 
1933, when he was appointed assistant 


general manager and treasurer. 

S. C. McEvenue, almost as well known 
for his rugby prowess as his insurance 
career, joined the Great-West Life in 
1913—a McGill Bachelor of Science di- 
ploma in his pocket. In 1925 he be- 
came superintendent of the National 
Life, and two years later joined the 
Canada Life as western supervisor. In 
19290 he was appointed assistant super- 
intendent. As such his science training 
proved very valuable for he was closely 
identified with constru ction of the Can- 
ife’s new building on Universit) 
Toronto. He became superin- 
tendent in 1930 and general superintend- 
ent in 1936. 


W.A. P. Wood “a L. K. File 


W. A. P. Wood, who is now consult- 
ing actuary, is one of the most highly 
respected actuaries on the continent. 
Honored by his associates on many oc- 
casions, he has an exhaustive under- 
standing of company affairs and a broad 
practical grasp of the many factors 
which enter into the life insurance busi- 
ness. He has been with the Canada Life 
for almost forty years. 

Mr. Wood’s successor, L. K, File, is 





ty 


A Town With Five Companies — 


Waterloo, Ontario, Is Home of Three Life Companies: Mutual 
Life of Canada, Dominion Life and the 
Ontario Equitable Life 


By Clarence Axman 


An economic paradox on this conti- 
nent is that there are some large cities 
in which not a single insurance company 
is domiciled while, on the other hand, 
there are some places of small popula- 
tion which have a number of good in- 
surance companies having their head of- 
fices there. 

One unusually interesting small town 
which is an insurance center is Waterloo, 
Ont. Although its population is only 
about 9,000 it is the home of five insu:’- 
ance companies, three of which are well 
known in life insurance circles while 
two are mutual fire insurance companies. 
The three life companies are the Mu- 
tual Life of Canada, the Dominion Life 
and the Ontario Equitable Life. The 
presence of these companies gives Wa- 
terloo a decided distinction. 

Neighboring Kitchener 

What makes the paradox more inter- 

esting is the fact that Waterloo is “just 


across the street” from Kitchener, a 
hustling industrial city of 34,000 popu 
lation, named after the famous British 
general, and which has no head office of 
an insurance company. Kitchener, which 
before the war was tall ed Berlin, is the 
birthplace of the Ontario Hydro. It 
also has the cheapest street car fare on 
this side of the water. These two towns 
exist in close harmony. Leading resi- 
dents of both cities belong to the Gran- 
ite Club, where insurance men can be 
seen skating on one of the best of the 
curling rinks or playing on one of its 
five badminton courts. - They also be- 
long to the Westmount Golf and Coun- 
try Club. 

Waterloo had its beginning as an in- 
surance center when the Waterloo Mu- 
tual Fire Insurance Co. was established 
there in 183. At that time Canadians 
were depending almost entirely on Brit- 

(Continued on Page 13) 
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W. Beattie is a graduate of Colum- 














New We 





J. 
bian Cc es 
alter 


Shortly aft i 
nected with the 

& Mc Carthy, 

general soliciting work 


Life to a large extent. In 1929 he be- 
came a member of the firm of McCarthy 
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out in the “six- 


Slim Killer, 
wants to know more 
about Bankerslife Double Duty Dollars. 
ad in the S. E. P. We 
were a bit reassured when we noticed 
Slim had been touched by the civilizing 
influence of a Post Office Box. 


Seven 
shooter” country, 


He saw our 
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A fine body of traditions has grown 
in and with Iowa's Grinnell College 
since its founding in 1846... 
ing out one of the most impressive of 
92nd 
Commencement early this month were 
Bankers Life Secretary B. N. Mills and 
older daughter Marian .. . At Alumni 
Chapel, Mr. Mills, ’06, welcomed the 


graduating class into the alumni body. 


Carry- 


these traditions at Grinnell’s 


Response to the welcome was given by 


“Chip’* Marian Mills, 


* Son or daughter of a Grinnell graduate. 
— 


A tenderfoot who used foamy tooth- 
paste was shot down as a hydrophobia 
victim by a Montana cowboy .. . says 
a recent advertisement in a “cowtown”™ 
newspaper by Art Nelson, Montana 


agency manager for Bankerslife. 
—sLC— 


There is, says Bankers Life Agency 
Manager J. H. Heil, a moral for life 
underwriters in the story of the sick 
woman who had too many visitors. 
On the woman’s ensuing death, the 
husband placed the following epitaph 
on her tombstone: “Mary Smith, be- 
loved wife of John Smith—talked to 
death by her loving friends.”—The 
moral: “Many good prospects, like- 
wise, are talked to death by ‘loving’ 


underwriters.” 


ae 


BANKERS LIFE 
DES MOINES COMPANY 


Established 1879 
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S, E. ‘tome to Head > 
Acacia’s D. of C. Branch 
SUCCEEDS LATE BEN A. HARLAN 
Largest of Company’s Agencies; With 

Company Fourteen Years; Was 


Its Secretary 


Montgomery, president of the 
announced that Sam- 


William 
Acacia Mutual, has 


uel E. Mooers, who since the death of 
the late Ben A. Harlan has nominally 
been in charge of the District of Co- 





SAMUEL E. MOOERS 
lumbia branch, has at his own request 
been relieved of his official duties as 
secretary of the company in order to 


devote his entire time to the further 
development of the branch. 

Virtually all of Mr. Mooers’ business 
life has been spent with Acacia. He 
began his service with the company some 
fourteen years ago in the actuarial de- 
partment and has since served in prac- 
tically every major department of the 
company’s activities. He later became 


secretary to the president, and eventu- 
ally secretary of the company. On two 
separate occasions, he was acting head 


( of the 
periods. 


agency department for extended 


The D. of C. Branch 


In addition to being a C.L.U. Mr. 
Mooers is a graduate of the Life Insur- 
ance Sales Research Bureau’s 1938 School 
in Agency Management; a director of 
the Life Office Management Association; 
a member of the Washington Board of 
Trade; a member of the District of Co- 
lumbia Life Underwriters Association. 

The District of Columbia branch, where 
Mr. Mooers assumed leadership July 1, 
leads the entire field of Acacia agencies, 
and paid for considerably more than $5,- 
000,000 last year, and had at the end of 
May, 1938, practically $30,000,000 in force. 


BREIDSTER-MILWAUKEE HEAD 
W. F. Breidster, Kansas City Life, has 
been elected president of the Milwaukee 
Association of Life Underwriters with 
the following other officers: Leroy F. 


3ond, Equitable Life, and Jack Nuss- 
baum, Massachusetts Mutual, vice-presi- 
dents; Richard T. Tinkham, Mutual of 
New York. secretary, and Herbert J. 
Schwann, Northwestern Mutual, treas- 
urer. 


DE BENEDICT IN NEW POST 


Armand DeBenedict, 
West Coast Life, is now managing the 
life department of Cravens, Dargan & 
Fox in Los Angeles 


formerly with the 
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HEARD on the WAY 





In presenting to President Valentine 
of University of Rochester George Ss. 
Van Schaick, vice- -president of New York 
Life, on the occasion of his citation, for 
the honorable degree, Doctor of Laws, 
Professor Dr. Perkins gave this estimate 
of the former New York State Insurance 
Superintendent: 

“[T have the honor to present to you 
for the degree of Doctor of Laws George 
Slingerland Van Schaick, for many years 
a valued citizen of Rochester, now vice- 
president of the New York Life Insur- 
ance Co., and from 1931 to 1935 Super- 
intendent of Insurance of the State of 
New York. 

“In a public post involving the protec- 
to billions of 


tion of values amounting 
dollars, he discharged his duties with 
rare competence and fidelity, yielding 


nothing to predatory politicians or to 
the sinister pressure of private inter- 
ests, and combined practical efficiency 
with a humane and large-spirited admin- 
istration of the law. Although an offi- 
cial of the State of New York, by virtue 
of the broad scope of his authority, he 
served the people of the whole nation. 
Men such as he sustain our faith in the 
disinterestedness of human nature and 
the solidity of democratic institutions.” 

President Valentine, in conferring the 
degree, said: 

“Disinterested performer of distin- 
guished public duty, you bring honor to 
that city to whose welfare you devoted 
equal honesty and. courage. 

“By the authority vested in me, I con- 
fer upon you the degree of Doctor of 
Laws, honoris causa, aware that our rec- 
ognition and esteem are shared by this 
city and this state.” 





Miss Olivet Beckwith of the accounts 
department of the Aetna Life can now 
claim the interesting distinction of be- 
ing the only woman admitted to fel- 
lowship in the Life Office Management 
Association. She is the third person to 
be granted fellowship since the require- 
ments were set up six years ago. 

Miss Beckwith, who is a resident of 
Unionville, received an A. B. degree in 
mathematics and economics at Middle- 
bury College from which she graduated 
cum laude. She received her M. A. 
degree fom the University of Michigan. 


She came to the Aetna Life in 1934 
after five years with Phoenix Mutual 
Life. 


Her thesis was “Study of Agency Costs 
to the Company and Factors Including 
the Expense Ratio.” Formal presenta- 
tion will take place at the L. O. M. A. 
annual meeting at Toronto next Fall. 

Miss Marion Bills, assistant secretary 
of Aetna Life, having been chosen chair- 
man of a standing committee, is the first 
woman thus honored by the L.O.M.A. 


\. E. Magnell, financial editor of the 
Hartford Courant, in a front page story 
about cash in hand of life insurance 
companies, blames the strict regulations 
of the S.E.C. covering the issuance of 
new securities and the heavy expense 
cost in connection with those issued as 
principal cause of the large amount of 
money eine held by the companies. 
He estimates that on May 1 life com- 
panies had $731,000,000 of cash on hand 

Robert E. Cecil, Philippine manager of 
the West Coast Life, after motoring 
through western Europe, left on the last 
lap of a world tour which, by the time 
he returns to Manila, will have occupied 
seven months. He is accompanied by 
his wife and their two children, Suzita 
and Robert, Jr., native nurse and large 
Packard. During their trip they are 
traveling by road, sea and air but seldom 
by rail. 


Leaving Manila last November, Mr. 
and Mrs. Cecil decided to “see America 


first” and spent so much time in doing 
it that they were forced to cut their 
European trip to a shorter time than 


Talking to The 
London Mr, 


they would have liked. 
Eastern Underwriter in 
Cecil said: 

“First of all I spent three months at 
the home office, San Francisco. That 
was mostly work, but we did manage to 
make flying visits to Mexico, Santa Bar- 
bara and several other places of local 
interest. Then off to Chicago. The high 
lights of my stay in Illinois were attend- 
ance at the American Life Convention 
and making the acquaintance of Colonel 
Hamilton of the Federal Life. 

“From Chicago we proceeded to In- 
dianapolis to meet the Rough Notes and 
Life Insurance Research and Review 
people; then off again to Cincinnati for 
the Tri-State Sales Congress, followed 
by a visit to my friends on the Denver 
Life. 


“After that we drove south, taking in 
the mid-year meeting of the National 
\ssociation of Life Underwriters at 


Richmond and touring some of the beau- 
ty spots; then up to Washington to make 
the acquaintance of T. F. Cunneen of 
the Insurance Department, Chamber of 
Commerce of the U. S 

“My purpose was not so much to col- 
lect data as to make useful contacts and 
discover where the data I might want 
was available and who was best able to 
supply it. That is why I spent so much 
time in America visiting life insurance 
personalities. | Wonderful visits they 
were, too, and I am glad to say I made 
a host of friends. 

“The final stage 
was spent in New 


of my American tour 

York and Hartford, 
the latter to make contact with the Life 
Insurance Sales Research Bureau and 
generally get acquainted with the Hart- 
ford insurance personalities. 

“In New York I visited many 
of the profession. 

“In a way it was a pity I had to spend 
so much of my time in America, but it 
was an unforgetable experience for my 
wife. Mrs. Cecil was born in the Phil- 
ippines and went to school in Japan, 
and her only previous experience of the 
states was gained while at college in 
California, 

“From New York we sailed by the 
Manhattan to Southampton, had a drive 
through very interesting country up to 
London and spent some time en route 
visiting the English cathedral towns. 
Outstanding among these was Salisbury, 
where the cathedral boasts the highest 
spire in the United Kingdom. Salisbury 
is in the heart of the Cecil country and 
the Marquess of Salisbury is the head 
of the great English Cecil family, to 
which I imagine I am distantly related. 

“In London we had all too short a stay 
and every moment of it was occupied. 
We did more sightseeing than in Amer- 
ica, but at the same time I managed to 
visit a number of insurance men, among 
them Mr. Clough and Mr. Pook of the 
Mercantile. & General and Mr. Palmer 
of the Sun Life. Incidentally, from Mr. 
Palmer I was able to gain a first-hand 
account of the British system of life 
insurance selling which differs so rad- 
ically from ours and which in time is 
bound to demand the careful study of 
American life men. 

“From London we went to Scotland, 
but unfortunately were a couple of weeks 
too early for the Royal opening of the 
huge Empire Exposition at Glasgow. 
This is the greatest exposition to be held 
in Britain since the Wembley Exposition 
of 1924-25. However, there was ample 
compensation in the interesting visit I 
had with members of the Life Associa- 
tion of Scotland in Edinburgh. 

“Back in London again we fitted in a 
little more sightseeing in marvellous 
weather, thanks to the worst drought 
and sunniest Spring in the annals of the 
weather bure au. Any spare .time my 
wife had in England she spent in’ pur- 
chasing antique furnishings for our home 
in’ Manila, while I hunted around the 


(Continued on Page 7) 
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E. A. Boalt Named By 
New England Mutual 

GENERAL AGENT IN NASHVILLE 

Succeeds the Late David G. Brandon; 


Was Formerly Supervisor for the 
Company in Cincinnati 


The New England Mutual Life has 
appointed Edward A. Boalt as general 


Nashville, Tenn., to succeed 
the late David G. Brandon died 


Iune 2, Mr. Boalt has been supervisor 


agent at 
who 





EDWARD A. 


BOALT 
n the Guy TD. Randolph agency of the 
New England Mutual at Cincinnati. His 
new duties which he assumes July 15 
will take him back to Tennessee where 
e and Mrs. Boalt lived for some vears. 
Born in Cincinnati in 1896, Mr. Boalt 
s educated in the Engineering College 
of the University of Cincinnati where he 
was a leader in Pi Kappa Alpha frater- 
nity. In 1917 he enlisted in the U. S 
\rmy and served in three major offen- 
sives overseas. Following his marriage 
1921 he lived in Knoxville but returned 
Cincinnati in 1932. In August of that 
ear he entered the Randolph agency, 
New England Mutual, and soon took an 
active part in agency organization. He 
received his C.L.U. designation in 1936. 


WILL HONOR DOUGHERTY 


Middle West Field Force of Occidental 
Life to Have Drive for Vice-Pres. 
While in Europe 
Vice-President Lee J. Dougherty of 
the Occidental Life, in charge of Middl 
Western territory, has been visiting the 
me office and on July 9 started with 
Mrs. Dougherty on an European trip 
The agency force in his territory had 
just held a big rally at the Davenport 
fice with forty in attendance. A sales 
lrive will be conducted in honor of M1 
Dougherty while he is away. This wiil 
be in charge of General Agent L. F 

Wellman, Quincey, TIL. 


JUNE BUSINESS UP 20°; 

New business running 20% over the 
corresponding month of 1937 is reported 
for June by Northwestern National Life, 
giving the company its largest month’s 
volume since last October. The gain was 
more or less general with the best show 
ings being made bv the White and Odeil 
agency, Minneapolis; Texas State agency, 
Houston: A. W. Crary agenev, Fargo, 
nd the R. J A\lbachten) aveneyv, Si 


RALPH S. McDONALD DEAD 
Ralph S. MeDonald, 54, of the E. C 


ageneyv, Sun Life of Canada, 
\ 
Newark, died of a heart attack July 2 
He was a former trust officer of the 


Montelair Trust Co. 
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A mother’s arms are conceded to be the 
safest place for a tiny child. 


Yet many mothers and their small 
children are separated because some 
fathers neglect their life insurance 
protection. 





Ask your prospect what the situation 
would be if his wife were compelled 
to maintain herself and his other 
dependents. 





Then tell him how he can provide. 
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ankers Life of Iowa 
Appoints A.C. Humphrey 


TO HEAD ST. LOUIS AGENCY 


Comes From Nerthwestern Mutual; Or- 
ganized First Local C.L.U. Study 
Group in 1930 


of Iowa announces ap- 
Arthur C. Humphrey as 
agency manager in charge of its St. 
Louis office Mr. Humphrey comes to 
the Bankers Life 


Bankers Life 


pointment of 


after thirteen years in 





ARTHUR C. HUMPHREY 


ife insurance, all of them spent as a 
member of the Northwestern Mutual's 
St. Louis agency. He was that agency’s 
supervisor for three years. He organ- 
ized the first C.L.U. study group in St 
Louis in 1930, similar courses 
and 1937, served as first presi- 
local C.L.U, organization and 
two years on the board of directors of 
t. Louis Association of Life Under- 


-onducted 


dent of the 





writers 

Mr. Humphrey attended schools in his 
ative St. Louis until he entered Univer- 
sity of Illinois, graduating from the Col- 
lece of Business inistration there in 
1923 f as a salesman of 


affiliated with the 


MANAGERS’ GOLF TOURNAMENT 
Sixty Attend at Eche Lake Country Club; 
Eugene Homans Wins Managers’ Low 


Gross and Sayre MacLeod Guests 


t eenera ace s a managers 


uting of the Life Managers’ Association 
f Greater New York was held at the 
Echo Lake Country Club on Jum 3 
( Cc ( 1 ell o¢< « al AL I 
1 \ is € st general ace! 
\ x CT¢ sent, ncl i 
acents igers al 1 Su] s s 
1! en es 








Art 1 LI 

Mutual, chairman; Harry F. Gray, Con- 
necticut Mutual and Max J. Hancel, Con- 
tinent ] Americ a F } owing ire the 
\ ers { the 1 € 

low eros anagers—Eugene \ 
Homans, 75 eross for guests, Sayre 
MacLe ] 73 

Mar ers es ] WwW gg ss, ] lgenc 
Vv. ans st: low net (Max J. Har 
el cu Tohn McNulty, 69; second, low 
et. Eug Homans and Fred Fer 

Foursome prizes—First, Sam P. Davis 
il Toh McNulty; second, Clan Co 
nel and Savr MacLeod, ] 


t prize—Low net, tied at 0% A: 
thur Sullivan and Gordon Harper 

Gerald A. Eubank, Prudential, pre 
sided at the banquet, one of the features 
being a movie of the 1937 outing, wh 
was shown by Elias Klein 
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Lauer Appoints Neikrug 
As Production Manager 


FORMERLY WITH U. S. LIFE 
Rounds Out Organization at Head of 
Fast-Growing Agency Here of 
Continental American 


Lewis M. Neikrug, formerly manager 
of the life department, Tom Hogan, 
Inc., general agent for the United States 


Life, New York City, has been appointed 
production manager in the M. J. Lauer 


LEWIS M. NEIKRUG 


agency, Continental American Life, at 
10 East Fortieth Street, New York. Mr. 
Neikrug 
July 1. 
The appointment of Mr. Neikrug in 
charge of the recruiting and training of 
new men rounds out the agency organ- 
ization which is now headed by Mat- 


assumed his new duties on 


thew J. Lauer, general agent, and Sam- 
uel B. Sapirstein, associate general 
agent. The Lauer agency was started 


in January, 1936, and in the year 1937 
was the leading agency of the company. 
It has made a specialty of audit and 
program work in connection with life 
insurance production 

Mr. Neikruge entered the life insur- 
ance business with the Theodore M. 
Riehle agency, Equitable Society, New 
York City, in May, 1930. After eleven 
months in the field he was appointed 
unit manager and in 1933 and 1934 his 
unit led all units of the Equitable in 
production from new organization. After 
seven years in the Riehle agency, Mr. 
Neikrug went with the United States 
Life in April of last year. He has been 
prominent in the Life Supervisors Asso- 
ciation of New York City serving as 
chairman of various committees and in 
one year was managing editor of the 
Bulletin of the Life Underwriters Asso- 
ciation of New York. 

After securing his LIB. from New 
York Law School, Mr. Neikrug devoted 
the early years of his career to social 
and welfare work. He was active in 
that field during the World War and 
for a period of ten years following. 
After a short period in the newspaper 
publishing business he entered life in- 
surance with Mr. Riehle. 


LITTLEJOHN A SUICIDE 


Angus C. Littlejohn, Springfield, Ill, 
killed himself July 2 rather than go 
to the Federal prison at Lewisburg, Pa., 
to serve eight years for having used 
the mails to defraud. He was indicted 
by the Federal Grand Jury three years 
ago following an investigation into the 
affairs of the National Aid Society, a 
mutual benefit assessment association he 
headed. . 





Se ———— 














Park Elected President 


Chattanooga Association 
David A. Park has been elected presi- 
dent of the Chattanooga Association of 
Life Underwriters. He is general agent 
for New England Mutual and one of the 
originators of essay contests among high 
school students in conjunction with the 
annual message of life insurance to the 
public. Terry Archer, National Life & 
Accident, was elected vice-president and 
George Ellis, Jr., Aetna, secretary-treas- 
urer. 


MANY BROKERS GRADUATED 





Zimmerman Agency of Connecticut Mu- 
tual in Chicago Completes Thirty- 
ninth Life Course 


The fourth brokers’ life course spon- 
sored by the Charles J. Zimmerman 
agency, Connecticut Mutual, Chicago, 
closed recently with thirteen graduates. 


The school was the thirty-ninth that 
Mr. Zimmerman has conducted since 
1931, when he was general agent at 
Newark. In these schools 585 brokers 


have completed the work, 502 having re- 
ceived their certificates at Newark and 
eighty-three at Chicago. 

Graduates from the school that was 
just completed were William R. Alfini, 
A. R. Hempe, Jr., Carder Hall, Kellogg 
Gordon Junge, Robert C. King, Stephen 
J. Maloney, Howard R. McGillivary, 
Margaret R. Miller, Clarence A. Nelis, 
Herman Stein, John H. Walgren, Oscar 
M. Wein and Hugh W. Wolff. 





H. S. HATFIELD APPOINTMENT 


Howard S. Hatfield has been appoint- 
ed assistant to General Agent Irl B. 
Jackson, Massachusetts Mutual Life, 
Cincinnati. For three years he was in 
the New York supervisory field. He 
was president of the Cincinnati Life 
Underwriters Association, 1937-1938. 
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Life Underwriters Ass’n Here 


JOHN M. HUGHES 
John M. Hughes, recently appointed 
managing secretary of the Life Under- 


writers Association of New York City, 
is expected to arrive here and to assume 
his new duties in the offices in the Hotel 
Pennsylvania on July 15. Mr. Hu.zhes, 
formerly executive secretary of the Bos- 
ton Life Underwriters Association, suc- 
ceeds Elles M. Derby, who recently re- 
siened to become general manager of 
the Fifth Avenue Association of New 
York City, Mr. Hughes became execu- 
tive secretary in Boston four years ago 
and held that position at the time of 
the National Association convention in 
Boston in 1936. Prior to 1934 he was 
with the General Exchange Insurance 
Co., insurance affiliate of General Motors. 
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Stoddard New General J 
Agent at South Bend 


MASS. MUTUAL MAKES CHANGE 





Edward A. Schafer to Remain as Asso. 
ciate; New Appointee Now in 
Indianapolis Agency 





Whitney W. Stoddard, Indianapolis 
agency Massachusetts Mutual, has been 
appointed general agent in South Bend 


to succeed Edward A. Schafer, veteran 
general agent of the company. Mr. Stod- 
dard’s appointment is effective Septem- 


ber 


After serving in the United States 
aviation forces during the World War, 
when he was awarded a commission as 
second lieutenant with a flying status, 
Mr. Stoddard made an enviable reputa- 
tion as a motor car salesman. He asso- 
ciated with the Indianapolis agency of 
the Massachusetts Mutual in 1927 and 
soon became one of the agency’s leaders 
He was born in Paris, TIl. 

Mr. Schafer’s service with the Massa- 
chusetts Mutual dates from 1899 when 
he joined the Indianapolis agency. Since 
1905 he has been in charge of the South 
Bend office. Although relinquishing the 
agency responsibilities he has so long 
carried, Mr. Schafer will continue with 
the agency as associate general agent. 
For many years he has consistently ac- 
counted for a large personal production 
and plans now to devote the major part 
of his business time to such work. 


HIGH RECORDS LISTED 





Many Qualify for Connecticut Mutual’s 
Regional Conventions; Low Lapse 


Rates Established 


At the Connecticut Mutual regional 
conventions, now completed, seventy- 
nine agents qualified for the President's 
Club. The members of this club paid 
for $12,997,800 in 1937, and their lapse 
rate was under 5% for business written 
during 1936 and 1937. The average lapse 
rate for the group was 2.1%. The aver- 
age production per club member during 
the calendar year 1937 was $166,638. 

Nine men had a perfect persistency 
record on business written in the past 
two years, with a total of 495 cases ex- 
posed and not one lapse. Those achiev- 
ing a perfect record were the Stein 
3rothers and Manley O. Stevens, Daven- 
port; Clarence R. Darling, Houston; C. 
Theodore Trolin, Hartford; Harry S. 
Irons, Robert C. Jones and Walter C. 
Stearns, Jr.. New York (Fraser agency); 
Randolph M. Saville, New York (Gray 
agency) and Joseph Peilen, St. Paul. — 

Herbert E. and Theodore E. Stein of 
the Davenport agency had the outstand- 
ing record among those with perfect per- 
sistency and were awarded the Steiner 
Cup. 





MISSOURI STATE LIFE SUIT 


The application of Missouri Superin- 
tendent of Insurance Robertson, as suc- 
cessor in charge of the old Missouri 
State Life, for instructions regarding 
prosecution of a suit filed two years ago 
by his predecessor, R. Emmet O'Malley, 
for $850,000 from thirteen directors of 
the Missouri State Life, has been placed 
on the Circuit Court docket for Octo- 
ber 7. Judge Connor specified that the 
application is not to be heard on that 
date, but all interested parties are to be 
in court so that they may consult with 
Judge Connor regarding their desire to 
adduce evidence involving the applica- 
tion and their desire to be heard in 
oral argument or by brief so that the 
nature and extent of any hearing may 
be ascertained. 





HOLE IN ONE ON PAR 4 HOLE 


Sayre Macleod of the Prudential’s 
production division made a hole in one 


on the par four seventeenth hole 0 
the Maidstone Country Club, East- 
hampton, L. I., Sunday. Hole is 292 


yards. 
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As National Leader 


MEMBERSHIP PASSES NEW YORK 





Life Underwriters Association of Illinois 
Metropolis Reaches Goal After 
Seven Year Drive 





Membership in the Chicago Associa- 
tion of Life Underwriters became the 
largest in the country last week when 
the books were closed for the 1938 na- 
tional drive. The Chicago association re- 
ported 1,655 members, giving it a mar- 
ein of 133 over the New York City as- 
sociation. This was the first time that 
Chicago has taken national leadership 
amone life associations. In the state 
association list New York has 2,914 mem- 
Pennsylvania 2,612 and _ Illinois 


‘he gain made by the Chicago group 


shows a 30% increase. A year ago the 
Chicago membership was 1,257. The 
New York City association suffered al- 


st the same decline in members as 
as gained by Chicago. A year ago 
York had 1,854 members. 
Seven Years of Effort 
Attaining this leadership marked a 
seven year struggle by the Chicago as- 
sociation, in which the membership has 
creased each year. So spirited was the 
effort this vear that the membership 
-ommittee, of which A. W. Ormiston was 
hairman, had numerous offers ot 
p as the drive neared its close 
Report of the success of the campaign 


the c 


1 


s made to Max Hoffman, assistant 
anag'ne director, National Association 
f Life Underwriters, bv A. E. Me- 


Keough, who served as Chicago president 
last vear. In makine the report, Mr. 
MeKeovgh gave a large share of credit 

Mortimer Buckley, state chairman: 
Mr. Ormiston, and to Miss Jov M. Lui- 


ns, executive secretary of the asso- 
‘ation Miss Luidens said Mr. Me- 
Keough followed up the committee 


members in canvassing every insurance 
fice in Chicago. 
\s the report was made to New York, 
Harry T. Wright, national membership 
irman, was in the life association’s 
fices and gave his congratulations té 
he committee for the work that has 
been done. Early figures indicate that 
national membership will show but 
slight decline from a year ago, and 
that it will be the second largest mem- 
rship in the national association’s 


hist rv. 





HEARD On The WAY 


(Continued from Page 4) 
ld bookshops for rare and interesting 
ld volumes to add to my library. 1 
lieve I have the most comprehensive 
brary on finance and economics in the 
Philippines and it was a genuine pleasure 
indulge in a little book-hunting in 
London. One work I was very lucky to 
pick up was a copy of the original ac- 





e 





tarial tables compiled by the Rev. 
Thomas Price, the father of scientific 
life insurance. Last year London Cor- 
poration honored Price by placing a 


ie on the site of the first life in- 

irance office, which was his creation. 
“From England we went to Switzer- 
land, where I am again meeting Mr. 
Clough, who introduced me to the Swiss 
Reinsurance people at Zurich. We left 
the children with their nurse in Switzer- 
land and flew to Paris for a quick visit; 
in a car we drove through Ger- 
Austria and Czecho-Slovakia. My 
e’s father was born in Austria and 
hile there we visited his people. Fi- 
nally we returned to Switzerland to pick 
up the children and go together to Italy, 
last European country. There we 
-onclude our tour by embarking on 
North German Lloyd liner Scharn- 

tst for Manila.” 








\pparently the idea of life insurance 
cover estate tax and administration 





expenses has become well established in 
the public mind—at any rate, it even 
occurs in fiction. In the July issue of 
the American Magazine there is a serial, 
“For Beauty’s Sake,” by Clarence Bud- 
ington Kelland, author of “Mr. Deeds 
Goes to Town” and other stories. Like 
“Mr. Deeds” the plot hinges on a will. 
In this case a young astronomer is willed 
his aunt’s beauty-shop chain, and the 
lawyer, in announcing the bequest to 
the young scientist says: 

“She was also the owner of this apart- 
ment, and had the foresight to provide, 
in the form of life insurance, a sufficient 
sum to cover costs of administration and 
inheritance taxes, so that her business 


Who does not thrill to the close of the 
working day .. . the prospect of being 
free from its responsibilities and cares, 
even for the brief, fleeting hours be- 
tween one day and the next? 

And there are few of us who would 
not like to look forward to a time when 
we can be forever free . . . when at last 
alarm clocks can ring unheeded, when 
appointment books may gather dust .. 
when leisure becomes a way of life, not 
merely a brief respite from a task which 
must be taken up again on the morrow. 


so 


might be left intact as a going concern.” 
Incidentally, the way the plot is working 
out, I wouldn’t be surprised if the insur- 
ance had an important part to play in 
the story later on. 

Uncle Francis. 





LAUSMAN LOUISVILLE HEAD 

W. H. Lausman, general agent Provi- 
dent Mutual, has been named president 
of the Louisville Association of Life Un- 
derwriters, of which he was formerly 
secretary. Other officers are vice-presi- 
dents, Craigie Krayenbuhl, Reliance Life, 
and J. E. Taylor, Equitable Society; sec- 
retary-treasurer, Frank Kelsey, Phoenix, 
Mutual. 





Call it a day! Retire a definite number 
of years from now with the assurance 
of a regular monthly income you cannot 
outlive. Such independence is now pos- 
sible to every man and woman who can 
earn even a modest living today. 

A John Hancock retirement plan, 
worked out in a practical manner to suit 
both your purse and your plans, will 
begin at once to pay you in freedom 
from worry about the future. . . Later 
on its guarantee of a regular, unfluctu- 
ating income all your life will give you 


GUY W. COX, President 


State Farm Life Elected 


To American Life Convention 


The State Farm Life of Bloomington, 
Ill., has been elected a member of the 
American Life Convention. This com- 
pany, of which G. J. Mecherle is presi- 
dent, was organized in 1929 and is ad- 
mitted in twenty-nine states. It has near- 
ly $48,000,000 insurance force. 


CALLAHAN MISSOURI HEAD 

James G. Callahan was elected presi- 
dent of the Missouri Association of Life 
Underwriters June 18. He is Forest 
Park district manager, Metropolitan 








‘ 


the greater freedom to enjoy life in 
your own way. 

Send for your copy of a new booklet 
which tells how to prepare for retiree 
ment the John Hancock way. 


john Hancoe ptual Lite gsurant 
) Lif . 1 
Boston Ma L qme- 1}. 
o™ ; é ur 
a 
Please gen € gout pookl t bo + gerre 
( ° T ¢ 
ue qooeee* al 
ne oon? 


HN HANCOCK MUTUAL LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 





This advertisement appears during July and August in Ten National Magazines 
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James E. O'Neill Made Life Manager 
O’Connell & O’Connell, Inc., N. Y. City 





DANIEL O’CONNELL 


James E, O'Neill, former vice-president 


of the George Washington Life, and 
who has had extensive experience in 
New York City production, has been 


made life insurance manager of O’Con- 
nell & O’Connell, Inc., general 
ance office at 17 West Sixtieth Street, 
New York City. 
marine and automobile business O’Con- 
nell & O’Connell, Inc., is also the up- 
t wn branch of the Leyendecker-Schnut 


insur- 


In addition to its fire, 


agency of the Guardian Life 

Daniel O'Connell, head of O’Connell & 
O’Connell, Inc., one of the best known 
of the mid-town insurance men writing 
all divisions of insurance, has a large 
clientele covering a wide range of busi- 
His father was a Long 
attended public 


ness activities. 
Island 
school in Bay Ridge. He entered the 
1908. Although 


farmer and he 


insurance business in 
never specializing in life insurance, he 
has nevertheless written as much as 
$250,000 a year. 

Mr. O’Connell’s present offices in West 
Sixtieth Street were established sixteen 
vears ago. He has continued in the same 
building, but, upon occasions and due 
to expanding business, has enlarged his 
offices 

Born in Virginia and educated in New 
Jersey, Mr. O’Neill’s first experience was 
with the Central Railroad of New Jersey 
In the World War he saw service in the 
87th Division of Infantry at the Pyre 
nees Mountains, Tours and Alsace-Lor 


AUSTIN BUFFALO ASS’N HEAD 


Arthur L. Danforth anid Fred N. Tornow 
Elected Vice-Presidents; Arthur 
L. Beck Secretary 


Warren D. Austin, manager of Metro- 
politan Life’s Buffalo district office, has 
been elected president of Buffalo Life 
Underwriters, Inc. Other new officers 
are Dr. Arthur L, Danforth, John Han- 
cock, first vice-president; Fred N. Tor- 
now, Northwestern Mutual, second vice- 
president; Arthur L. Beck, National Life 
of Vermont, secretary. Russell C. Won- 
derlic, Mutual Life of New York, was 


re-elected treasurer 


RUNNING FAR AHEAD 

\ gain of 142.8% in June paid busi- 
ness over June, 1937, is reported by Mark 
S. Trueblood, Southern California gen- 
eral agency Union Central. The first six 
months’ gain is 26.2% over the same 
period of 1937. The average policy wa 
for $8,200 


JAMES E. O’NEILE 


raine. He attended the Officers’ Train- 
ing School at Old Napoleon Barracks in 
He remained for a year after 
the war as an officer in charge of the 
largest American prison camp in France. 
He entered life insurance with the Book- 
staver agency of the Travelers in 1918 
after returning from the World War 
From there he went with the late C. A. 
Foehl, Prudential manager, and then be- 
came agency assistant in the Daniel | 
Quinn agency of the Prudential in 
Brooklyn. After his experience with the 
George Washington Life he returned to 
the Travelers as agency consultant of 
the Bookstaver agency 


Lonegres. 
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175,009 Connecticut 
Employes Under Group 


FIRST WRITTEN 25 YEARS AGO 


Earliest Employers to Take Travelers 
Croup Included Mergenthaler Lino- 
type and Victor Talking Machine 


In an article in the Hartford Courant 
Talbot O. Freeman, regional Group su- 
pervisor of the Travelers, says the first 
Group policy in Connecticut was issued 
a quarter of a century ago and today 
175,000 employes are covered in that state 
by Group for $250,000,000. 

The first Connecticut Group policy was 
written by the Travelers on its own em- 
ployes. A few days later the Travelers 
issued similar policies for an electric rail- 
way company in Ohio, the Mergenthaler 
Linotype Co. of New York and the Vic- 
tor Talking Machine Co. In those early 
cases the employer paid the entire cost 

Growth of Participation 


“As workers generally learned more 
about the benefits of Group and the cost 
of such protection they began asking the 
privilege of contributing towards the cost 
so that they might have larger amounts,” 
said Mr. Freeman. “Many of these re- 
quests were made shortly after the de- 
flation of 1920 when many corporations 
could not consider expanding their ap- 
propriations for any form of welfare 
work among employes. The offers of 
employes to contribute resulted in a 
erowth that otherwise would have been 
delayed or might never have come at all. 
\s a result most Group insurance is now 
paid for partly by the employer and 
partly by the employe, and the average 
carried on each employe approximates 
the $1,600 mark.” 

Three Connecticut 
(;roup are Travelers, 
necticut General, 


companies writing 
Aetna and Con- 





creased to 4.2%. 
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THE MINNESOTA 





Iif’sS A FACT! 


that during 1937 the Minnesota 
Mutual's average net rate of 
interest earned on assets in- 


l. A liberal agency contract. 

2. A plan for financing your agency. 

3. Accounting methods to guide you. 

4. Proven plans for finding — training 


A liberal financing plan for your 


A unique supervisory system. 
Organized Selling Plan. 

Unusually effective selling equipment. 
Policies for every purpose: Regular— 
Juvenile — Women — Group — Pay- 


10. Low Monthly Premiums. 


A $212,000,000.00 Mutual Company, 
58 years old with an understanding 
cooperative Home Office. 


LIFE INSURANCE COMPANY 
Saint Paul, Minnesota 





MUTUAL 
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Since 1848 
UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 





Insurance Antidote 

For Difficult Times 
VALUE GROWS WITH ADVERSITY 
Sound Structure " Emphasized by Presi- 


dent Loomis, Connecticut Mutual, 
at Regional Meetings 





President James Lee Loomis, Connec- 
ticut Mutual, has been telling the com- 
pany’s fieldmen throughout the country 
that it is the very business of life insur- 
ance to meet difficult times such as the 
present, This ability is the underlying 
principle of protection, Mr. Loomis said. 
“Whatever life insurance in the aggre- 
vate may be as a national asset, it 1s in 
its operation individualistic. It is not 
primarily how much prosperity or ad- 
versity may exist outside the family cir- 
cle, but rather the condition within the 
circle when the emergency comes, that 
really counts. Then surely home is some- 
thing more than four square walls. 

“In times of adversity, life insurance 
is at a high premium. The desire to pos- 
sess it increases as income is threatened 
or grows less, and values diminish, Al- 
though prospects may have lower pur- 
chasing power, the wish to buy is cer- 
tainly larger. Life insurance has ad- 
vantage in this respect, that does not 
pertain in equal degree to any other 
service or commodity. 

“No form of financial structure more 
secure than a well managed life insur- 
ance company has yet been devised. It 
is the best and surest medium through 
which the buyer and those dependent 
upon him may obtain their heart’s de- 
sire. 

“This is the field in which the repre- 
sentatives of Connecticut Mutual have 
chosen to serve. This is the Great Com 
mission that this field organization, un- 
der the able leadership of the agency 
officials and the general agents, is seek- 
ing to execute. We have no doubts 
about the need of our calling, the integ- 
rity of our service or the effectiveness 
with which that service is discharged. 
The results that our field has so far 
produced this year are altogether satis- 
factory, and I extend my congratula- 
tions.” 

Over 280 agents qualified for the Con- 
necticut Mutual regionals, being one of 
the largest groups ever to qualify in 
any one year. . 


ZIMDARS GREEN BAY HEAD 
Ray Zimdars, Mutual Life of New 
York, has been elected president of the 


Green Bay, Wis. Association of Life 
Underwriters. 
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Chas. C. ieee. Section, 
Banquet Wit, Dies at 56 


INSURANCE AGENT MANY YEARS 


Had Been Peadkdens of Boston Asso- 
ciation; Leaves Widow And 
Five Children 
One of the great wits and most popu- 
lar characters in life insurance, Charles 
. Gilman of Moore & Summers agency, 
New England Mutual Life, Boston, died 
last week at the age of 56. In Novem- 





CHARLES 


ber, 1934, he was given a dinner at the 


C. GILMAN 


\lgonquin Club, Boston, upon the oc- 
casion of his thirtieth anniversary in 
the business. For years he had been in 
demand as a speaker at life underwrit- 
ers’ association banquets. His specialty 
was Irish dialect stories with a life in- 
surance twist, and he could tell one of 
his own sales stories in a way that 
made it scintillate as he described the 
exchange of dialogue between himself 
and the client. 

Mr. Gilman’s health had not been so 
good, but he surprised the business a 
few months ago by showing up at a 
Milton Dollar Round Table dinner. He 
had paid for the million recently. 

For three decades he was with the 
National Life of Vermont. At one time 
he was president of the Boston Life 
Underwriters Association and he was a 
national committeeman of the National 
\ssociation of Life Underwriters. He is 
survived by a widow and five children 
Funeral services were at St. Angela’s 


Church, Mattapan, Mass. 
NEW CLEVELAND MANAGER 


E. Clare Weber Appointed by Fidelity 
Mutual in Cleveland; University Of 
Michigan Graduate 
E. Clare Weber has been appointed 
manager in Cleveland for the Fidelity 

Mutual Life. 

Born in Canton, Ohio, he is a graduate 
of the University of Michigan, where he 
majored in economics. Following eradu- 
ation, he was engaged in research and 
sales work until he entered the life in- 
surance business in Cleveland with Fi- 
delity in 1931. Mr. Weber is married, 
has a young daughter and is active in 
club and social organizations, beine 
treasurer of the Michigan Alumni Club, 
and a member of the Junior Chamber 
of Commerce and the well-known Her- 
mit Club of Cleveland, 


ZIMMERMAN GIVES vlaieset aed 

Charles J. Zimmerman, geversl ent 
at Chicago for Connecticut Mutual Life 
was host June 29 at an anniversary 
Party to the agency force and_ their 
ng The affair started with a cruise 
en Lake Michigan and concluded with 
dinner at the Naval Armory. Vincent B. 

ffin, vice-president and sunerintendent 
of agents, was the guest of honor. Ar- 








North Comal “Ad” Men 
Meet in Chicago July 22 


Charles J. Zimmerman, general agent 
in Chicago for Connecticut Mutual, will 
be a speaker before the North Central 
Round Table of the Life Advertisers 
\ssociation in Chicago, July 22. He will 
speak on “What Are We After?” 

The program is aimed to develop dis- 
cussions more pertinent to present day 
agency problems than advertising and 
sales promotion details, but the latter 
will not be neglected. Two unusual fea- 
tures will be a showing of “Minute 
Movies” produced by leading national 
concerns and a talk and demonstration 
on commercial photography by Valen- 
tino Sarra, Chicago photographer. 

Other speakers on the program will 
include John J. Prather, advertising 
manager, Yoemen Mutual; Fred Fisher, 
advertising manager, Lincoln National; 
Ben Williams, assistant superintendent 
of agencies, Bankers Life of Iowa; Phil 
Irwin, assistant actuary, Equitable of 
Iowa, and Harry V. Wade, vice-presi- 
dent, American United. 


Harry Phillips ies Written 
Eight Million in Seven Years 


HARRY PHILLIPS, JR. 
Phill'ps, 


Harry Jr, of the Ralph G. 
Kneelsman agency, Penn Mutual, New 
York City, who is one of the leading 
producers of the company and a life 
member of the Million Dollar Round 
Table, completed seven years with the 
wency on July 1. Entering the agency 
ou that date, 1931, during one of the 
lyo-est curves of the business cycle, he 
has set a record in depression times. On 
his anniversary this month his records 
show a total written business of $8,088,- 
700 on 572 lives which gives him an aver- 
ave of $1,155,529 annually on 81% lives. 

Since entering the business Mr. Phii- 
lips has always ma‘ntained a high pro 
duction. He specializes in no part’culat 
forms cf insurance but writes the busi- 
ness to meet the specific needs which 
he finds. He has developed a number of 
new plans for life insurance presenta- 
tors. In demand as a speaker he has 
already appeared before grouns of Ife 
insuvance producers in ten o> fifteen dif- 
ferent ct'es. 

Mr. Philips has served on the execu- 
t've cunmnittee of the Life Underwriters 
\ssoc‘ation of New York Citv. He has 
been active in Commun‘ty Chest work 
in Woedmere, Long Island, where he 
makes his home, is a member of the 
Wootmere Country Club and is one of 
the low hand cap golfers in the metro 
politan district. 


rangements were in charge of William 
I. Siegmund, manager of the agency's 
brokerage department, who is an officet 
in the Naval Reserves. 
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ede Toledo dieecand 
Agent Lincoln National 


CONDUCTED HIS OWN AGENCY 


Native of Ohio City Has Been Active 
in Life Managers’ and Local Under- 
writers’ Associations 


Appointment of Dan W. Harris as gen- 
eral agent in Toledo for Lincoln National 
Life has been announced. The agency 
will have offices in the Edison Building. 

Mr. Harris entered life insurance in 
1924 and after five successful years as a 
soliciting agent obtained a general agent’s 
Since 1929 he has been the 
head of his own agency and has had a 


contract. 


fine record in both agency building and 
personal production. He was born in 
Toledo and spent the first portion of his 
business career in the retail grocery and 
meat business in Rossford, a suburb. In 
1918 he was in Buffalo in charge of gov- 
ernment production of all metal parts at 
the Curtiss aeroplane plant. 

Mr, Harris is active in Masonic and 
church affairs in Toledo, a member of 
the board of control of the Toledo Life 
Managers Association and has been sec- 
retary-treasurer of the Toledo Life Un- 
derwriters Association for the past five 
years. 

LOW TERMINATION RECORD 

Pacific Mutual Life set a new low 
record of 4.82% in the rate of prevent- 
able termination of policies during the 
first quarter of 1938. This figure com- 
pares with the average of 7.57% for 1937 
and 649% for 1936. Included in the 
classification are all terminations, except 
through death and maturity, and all 
types of policies other than health and 
acc‘dent enter into the calculation. A 
comparison on the basis of pure life in- 
su-nnce only, shows the rate even lower 


at 442% 
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All-Year-Round 
Sales Appeal 


Quality Accident 
Insurance 


In the past few weeks the 
need for accident and health 
insurance has been stressed as 
& H. Week 


gave the line a big impetus 


never before. A. 
and the interest is being sus- 
tained. 


The PREFERRED 
DENT’S 55 


icy is unusually attractive to 


ACCI- 
th Anniversary Pol- 


applicants who may qualify, 
and it contains many liberal 
features at a low premium cost. 
It is one of many accident poli- 
cies issued by this company of- 
fering exceptional opportuni- 
ties to the 


LIFE INSURANCE AGENT 


afraid to talk 
accident insurance during his 


who is not 
interviews. 


These policies are backed by 
a casualty company that has 
specialized in offering quality 
accident insurance to preferred 
classes of risks for more than 
fifty years. 


Accident insurance is the 
easiest form of insurance to 
sell. Everyone is a prospect, 
daily newspapers are full of 
the demand is increas- 


Accident & 
Health Week observance cen- 


leads, 
ing and April's 
ters the attention of the nation 
on this line. 


You might as well capital- 
ize on this form of insurance 
as you go along. If you don't 
someone else will. 


Send for complete detuils on our 
accident policies and direet agency 
contracts 


The 
PREFERRED ACCIDENT 


Insurance Company of New York 
New York, N. Y. 


80 Maiden Lane 
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k — sg | Newton HL Bell— 


yents sell insurance in exactly 

which also applies to the 
way they get prospects. What they sell 
md how they sell it is principally an idea. 
Some ideas which have proved successful, 


md which are now being employed, will 
he offered readers of The Eastern Under- 
riter in this column from time to time. 
T 
No. 40 
Irvin Bendiner of Philadelphia, attor- 
ney and prominent life underwriter, holds 


that one of the 
successful 
himself 


the well-founded belief 
most important assets of the 
agent is his ability to 


express 


“‘¢conom te 
NSiBU 
‘ ome me 





Le m1 eohlew ? 
tits the sain probli Mm. 


simply. Mr. Bendiner has stated: “If the 
agent wants to think and to talk simply 
about life insurance, he must take him- 


self back to the fundamental and basic 
ideas which sell life insurance. The sole 
purpose of life insurance,” Mr, Bendiner 
says, “is to help a man to meet his eco- 
nomic responsibilities.” 


The new agent or the old agent who 

in accord with Mr. Bendiner’s belief 
must learn or if he has already learned 
he will continue to talk to prospects 
about those responsibilities of the pros- 
pect which exist in terms of his wife 
and his children and, to a lesser extent, 
his business. The business to a lesser 
extent because businesses move up and 
down through more or less uncharted 
seas and are unpret lictable in their de- 
velopments. But through the periods of 


prosperity and the periods of depression 
the pattern of life has remained un- 
*-sged. The laws of love and life are 
business conditions, 
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for $8,200. 


Provident Mutual Agent in San Francisco, a World 
Traveler, Has Witnessed Weddings of Kings, Wars, 
Military Demonstrations; Averages Three Months Each 


Year in Travel 


The most interesting story teller on 
the Pacific Coast, the most widely trav- 
eled agent of the West, and as versatile 
as any insurance producer in the United 
States is Newton H. Bell, world traveler, 
war correspondent, lecturer, art con- 
noiseur and a successful agent who has 
hundreds of policyholders, His company 
is the Provident Mutual. For eighteen 
years he has sold insurance for that com- 
pany in San Francisco. Many of his ex- 
periences would match those of Col. Al- 
exander Powell, who made the tour of 
the globe with Senator Isaac Miller 
Hamilton of the Federal Life and wh> 
has written thirty books of travel. 


Started Long Distance Traveling After 
World War 


During Mr. Bell’s stay in Europe in 
the years immediately following the 
World War, in which he served as a ma- 
chine gunner with the A. E. F., he be- 
came interested in foreign languages and 
countries. As he began to indulge his 
love of travel, he found he became more 
interesting to his friends, who later be- 
came his clients, and thus the circle 
widened until today practically all of his 
business is written through his friends 
who refer him and recommend him to 
their friends. 

Mr. Bell has won an outstanding repu- 
tation as a lecturer. He has the rare 
ability to translate his travels into a sim- 
ple story that gives his audience the feel- 
ing they have visited the out of the way 





BELL 


NEWTON H. 


demand as a lecturer before cultural, 
civic and study groups and clubs. He 
has been abroad seventeen times since 
the war, visiting nearly all parts of the 
globe. He averages at least three months 
each year in travel and in the past 
twelve months has traveled more than 





























places with him and he is in constant 40,000 miles by land, sea and air, visiting 
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COMPANY 
OF CANADA 
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—— of press advertising recently released by SUN LIFE OF CANADA. 








the Far East and later the Mediter- 


ranean area. 
Narrow Shanghai Escape 


He had a reservation at the Cathay 
Hotel in Shanghai the day it was de- 
stroyed during the slaughter of last 
August and had it not been for a ty- 
phoon in the South China Sea which 
delayed him he would have been in the 
hotel keeping an engagement at the time 
it was destroyed, Needless to say, the 
man with whom he had the engagement 
was killed. Returning from the Far 
East trip, which included 15,000 miles of 
travel in Soviet Russia, he spent some 
six weeks in the United’ States, lecturing 
in New York, Chicago and the principal 
cities of the Pacific Coast, and then left 
for the Mediterranean, spending Christ- 
mas Eve in Bethlehem. He witnessed 
the shooting of a friend by an Arab 
sniper on the way to Jericho; he attend- 
ed the wedding ceremony of King Fa- 
rouk of Egypt, meeting the King and 
his beautiful young Queen in January. 
He flew 1,000 miles to the Tigris and 
Euphrates, then to Upper Egypt and the 
Sudan, later going to Greece and Italy, 
where he witnessed the great military 
demonstration in February and, because 
of the opportunity of being very close to 
Benito Mussolini, Mr. Bell is able to say 
that, contrary to popular belief, Il Duce 
does definitely have a sense of humor. 


Doesn’t Expect World War 


Commenting on the present European 
situation, Mr. Bell is convinced that de- 
spite the fact Europe is “one big jitter” 
and people everywhere are fearful be- 
cause of the aggressive tactics of dicta- 
tors, there will be no immediate war. 
This because, as the Indian used to say, 
“No wampum—no war path”; and the 
wampum is lacking in Europe at the 
present time. 

On many of his trips Mr. Bell is ac- 
companied by his wife, Dorothy True 
Bell, prominent interior decorator of San 
Francisco and Hawaii, and in all his 
journeyings he is able to collect numer- 
ous objects d’art which are sought after 
by collectors. 

Mr. Bell is a Fellow of the Royal Geo- 
graphical Society of Great Britain; has 
been awarded the Academic Palms by 
the French Government; is a lecturer in 
the Extension Division Faculty of the 
University of California, and member of 
the lecture staff of the Explorers Club. 
On one occasion recently he appeared 
on the program of the Fire Underwriters 
Association of the Pacific, lecturing on 
“Insurance in Unwashed Countries of the 
World.” He was one of the princi- 
pal speakers at the Western confer- 
ence of the Provident Mutual Life at 
Del Monte recently, discussing “Peace or 
War in Europe ?” 

He has been involved in or come in 
contact with three wars in addition to 
the World War, including the Abd El 
Krim rebellion in Morocco, the conquest 
of Manchuria where he was with the 
Japanese general staff and the present 
Sino-Japanese difference of opinion. He 
is a frequent contributor to magazines 
and periodicals, but with all his “com- 
ings and goings” his army of between 
500 to 1,000 policyholders are not neg- 
lected. During his absence he delegates 
to another member of the Provident Mu- 
tual agency at San Francisco the duty of 
giving any immediate necessary service 
and it is a rare occasion when there is a 
lapse during his absence. While travel- 
ing, however, Mr. Bell does not forget 
his policyholders but keeps in touch 
with them because they are all on his 
“friendship list” for cards and other in- 
teresting messages from these wild, ro- 
mantic and out of the way places. Thus 
he builds loyalty and welds more strong- 
ly the link of friendship and interest. 

3ecause of his business success and 
from experiences gained in travels to the 
remote corners of the earth Mr. Bell 
has evolved a philosophy that the abun- 
dance of one’s life is not measured by 
its length but by its area. These travels 
have also convinced him that democracy 
is very much worth while and that of all 
the places in the world none surpasses 
this—the country of his birth. 
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R. G. Richards Goes With 
Providence Ad Agency 


JOINS LIVERMORE & KNIGHT 





Since 1927 Agency Secretary Atlantic 
Life; Active in Life Adver- 


tisers Association 





Robert G. Richards, agency secretary 
of the Atlantic Life of Richmond 
1927, has resigned to join the advertis- 


ine agency of Livermore & Knight, for 


since 





ROBERT G. RICHARDS 


whom he will act as copy and plan ex- 


ecutive of the firm’s Picci (R 4) 
fi specializing in life insurance ac- 


& Knight have been 
advertising for 


Livermore 
active in life insurance 
more than twenty years, and handle the 
national advertising account of the John 
Hancock 
One of the best known figures in the 
ranks of the life insurance advertising 
men, Mr. Richards was general program 
chairman at the Life Advertisers Asso- 
ciation convention held last September 
in Old Point Comfort and has been a 
member of that association’s executive 
nittee. He has published articles on 
the relationship of life insurance to so- 
cial security and is an able speaker. At 
Harvard he received the degrees of A.B. 
and M.A. In 1929 he passed the Char- 
Life L iicaaian examinations 
and in 1934 the agency management 
examinations. He is a thirty-second de- 
gree Mason and Shriner. 





tered 


CONTINENTAL AMERICAN GAINS 


Continental American completed the 
first six months of 1938 with a 12.1% 
lead in the new paid-for business over 
the first half of 1937. Figures for the 
month of June show a 10% gain over 
June, 1937. 


L.O.M. A. Awards 


(Continued from Page 1) 


Phoenix Mutual Life; 
McKendrick, Occidental 





garet Gilmore, 

Dorothy D. 

Life 

Four students completed the require- 

ments for the Associateship diplomas 

with honorable mention. They are as 
lows: Florence Weber, Massachusetts 


.Y 


Mutual; Charles H. Kerstien, Western 
& Southern; Robert C. Perry, State 
I Ray E. Cassell, Bankers Life. 


students have completed 

date the full requirements for the 
Fellowship awards which will be made 
at the annual conference of the associa- 
ion to be held in Montreal, September 
26 to 29: Olivet M. Beckwith and Al- 


The following 


bert L. Robinson, Aetna Life; Malcolm 
F. Hood, Connecticut General; Robert 
S. Morgan, Continental American. 


Pittsburgh Agencies 
Committee Plays Golf 


Perfect weather greeted members of 
the Agencies Committee of Pittsburgh 


at their annual outing, June 28. Some 
of the golf scores turned in indicated 
that life insurance agency heads in 


Pittsburgh are devoting more time to 
their business than they are to golf— 
which is as it should be. 

W. Rankin Furey, general agent, 
Berkshire, and John T. Shirley, general 
agent, New England Mutual, tied for a 
low gross of 88 over Longue Vue’s hilly, 
trap ridden course, and the same two 
led in largest number of pars for the 
eighteen holes, turning in six and five 
respectively. Birdies were scarce, only 
four being marked up the entire after- 
noon, one apiece going to John T. Shir- 
ley, J. M. Deans, general agent, John 
Hancock Mutual: Henry W. Abbott, 
general agent, Massachusetts Mutual, 
and Robert N. Waddell, general agent, 
Connecticut Mutual. Andrew F, Goy- 
ette, general agent, United Life and Ac- 


cident, carried off honors for high gross 
with a tally of 135. In the seventy to 
eighty kickers’ handicap, Holgar J. 
Johnson, general agent, Penn Mutual, 
drew first prize, and Jay M. (Ducky) 
Holmes, general agent, Northwestern 
National, second. 


At the dinner Robert N. Waddell drew 
an electric clock as first door prize, and 
Roger A. Clark, general agent, North- 
western Mutual, won a smoker set as 
the second door prize. 


JOHN HANCOCK ANNOUNCEMENT 








Revision by Company of Accumulation 
Fund Policies to Provide Monthly 
Premium Payments 


Revision of the Accumulation Fund 
policies of the John Hancock to provide 
for monthly premium payments, has 
been announced by Guy W. Cox, presi- 
dent. Especially designed for persons 
who wish to purchase life insurance in 
amounts less than $1,000, and who find 
it convenient to pay premiums monthly, 
the revision, which took effect July 1, will 
make the Accumulation Fund policies 
available in amounts of $500, $600, $700 
and $800, with premiums payable at the 
homes of the insured on a debit basis. 

The policy is available on three plans— 
Life, 20-Payment Life and 20-Year En- 
dowment, and contains provisions for de- 
posits in excess of premiums which may 
be used to pay premiums, to shorten 
term of premium payments, or to mature 
the contract. 

With the inauguration of this new 
plan, the issue of present annual premium 
Accumulation Fund policies will be dis- 
continued. 


PAT M. RYAN SUPERVISOR 





Murrell Brothers, Mutual Benefit Gen- 
eral Agents at Los Angeles, An- 
nounce His Advancement 


Pat M. Ryan has been appointed a 
supervisor in the Mutual Benefit’s Los 
Angeles agency, according to an an- 
nouncement by the Murrell Brothers, 
general agents. Mr. Ryan began his 


Mutual Benefit association in 1926 when 
at age 23 he joined the Lexington, Ky., 
agency as soliciting agent. Eight years 
later he joined the Miami agency and 
continued his company association there 
until last April when he became a mem- 
ber of the Los Angeles agency. He has 
been an outstandingly successful per- 
sonal producer. 


CASHIER WITH H. LAWRENCE 

D. W. Bowen, formerly cashier in the 
Philadelphia agency of the Lincoln Na- 
tional Life, has been appointed cashier 





in the Howard Lawrence agency, Lincoln 
National, Newark. Mr. Bowen entered 


life insurance in the home office of the 
Penn Mutual about eight years ago. 
Robert T. Bireley, formerly cashier in 
the Lawrence agency, was recently made 
manager of the life insurance depart- 
ment, O’Connell & Salsbury agency, New 
Brunswick, N. J. He was given a fare- 
well dinner by Mr. Lawrence June 13. 
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U. i. re Ss ‘Talk | 
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Herman Duval 
Urban H. Poindexter, assistant direc- 











tor of agencies, Northwestern Mutual 
Life, who recently addressed 200 insur- 
ance men and their wives at the an- 
nual dinner of the Rochester Life Un- 
lerwriters Association, has been in the 
life insurance business for many years. 
His father was a pioneer general agent 
for the company in Kansas. Urban H 
Poindexter is a graduate of Princeton 
and Columbia School of Mines, and 
practiced mine engineering for eight 
vears before entering insurance as a dis- 


trict agent of the Northwestern Mutual. 
At the time of his father’s death he 
and Clarence Poindexter, St. Louis gen- 
eral agent, became general agents and 
when Urban H. was called to the home 
office to be assistant director of agen- 
cies, which was in 1927, the Kansas 
agency had $51,000,000 on the books and 
was producing $5,500,000 of new business 
annually. He found his engineering ex- 
perience helpful in life insurance and 
twenty-one years ago ar alps the co- 
related life insurance sales medium, “The 
Poindexter Kit,” which gave agents and 
prospects a picture of their life insur- 


ance and what c ld be accomplished by 


placing it under the settlement options 
rather than left hs a lump sum. This 
proved decidedly helpful to agents 
Buying Motivation 

In his Rochester talk he said that 
whether the case be taxatir n, business 
insurance, corporation insurance, pension 
trusts or any other ty of coverage the 
prospect has two d athe interests— 
what he will get out of the insurance in 
money, or, will it make money for his 


family. Unless civilization smashes life 
insurance wil] be the only scientific, defi- 


nite, sure soluti to most of the finan- 
cial problems confronting the average 
man. 

As to whether or not insurance is a 
profession depends upon the perform- 
ance of the agent. He will himself meas- 
ure up to the standards or not. Discuss- 


ing organized sales talks he thinks they 
should be short and to the point; other- 
wise, the prospect will sense that the 
talk is canned and will find it uninter- 
esting. He warned agents against mo- 
nopolizing the interview. He cited as a 
salesman who knew the value of silence 
Herman Duval, leader of the Northwest- 
ern Mutual. 

Mr. Poindexter stressed the value of 
suggestion in interviews. Often the pros- 
pect will accept a suggestion, think it 
his own and act upon it. When agents 
refer to members of the prospect’s fami- 
ly he said it was safer to talk about 
the latter’s mother and daughter rather 
than his wife as the couple might not be 
in harmony. 
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New General Agent For State Mutual 
in Uptown New York Adds to 
Full-Time Organization 
Timothy W. Foley, general agent for 
the State Mutual Life at 100 East Forty- 
second Street, New York City, has grad- 
ually been adding to his full-time organ- 
ization since his appointment as general 
agent the early part of this year. Most 
recently added to his production force 
are Henry G. Avidan, Thomas F. Meade, 
George R. McKnight and Emil J. Stein- 

heuser., 

Mr. McKnight, 25, 
Fordham University 
Science degree on 


— 


was graduated from 
with a Bachelor of 
June 15. Originally 
from Seattle, Wash., he obtained a schol- 
arship at Fordham for athletic ability 
and played quarterback on the football 
team. 

Mr. Steinheuser was formerly associat- 
ed for more than thirty years with the 
late Arthur Brisbane, editor of Hearst’s 
papers. Starting as office boy to Mr. 
Brisbane in 1904 Mr. Steinheuser became 
secretary to the editor and served him 
until Mr. Brisbane’s death on December 

1936. He remained with Hearst En- 
terprises for six months before entering 
fe insurance with the Prudential in No- 

vember, 1937. 


GENERAL AGENT IN TEXAS 


The John Hancock Mutual has ap- 
pointed G. A. Davenport general agent 
at San Antonio. A native of Texas, he 
has recently been general agent for the 
Aetna Life at Chattanooga. Mr. Daven- 
port attended Christian College and 
served in the Navy as a radio gunner 
during the World War. He began his 
insurance career with the Elmer Abbey 
agency in San Antonio, and his personal 
production has always kept him among 
the leaders of his company 





YEOMEN ADOPT NEW NAME 
American Mutual Life is the new name 
lopted by the Yeomen Mutual Life, 
Des Moines. The change is in name 
nly. The official staff and personnel 
will remain the same and all present 
company practices will be continued. 
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rgents sell insurance in exactly 
TT which also applies to the 
vay tl yet prospects. What they sell 

cell tt is principally an idea. 
hich have proved successful, 
ind which are now being employed, will 

fered readers of The Eastern Under- 
his column from time to time. 


No. 40 


Irvin Bendiner of Philadelphia, attor- 
ney and prominent life underwriter, holds 
the well-founded belief that one of the 
most important assets of the successful 
agent is his ability to express himself 





f ten it’s the same problem! 


simply. Mr. Bendiner has stated: “If the 
agent wants to think and to talk simply 
about life insurance, he must take him- 
self back to the fundamental and basic 
ideas which sell life insurance. The sole 
purpose of life insurance,” Mr, Bendiner 
says, “is to help a man to meet his eco- 
nomic responsibilities.” 

The new agent or the old agent who 
is in accord with Mr. Bendiner’s belief 
must learn or if he has already learned 
he will continue to talk to prospects 
about those responsibilities of the pros- 
pect which exist in terms of his wife 
and his children and, to a lesser extent, 
his business. The business to a lesser 
extent because businesses move up and 
down through more or less uncharted 
seas and are unpredictable in their de- 
velopments. But through the periods of 
prosperity and the periods of depression 
the pattern of life has remained un- 
changed. The laws of love and life are 
unaffected by business conditions. 

“If a life-line could be charted,” Mr. 
Bendiner has declared, “which would 
show the marriage rate, the birth rate 
and the death rate, it would not show 
fluctuations as sharp and severe as the 
corresponding picture of business during 
the same period. Life insurance men 


must talk or learn to talk in terms of 
life and its human problems rather than 
existence and its economic problems.” 
The average life insurance agent in 
talking to the average prospect need 
present no elaborate program. The eco- 
nomic problems with which most men 


are weighted di are simple problems 


of food, clothing shelter for their 
familie ot only now but in the future. 
The agent through his sincerity, his en- 
thusiasm <¢ nd his ability to tell human 
interest m ries can present life insurance 


g instrument designed to solve 
the prospect’s problem. If the prospect 
doesn’t solve the problem, it will go un- 
olved. Life insurance is the quickest 
way to solve the problem because the 
first premium assures it. Someone has 
said: “Through life insurance is the only 
way immediately to create an estate.” 


as a livin 
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IDEAS ther CLICK “| Newton H. Ball 


Provident Mutual Agent in San Francisco, a World 
Traveler, Has Witnessed Weddings of Kings, Wars, 
Military Demonstrations; Averages Three Months Each 


Year in Travel 


The most interesting story teller on 
the Pacific Coast, the most widely trav- 
eled agent of the West, and as versatile 
as any insurance producer in the United 
States is Newton H. Bell, world traveler, 
war correspondent, lecturer, art con- 
noiseur and a successful agent who has 
hundreds of policyholders, His company 
is the Provident Mutual. For eighteen 
years he has sold insurance for that com- 
pany in San Francisco. Many of his ex- 
periences would match those of Col. Al- 
exander Powell, who made the tour of 
the globe with Senator Isaac Miller 
Hamilton of the Federal Life and wh» 
has written thirty books of travel. 


Started Long Distance Traveling After 
World War 


During Mr. Bell’s stay in Europe in 
the years immediately following the 
World War, in which he ‘oe as a ma- 
chine gunner with the A. E. he be- 
came interested in foreign hah dw and 
countries. As he began to indulge his 
love of travel, he found he became more 
interesting to his friends, who later be- 
came his clients, and thus the circle 
widened until today practically all of his 
business is written through his friends 
who refer him and recommend him to 
their friends. 

Mr. Bell has won an outstanding repu- 
tation as a lecturer. He has the rare 
ability to translate his travels into a sim- 
ple story that gives his audience the feel- 
ing they have visited the out of the way 
places with him and he is in constant 





NEWTON H. BELL 


demand as a lecturer before cultural, 
civic and study groups and clubs. He 
has been abroad seventeen times since 
the war, visiting nearly all parts of the 
globe. He averages at least three months 
each year in travel and in the past 
twelve months has traveled more than 
40,000 miles by land, sea and air, visiting 
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the Far East and later the Mediter- 
ranean area. 


Narrow Shanghai Escape 


He had a reservation at the Cathay 
Hotel in Shanghai the day it was de- 
stroyed during the slaughter of last 
August and had it not been for a ty- 
phoon in the South China Sea which 
delayed him he would have been in the 
hotel keeping an engagement at the time 
it was destroyed, Needless to say, the 
man with whom he had the engagement 
was killed. Returning from the Far 
East trip, which included 15,000 miles of 
travel in Soviet Russia, he spent some 
six weeks in the United St: ites, lecturing 
in New York, Chicago and the principal 
cities of the Pacific Coast, and then left 
for the Mediterranean, spending Christ- 
mas Eve in Bethlehem. He witnessed 
the shooting of a friend by an Arab 
sniper on the way to Jericho; he attend- 
ed the wedding ceremony of King Fa- 
rouk of Egypt, meeting the King and 
his beautiful young Queen in January. 
He flew 1,000 miles to the Tigris and 
Euphrates, then to Upper Egypt and the 
Sudan, later going to Greece and Italy, 
where he witnessed the great military 
demonstration in February and, because 
of the opportunity of being very close to 
Benito Mussolini, Mr. Bell is able to say 
that, contrary to popular belief, Il Duce 
does definitely have a sense of humor. 


Doesn’t Expect World War 


Commenting on the present European 
situation, Mr. Bell is convinced that de- 
spite the fact Europe is “one big jitter” 
and people everywhere are fearful be- 
cause of the aggressive tactics of dicta- 
tors, there will be no immediate war. 
This because, as the Indian used to say, 
“No wampum—no war path”; and the 
wampum is lacking in Europe at the 
present time. 

On many of his trips Mr. Bell is ac- 
companied by his wife, Dorothy True 
Bell, prominent interior decorator of San 
Francisco and Hawaii, and in all his 
journeyings he is able 'to collect numer- 
ous objects d’art which are sought after 
by collectors. 

Mr. Bell is a Fellow of the Royal Geo- 
graphical Society of Great Britain; has 
been awarded the Academic Palms by 
the French Government; is a lecturer in 
the Extension Division Faculty of the 
University of California, and member of 
the lecture staff of the Explorers Club. 
On one occasion recently he appeared 
on the program of the Fire Underwriters 
Association of the Pacific, lecturing on 
“Insurance i in Unwashed Countries of the 
World.” He was one of the princi- 
pal speakers at the Western confer- 
ence of the Provident Mutual Life at 
Del Monte recently, discussing “Peace or 
War in Europe? 

He has been involved in or come in 
contact with three wars in addition to 
the World War, including the Abd EI 
Krim rebellion in Morocco, the conquest 
of Manchuria where he was with the 
Japanese general staff and the present 
Sino-Japanese difference of opinion. He 
is a frequent contributor to magazines 
and periodicals, but with all his “com- 
ings and goings” his army of between 
500 to 1,000 policyholders are not neg- 
lected. During his absence he delegates 
to another member of the Provident Mu- 
tual agency at San Francisco the duty of 
giving any immediate necessary service 
and it is a rare occasion when there is a 
lapse during his absence. While travel- 
ing, however, Mr. Bell does not forget 
his policyholders but keeps in touch 
with them because they are all on his 
“friendship list” for cards and other in- 
teresting messages from these wild, ro- 
mantic and out of the way places. Thus 
he builds loyalty and welds more strong- 
ly the link of friendship and interest. 

Because of his business success and 
from experiences gained in travels to the 
remote corners of the earth Mr. Bell 
has evolved a philosophy that the abun- 
dance of one’s life is not measured by 
its length but by its area. These travels 
have also convinced him that democracy 
is very much worth while and that of all 
the places in the world none surpasses 
this—the country of his birth. 
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R.G. Richards Goes With 
Providence Ad Agency 


JOINS LIVERMORE & KNIGHT 
Since 1927 Agency Secretary Atlantic 
Life; Active in Life Adver- 


tisers Association 








Robert G. Richards, agency secretary 
of the Atlantic Life of Richmond since 
1927, has resigned to join the advertis- 
ing agency of Livermore & Knight, for 


RICHARDS 


ROBERT G. 


whom he will act as copy and plan ex- 
ecutive of the firm’s Providence (R. I.) 
specializing in life insurance ac- 

Livermore & Knight have been 
advertising for 


office, 
counts. 
active in life insurance 
more than twenty years, and handle the 
national advertising account of the John 
Hancock. 

One of the best known figures in the 
ranks of the life insurance advertising 
men, Mr. Richards was general program 
chairman at the Life Advertisers Asso- 
ciation convention held last September 
in Old Point Comfort and has been a 
member of that association’s executive 
committee. He has published articles on 
the relationship of life insurance to so- 
cial security and is an able speaker. At 
Harvard he received the degrees of A.B. 
and M.A. In 1929 he passed the Char- 
tered Life Underwriter examinations 
and in 1934 the agency management 
examinations. He is a thirty-second de- 
gree Mason and Shriner. 


CONTINENTAL AMERICAN GAINS 
Continental American completed the 
first six months of 1938 with a 12.1% 
lead in the new paid-for business over 
the first half of 1937. Figures for the 
month of June show a 10% gain over 
June, 1937. 


L.O. M. A. Awards 


(Continued from Page 1) 





garet Gilmore, Phoenix Mutual Life; 
a D. McKendrick, Occidental 
11e 


Four students completed the require- 
ments for the Associateship diplomas 
with honorable mention. They are as 
follows: Florence Weber, Massachusetts 
Mutual; Charles H. Kerstien, Western 
& Southern; Robert C. Perry, State 
Farm; Ray E. Cassell, Bankers Life. 

The following students have completed 
to date the full requirements for the 
Fellowship awards which will be made 
at the annual conference of the associa- 
tion to be held in Montreal, September 
26 to 29: Olivet M. Beckwith and Al- 
bert L. Robinson, Aetna Life; Malcolm 
F. Hood, Connecticut General; Robert 
S. Morgan, Continental American. 





Pittsburgh Agencies 
Committee Plays Golf 


Perfect weather greeted members of 
the Agencies Committee of Pittsburgh 
at their annual outing, June 28. Some 
of the golf scores turned in indicated 
that life insurance agency heads in 
Pittsburgh are devoting more time to 
their business than they are to golf— 
which is as it should be. 

W. Rankin Furey, general agent, 
Berkshire, and John T. Shirley, general 
agent, New England Mutual, tied for a 
low gross of 88 over Longue Vue’s hilly, 
trap ridden course, and the same two 
led in largest number of pars for the 
eighteen holes, turning in six and five 
respectively. Birdies were scarce, only 
four being marked up the entire after- 
noon, one apiece going to John T. Shir- 


ley, J}. M. Deans, general agent, John 
Hancock Mutual: Henry W. Abbott, 
general agent, Massachusetts Mutual, 


and Robert N. Waddell, general agent, 
Connecticut Mutual. Andrew F, Goy- 
ette, general agent, United Life and Ac- 
cident, carried off honors for high gross 
with a tally of 135. In the seventy to 
eighty kickers’ handicap, Holgar J. 
Johnson, general agent, Penn Mutual, 
drew first prize, and Jay M. (Ducky) 
Holmes, general agent, Northwestern 
National, second. 

At the dinner Robert N. Waddell drew 
an electric clock as first door prize, and 
Roger A. Clark, general agent, North- 
western Mutual, won a smoker set as 
the second door prize. 


JOHN HANCOCK ANNOUNCEMENT 








Revision by Company of Accumulation 
Fund Policies to Provide Monthly 
Premium Payments 


Revision of the Accumulation Fund 
policies of the John Hancock to provide 
for monthly premium payments, has 
been announced by Guy W. Cox, presi- 
dent. Especially designed for persons 
who wish to purchase life insurance in 
amounts less than $1,000, and who find 
it convenient to pay premiums monthly, 
the revision, which took effect July 1, will 
make the Accumulation Fund policies 
available in amounts of $500, $600, $700 
and $800, with premiums payable at the 
homes of the insured on a debit basis. 

The policy is available on three plans— 
Life, 20-Payment Life and 20-Year En- 
dowment, and contains provisions for de- 
posits in excess of premiums which may 
be used to pay premiums, to shorten 
term of premium payments, or to mature 
the contract. 

With the inauguration of this new 
plan, the issue of present annual premium 
Accumulation Fund policies will be dis- 
continued. 


PAT M. RYAN SUPERVISOR 





Murrell Brothers, Mutual Benefit Gen- 
eral Agents at Los Angeles, An- 
nounce His Advancement 

Pat M. Ryan has been appointed a 
supervisor in the Mutual Benefit’s Los 
Angeles agency, according to an an- 
nouncement by the Murrell Brothers, 
general agents. Mr. Ryan began his 
Mutual Benefit association in 1926 when 
at age 23 he joined the Lexington, Ky., 
agency as soliciting agent. Eight years 
later he joined the Miami agency and 
continued his company association there 
until last April when he became a mem- 
ber of the Los Angeles agency. He has 
been an outstandingly successful per- 
sonal producer. 


CASHIER WITH H. LAWRENCE 

D. W. Bowen, formerly cashier in the 
Philadelphia agency of the Lincoln Na- 
tional Life, has been appointed cashier 
in the Howard Lawrence agency, Lincoln 
National, Newark. Mr. Bowen entered 
life insurance in the home office of the 
Penn Mutual about eight years ago. 

Robert T. Bireley, formerly cashier in 
the Lawrence agency, was recently made 
manager of the life insurance depart- 
ment, O’Connell & Salsbury agency, New 
Brunswick, N. J. He was given a fare- 
well dinner by Mr. Lawrence June 13. 





U. H. Peladinat Ss Talk 
Before Rochester Ass’n 


WIVES ATTEND ANNUAL DINNER 





Says That Organized Sales Talks Should 
Be Short and Pertinent; Praises 
Herman Duval 





Urban H. Poindexter, assistant direc- 
tor of agencies, Northwestern Mutual 
Life, who recently addressed 200 insur- 
ance men and their wives at the an- 
nual dinner of the Rochester Life Un- 
derwriters Association, has been in the 
life insurance business for many years. 
His father was a pioneer general agent 
for the company in Kansas. Urban H 
Poindexter is a graduate of Princeton 
and Columbia School of Mines, and 
practiced mine engineering for eight 
years before entering insurance as a dis- 
trict agent of the Northwestern Mutual. 
At the time of his father’s death he 
and Clarence Poindexter, St, Louis gen- 
eral agent, became general agents and 
when Urban H. was called to the home 
office to be assistant director of agen- 
cies, which was in 1927, the Kansas 
agency had $51,000,000 on the books and 
was producing $5,500,000 of new business 
annually. He found his engineering ex- 
perience helpful in life insurance and 
twenty-one years ago introduced the co- 
related life insurance sales medium, “The 
Poindexter Kit,” which gave agents and 
prospects a picture of their life insur- 
ance and what could be accomplished by 
placing it under the settlement options 
rather than left in a lump sum. This 
proved decidedly helpful to agents. 


Buying Motivation 


In his Rochester talk he said that 
whether the case be taxation, business 
insurance, corporation insurance, pension 
trusts or any other type of coverage the 
prospect has two dominant interests— 
what he will get out of the insurance in 
money, or, will it make money for his 
family. Unless civilization smashes life 
insurance will be the only scientific, defi- 
nite, sure solution to most of the finan- 
cial problems confronting the average 
man. 

As to whether or not insurance is a 
profession depends upon the perform- 
ance of the agent. He will himself meas- 
ure up to the standards or not. Discuss- 
ing organized sales talks he thinks they 
should be short and to the point; other- 
wise, the prospect will sense that the 
talk is canned and will find it uninter- 
esting. He warned agents against mo- 
nopolizing the interview. He cited as a 
salesman who knew the value of silence 
Herman Duval, leader of the Northwest- 
ern Mutual. 

Mr. Poindexter stressed the value of 
suggestion in interviews. Often the pros- 
pect will accept a suggestion, think it 
his own and act upon it. When agents 
refer to members of the prospect’s fami- 
ly he said it was safer to talk about 
the latter’s mother and daughter rather 
than his wife as the couple might not be 
in harmony. 


HEADS LINCOLN ASS’N 


Barton Green is the new president of 
the Lincoln Life Underwriters Associa- 
tion; Howard Doty is vice-president: 
Herbert Gersh, secretary-treasurer. 
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FOLEY AGENCY GROWING 





New General Agent For State Mutual 
in Uptown New York Adds to 
Full-Time Organization 

Timothy W. Foley, general agent for 
the State Mutual Life at 100 East Forty- 
second Street, New York VJity, has grad- 
ually been adding to his full-time organ- 
ization since his appointment as general 
agent the early part of this year. Most 
recently added to his production force 
are Henry G. Avidan, Thomas F. Meade, 
George R. McKnight and Emil J. Stein- 
heuser, 

Mr. McKnight, 25, was graduated from 
Fordham University with a Bachelor of 
Science degree on June 15. Originally 
from Seattle, Wash., he obtained a schol- 
arship at Fordham for athletic ability 
and played quarterback on the football 
team. 

Mr. Steinheuser was formerly associat- 
ed for more than thirty years with the 
late Arthur Brisbane, editor of Hearst’s 
papers. Starting as office boy to Mr. 
Brisbane in 1904 Mr. Steinheuser became 
secretary to the editor and served him 
until Mr. Brisbane’s death on December 
25, 1936. He remained with Hearst En- 
terprises for six months before entering 
life insurance with the Prudential in No- 


vember, 1937. 





GENERAL AGENT IN TEXAS 


The John Hancock Mutual has ap- 
pointed G. A. Davenport general agent 
at San Antonio. A native of Texas, he 
has recently been general agent for the 
Aetna Life at Chattanooga. Mr. Daven- 
port attended Christian College and 
served in the Navy as a radio gunner 
during the World War. He began his 
insurance career with the Elmer Abbey 
agency in San Antonio, and his personal 
production has always kept him among 
the leaders of his company. 





YEOMEN ADOPT NEW NAME 


American Mutual Life is the new name 
adopted by the Yeomen Mutual Life, 
Des Moines. The change is in name 
only. The official staff and personnel 
will remain the same and all present 
company practices will be continued, 
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Clark Agency Opens 
New Boston Offices 


LAST WORD IN CONVENIENCE 





Area Ten Thousand Square Feet With 
Special Arrangements to Facilitate 
Agency Gatherings 





The Paul F. Clark agency representing 
the John Hancock in Boston is now in 
its new quarters at 1 Federal Street. 
The public opening was held July 5. The 
new quarters, removed from the fifth 
floor at the same address, embrace 10,009 
square feet, laid out in areas to provide 
the utmost in service and comfort for 
the entire agency and its clients. 

Besides the agency and cashier’s de- 
partments, the several sectional areas 
include brokerage, underwriting, new 
business, business insurance, Group in- 
surance and a special section for stu- 
dents in the life insurance courses under 
supervision of Arthur H. Dalzell. 

The senior and junior men’s depart- 
ments and the senior women’s depart- 
ment occupy a special central space and 
these three major quarters may be made 
into one agency room for group meet- 


ings. A loud speaker system has been 
installed. ‘ 
The first agency meeting, formally 


opening the new quarters to the execu- 
tives and agency associates, was held 
last week when General Agent Clark 
presented Rev. Samuel M. Lindsay, pas- 
tor of a Brookline church, who also gave 
the dedicatory address at the opening 
of the Clark agency twelve years ago. 





BIG TREE LEADERS GUESTS 


President Kemp of Pacific Mutual Life 
To Recognize Good Records Of 
Top-Star Division 
Nine leading members of the Big Tree 
Top-Stars division of the Big Tree Club. 
Pacific Mutual Life, will be cuests of 
President A. N. Kemp and Vice-Presi- 
dent Asa V. Call at the home office, 
July 9, 10 and 11. The trip will be in 
the nature of a reward for their excel- 

lent record. They are: 

Richard E. Denman, Cincinnati, Ohio, 
three years a top star and sixteen years 
a member of the club; Erick Gebsen, 
Lake Charles, La. three years a top 
star and five vears a member of the 
club; Dr, J. B. Wachtel. Oklahoma Citv, 
three years and twenty-four years; I. M. 
Alexander, Corpus Christi, two years and 
six years; R. A. Brown, Los Anzgeles, 
three years and twenty-three years (Life 
member, Million Dollar Round Table): 
Wallace Champlain, Cincinnati, two years 
and thirteen years; Charles F. Linder, 
Oklahoma Citv, three years and twenty- 
one years; Abram L. Goller, Houston, 
three vears and eleven years; L. C. Haas, 
Cleveland, Ohio, two years and fourteen 
years. 





ONE-INTERVIEW METHOD 


Simplified programming was the sub- 
ject of a seminar conducted by the 
Pittshurgh Life Underwriters Associa- 
tion June 27. Discussion was led by A 
M. Anderson, formerly president of the 
Los Angeles association. In evolving his 
highly successful one-interview program 
system Mr. Anderson and members of 
his agency conducted more than 15,000 
interviews with insurance buyers and sold 
over 2,000 of them. 





KNIGHT AGENCY SHOWS GAIN 


Charles B. Knight Agency, Inc.. New 
York, general agents for Union Central 
Life, report June paid business $1.525,- 
723 compared with $1,346.473 in June, 
1937. The six months total was $8- 
995,243 against $11,493,143 





HOME FROM HOSPITAL 
P. R. Garrison, manager Prudential, 
217 Broadway, who has been in an East 
Orange hospital, has returned to his 
home, his health considerably improved. 


Building of Bankers Insurance Company 
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Modern design with emphasis on the 
vertical lines will feature the new home 
office building of the Bankers Life Co., 
Des Moines, the architects’ drawing of 
which is shown here. 

The building will be E-shaped with 
the main entrance facing south on High 
Street. Wings will extend north on both 
Seventh and Eighth Streets. There will 
be a central wing, also extending north 
from High Street, to house the eleva- 
tors, stairways and rest rooms. 

It will have a frontage of 240 feet on 
High Street. The east and west wings 
will extend north 94 feet. The front of 
the building will set back forty feet from 





APPEAL FILED IN MICHIGAN 


Notice of intention to appeal to the 
Michigan Supreme Court the American 
Life receivership order of the Ingham 
County Circuit Court, has been filed 
with the latter tribunal by Wilbur M 
Brucker, former vice-president and chief 
counsel for the company, and now rep- 
resenting the company’s board of direc- 
tors. The circuit court had specifically 
sanctioned a meeting of the board to 
decide whether an appeal should be 
taken from the order which placed the 
company in the temporary receivership 
of Commissioner Charles E. Gauss. It 
is considered unlikely that the appeal, 
if granted, will be heard before the 
October term, and final decision is 
therefore unlikely before December. 





COMPANY SEEKS PAYMENT 


The Ingham County Circuit Court has 
been petitioned by the Columbia Life, 
Cincinnati, for an order to permit it to 
set off amounts due from the American 
Life, Detroit, now in_ receivership, 
against monthly remittances of the 
Columbia Life to the American Life un- 
der a reinsurance agreement. 





C. W. MOORE WITH OCCIDENTAL 


Former Commissioner Conn W. Moore 
of Nebraska has been appointed state 
manager for the Occidental Life in Neb- 
raska. In his insurance experience he 
has been general agent for two com- 
panies, 


EQUITABLE DIRECTOR SPEAKS 


A sales conference of the Equitable 
Society representatives in Buffalo last 
week was directed by Dan Mason of the 
home office. John Lord O’Brian, Equit- 
able director, was one of the speakers. 


PENNEY GENERAL AGENT 


Lincoln National Life has opened of- 
fice in the Provident Building, Chatta- 
nooga, with Hammond T. Penney, for- 
merly district manager for Jefferson 
Standard Life in that city, as general 
agent. Heretofore the company’s busi- 
ness in Chattanooga has been brokered. 
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the High Street sidewalk while the set- 
back on both Seventh and Eighth Streets 
will be twenty feet. 

The building will have six floors above 
grade and the main portion will be 110 
feet high. It will be occupied exclusive- 
ly by the Bankers Life home office or- 
ganization of approximately 600 em- 
ployes. It will be faced with polished 
granite for twenty-three feet above 
grade line with the remainder in lime- 
stone, 

Estimated cost of the building is ap- 
proximately $1,500,000. Actual construc- 
tion is expected to get underway early 
this Fall. 


WOULD GIVE PAISLEY $20,000 

George F. Paisley, formerly an agent 
of the old International Life, is suing 
to recover $699,782 in commissions and 
damages under a contract with the old 
Missouri State Life. A referee’s report 
held that the Missouri State had not 
assumed Paisley’s contract with the In- 
ternational when it took over that com- 
pany in 1929. The referee ruled that 
Paisley was entitled to present value of 
first year commissions and bonus and 
renewal commissions which accrued 
prior to September 1, 1929, when Mis- 
souri State took over International, less 
$10,403, representing over-payments by 
International to Paisley. His counsel, 
Patrick H. Cullen, estimated Paisley was 
entitled to about $20,000 under this rul- 
ing. 


NEW INSURANCE ALMANAC OUT 

A new and enlarged edition of the 
Insurance Almanac—the who, what, 
where and when of insurance, has been 
issued by the Underwriter Printing & 
Publishing Co., 80 Maiden Lane, New 
York. This is the twenty-sixth annual 
edition, containing handy information 
about the insurance business, the officers 
and directors of all classes of companies, 
insurance department officials, associa- 
tions of underwriters, insurance groups, 
brokers’ regulatory laws, resident agent 
laws, new companies, retired companies, 
legislative sessions, official changes, ne- 
crology, statistics, who’s who in insurance, 
including insurance lawyers, insurance 
agents and actuaries. The information 
was compiled by The Weekly Under- 
writer. 


METROPOLITAN ADDITION 
The Metropolitan Life will receive 
bids July 12 for construction of an addi- 
tion and alterations to its branch office 
building in St. Louis. 


L. I. HELD GUEST SPEAKER 
Lewis I. Held, agent at Richmond, Va., 
for Northwestern Mutual and president 
of the Virginia State Association of Life 
Underwriters, was the guest speaker at 
the June meeting of the Peninsula As- 
sociation held at Newport News. 











Agency Contract Provision 
Gives Lien on Commissions 


A contract of agency between a life 
company and a soliciting agent provided 
that: “The company shall have and is 
hereby given a first lien upon any com- 
missions or renewals as security for any 
claim due or to become due to the com- 
pany from said agent.” 

At the time of the agent’s death, he 
was indebted to the company on seven 
real estate mortgages and notes exccuted 
by him and his wife. By an agreement 
between the company and the agent’s 
wife as executrix she was released from 
all claims on the mortgages and notes 
except three. For some time the exec- 
utrix continued to make interest pay- 
ments on the three motrgages and the 
company continued to remit her renewal 
premiums as they fell due. Ultimately 
these payments ceased on both sides, 
The executrix then brought an action to 
recover such commissions. The company 
claimed it had a lawful lien upon them 
for payment of sums due to it under 
the mortgages. 

The Michigan Supreme Court, Gibson 
v. Agricultural Life of America, 276 N. 
W. 450, affirmed the holding of the trial 
court that the plaintiff, as assignee of the 
agency contract, stood in exactly the 
same position as her deceased husband 
would have stood were he then alive, 
and that giving the wording of the above 
quoted paragraph its plain and unequiv- 
ocal meaning, the sensible connotation of 
the word “any” implied “all” and not 
“some,” and the legal conclusion fol- 
lowed that the company was entitled to 
retain the earned renewal commissions 
under the agency contract and was not 
legally liable therefor in this action. 


WISCONSIN INSURANCE TAXES 


Taxes and fees paid the Wisconsin 
Insurance Department during the fiscal 
vear ending June 30, 1937, totaled $2,- 
235,463, according to the Department's 
annual report. The number of compa- 
nies licensed in Wisconsin as of De- 
cember 31, 1937, was 748. There were 
198 stock fire and marine insurance com- 
panies from out-of-state; 194 town mu- 
tual fire insurance companies; seventy- 
three foreign stock casualty companies; 
sixty-one foreign mutual fire insurance 
companies; forty-one foreign life insur- 





ance companies, and thirty-eight out-of- 
state fraternal societies, besides a small 
number of insurance concerns of other 
types. 

The report. signed by H. J. Mortensen. 
Insurance Commissioner, also showed 
that the 1937 cost of conducting the 


Department was $72,327. The total in- 
come of the state insurance fund during 


1937 was $287,774. 





DUNNE’S REPORTS ISSUED 


Dunne’s Insurance Reports for 1938 
have been published listing 449 life in- 
surance institutions covered in more than 
1400 pages. In a departure from pre- 
vious years the publisher has classified 
the various legal reserve companies and 
old line legal reserve societies. Of the 
total institutions reported upon, 215 legal 
reserve life companies received “approv- 
al,” having measured up to the standards 
prescribed by this reporting service. Of 
170 companies that were not approved, 
approval was specifically withheld on 
twenty-three. 





WOULD CONSERVE INSURANCE 

Under provisions of a resolution adopt- 
ed June 21, enactment of legislation abol- 
ishing the custom of requiring relief cli- 
ents to relinquish their life insurance wili 
be urged upon the New Jersey legislature 
by the Passaic County executive commit- 
tee of the American Legion. 


DRAWS COMPARISON ABOUT WAR 

War is a luxury Americans can’t af- 
ford, Harry R. Wilson, vice-president. 
American United Life of Indianapolis, 
declared recently. “Assets of American 
legal reserve life companies are now $26,- 
350,000,000 but the cost of the last war 
to this country was $27,000,000,000.” 








Th 
per \ 
that 
mitte 
cont! 
no 
the 
court 


juris 
the ¢ 
of Sl 
The 
sunst 
ible 1 
In 
that 
strok 
visor 
way 
was 
treat 
Th 
tusio 
and 
was 
strok 
It w: 
unde 
assul 
dent: 


“Tre 
conte 
1938, 
the § 
terna 
duce 
Hone 
a se 
outst 
Start 

Fo 
been 
gene 
tains 
ing { 
as a 

In 
rank 
com] 
Wor 
each 
leadi 
write 
outst 
on a 
most 
ever 


E. 
Cont 
than 
the f 
tion 
vear: 
the 
three 


herd 





ions 


a life 
vided 
nd is 
com- 
r any 
com- 


h, he 
seven 
cuted 
ment 
rent’s 
from 
notes 
exec- 
pay- 
d the 
newal 
lately 
sides 
on to 
Ipany 
them 
under 


ibson 
76 N. 
: trial 
of the 
r the 
sband 
alive, 
above 
‘quiv- 
on of 
1 not 

fol- 
ed to 
ssions 
s not 


CES 
onsin 
fiscal 
1 $2,- 
nent’s 
ympa- 
— De- 
were 
com- 
) mu- 
enty- 
nies; 
rance 
nsur- 
1t-of- 
small 
other 


nsen, 
owed 
r the 
il in- 
uring 


) 

1938 
e in- 
than 

pre- 
sified 
; and 
f the 
legal 
prov- 
dards 
. Go 
oved, 
1 on 


ICE 

dopt- 
abol- 
f cli- 
> wili 
ature 
anmit- 


VAR 
t af- 
dent, 
polis, 
ricall 


$26,- 





July 8, 1938 


Case of Sunstroke Not 
Showing Visible Marks 


The New York Appellate Division, Du- 
per V. Travelers, 2 N, Y. S. (2d) 62, says 
that there are decisions that have per- 
mitted recoveries on additional indemnity 
contracts in life policies in cases where 
no mark visible to the eye was left on 
the body These cases, however, the 
court adds, do not involve sunstroke, 
nor was there a specification in the con- 
tracts that there be “a visible contusion 
or wound on the exterior of the body.’ 

There does not appear to be in any 
jurisdiction a decision which holds that 
the effects of sunstroke constitute proof 
of such a visible contusion or wound 
The court reviewed New York cases on 
sunstroke involving the question of vis- 
ible marks. 

In this case the jury could have found 
that the sole cause of death was sun- 
stroke. Insured, a scenic railway super- 
visor, fainted in an automobile on_ his 
way home on a hot and humid day and 
was taken to a hospital, where he was 
treated for sunstroke and died next day 

The only testimony as to visible con- 
tusion or wound was that insured’s face 
and head were very red and the face 
was somewhat swollen, and that sun- 
stroke was medically considered a wound 
It was held there could be no recovery 
under the provision, although the court 
assumed the death resulted from acci- 
dental means. 


CONTEST TO RUN SIX MONTHS 


Pacific Mutual Revenile to Be Trips to 
Golden Gate Exposition and World’s 
Fair in New York 


Pacific Mutual Life has announced a 
“Treasure Island Marathon” production 
contest during the last six months of 
1938, with awards consisting of trips to 
the San Francisco 1939 Golden Gate In- 
ternational Exposition for leading pro- 
ducers who qualify for the President’s 
Honor Club of Big Tree Top-Stars, and 
a series of additional prizes for other 
outstanding participants. The contest 
started June 16. 

For contest purposes the country has 
been zoned into four areas, and the 
general agency in each zone which at- 
tains the most outstanding record dur- 
ing the contest will be given a banquet 
as a special mark of recognition. 

In addition to the trips for the top 
ranking men throughout the country, the 
company will award two additional 
World’s Fair trips to the runners-up in 
each zone and a similar award to the 
leading producer among its new under- 
writers. The special prizes for other 
outstanding producers will be awarded 
on a zone basis. The contest is the 
most comprehensive the company has 
ever undertaken. 


$19,500,000 IN FIVE YEARS 

E. F. White, Dallas general agent, 
Connecticut Mutual, has produced more 
than $19,500,000 of new business during 
the first five years of his agency's opera 
tion. The company re-entered Texas five 
The White agency concluded 
the five-year period June 1 and won a 
three-cornered contest with the Shep 
herd agency, Houston, and the Helland 
agency, San Antonio. 


years ago. 


SAPERSTEIN GIVEN DINNER 
Samuel Saperstein, who has completed 
forty-five years of continuous’ service 
with the Prudential, as superintendent 
at Union City, N. J., was feted by his 
friends and some of the home offic 
officials with a dinner... He began his 
long career with the company as. an 
agent in 1893, in Hoboken 


WROTE WHILE QUALIFYING 


Thirteen newly recruited salesmen, 
representing seven western avencies, at 
tended a Bankers Life of Iowa district 
sales training school in San Francisco 
The thirteen wrote new business totaling 
$317,600 in their twelve-week qualifying 
period 


-president. 
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Waterloo, Ontario, Town with 5 Companies 


(Continued from Page 3) 





SOMERVILLE 


WALTER H. 


ish and foreign companies for their fire 
insurance This 
which limits its business to Ontario, has 
assets of $1,800,000, 


Mutual Life of Canada 


The success of the Waterloo Mutual 
lire led to the establishment of a life 


protection. company, 


company. The idea occurred to James 
McQueen, a graduate of Glasgow Uni- 
versity, principal of the school in Fer- 
cus, Ont., and to J. B. Hughes, Fergus 
representative of the Waterloo Mutual 
Fire. Mr. Hughes carried his suggestion 
to Cyrus M. Taylor who had organized 
the Waterloo Mutual Fire six years be- 
fore. Taylor succeeded in interesting 
others and a mutual life company was 
started with 500 provisional policyhold- 
ers. The company was established in 
1869, beginning business in 1870 with 
$500,000 in force and a premium income 
of $4,955. Its early name was Ontario 
Mutual Life Assurance Co. In 1879 a 
Dominion charter was obtained and in 
1900 the name was changed by act of 
Parliament to the Mutual Life Assurance 
Co. of Canada. 

The first investment of the company 
was an advance of $5,000 at 8% secured 
by a mortgage on a 200 acre farm in 
Wellington County. This loan was is- 
sued in 1873; repaid in 1894. 

The company has had five presidents. 
Isaac E. Bowman, the first one, served 
in that capacity for twenty-seven years. 
He was followed by Robert Mellvin, 
one of the original group of 500 policy- 
holders connected with the establish- 
ment of the company. At his death in 
1908 the business had grown to nearly 
$55,000,000. He was succeeded by F. P. 
Clement, K.C.. who resigned a judgeship 
to take the office. He steered the com- 
pany well through the heavy losses life 
companies sustained in 1917 and 1918 by 
reason of the World War and through 
the influenza epidemic which followed. 
When he resigned in 1920 because of ill 
health his successor was Hume Cronyn, 
who was managing director of the Huron 
& Erie Mortgage Corp. He died in 1933. 

On December 5, 1929, R. O. McCul- 
loch, president of Babcock-Wilcox & 
(oidie-MeCulloch, Ltd. was elected 
He had been on the board 
since 1908 and had been elected vice- 
president in 1921. 

General manager of the company is 
Walter H,. Somerville. First vice-presi 
dent is Louis LaCourse and second vice 
president is Maj. Gen. Hon. S. C. Mew 
burn, K.C., C.M.G \. E. Pequegnat 
is assistant general. manager and J. M. 
Laing is actuary. H. M: Cook is secre- 
tary; H. L. Guy, treasurer; W. Carlisle, 





FORD S. KUMPF 


superintendent of agencies; H. Holmes, 
assistant actuary. 

At the end of 1937 the company had 
total insurance in force of $550,580,000; 
total assets of $169,888,000, and had paid 
to policyholders since organization $230,- 
000,000. The company wrote $44,700,000 
last vear. It occupies a beautiful build- 
ing on a seven acre site. 

General Manager and Director Walter 
H. Somerville joined ‘the company as a 
junior in 1900 and was subsequently ap- 
pointed associate actuary. He was made 
secretary in 1918, assistant general man- 
ager in 1920 and general manager in 
1926. He was elected to the board in 
1932. Mr. Somerville is president of the 
Freeport Sanatorium and Waterloo 
County Health Association; past_presi- 
dent, Canadian Life Insurance Officers 
Association; Associate of the Institute 
of Actuaries of Great Britain; Asso- 
ciate of the Actuarial Society of Amer- 
ica, and a director of the Waterloo 
Trust & Savings Co. 


The Dominion Life 


The Dominion Life Assurance Co. was 
formed in 1889 by Thomas Hilliard and 
a group of associates. The early days 
were full of interest. The group which 
had discussed formation of a new com- 


pany in Simon Snyder’s drug store 
showed their faith by subscribing for 
stock to the extent of $65,000. Then 


Mr. Hilliard was instructed to go ahead 
and procure at least $250,000 in reliable 
subscriptions and if possible to secure 
incorporation by an act of the Dominion 
Parliament. No commission was to be 
paid to anyone for selling the stock. 
Within a year and three months Mr 
Hilliard placed stock to the amount of 
$256,000, obtained the act of incorpora- 
tion and on July 12, 1899, the necessary 
deposit of more than $50,000 was made 
at Ottawa and the formal license was 
received. Then the doors of the office 
were opened for business and the first 
issue of policies covering more than 
$50,000 of life insurance was delivered 
to applicants. The staff consisted of 
Mr. Hilliard and Miss Emma Roos, who 
served the company for twenty-seven 
vears, almost up to the day of her 
death in 1916. 

The success of the company is shown 
by the fact that at the end of 1938 
the Dominion Life had $172,936,500 of 
insurance in force; and admitted assets 
of $36,835,000. It wrote more than $23, 
000,000 insurance in 1937. 

President and managing director is 
Ford S. Kumpf; vice-president, George 
\. Dobbie; secretary, J. K. Pickett; 
treasurer, F. L. Whittaker; actuary, A. 
N. MacTavish; assistant actuary, A. J. 
Huenergard; medical referee, C. T. 
Necker; superintendent of agencies, J. J. 


Murray. The company entered Michi- 
gan in 1930. 

Ford S. Kumpf was born in Waterloo 
and educated in public school and at 
Collegiate Institute there. He joined the 
Dominion Life in 1895; was made as- 
sistant manager in 1914; appointed man- 
aging director in 1919; then vice-presi- 
dent and in 1928 president. He was 
town treasurer, town clerk or manager 
of public utilities of Waterloo from 1902 
to 1914. He is vice-president of the 
Waterloo Trust & Savings Co. and a 
director of the Waterloo Mutual Fire 


Equitable of Canada 


The Equitable Life Insurance Co. o 
Canada was organized in November, 
1920, as the Ontario Equitable Life and 
Accident Insurance Co. In 1923 it took 
over the Policyholders Mutual, in 1926 
the Reinsurance Co., in 1929 the Equity 
Life and in 1932 the Knights of Malta 
The Equitable of Canada wrote nonpar 
business exclusively until 1936. 

Manager of the company is M. T 
Smith; actuary is F. B. Relyea, F. A. S, 
and superintendent of agencies is F. H 
McKinney. The Hon. Charles A. Dun- 
ning retired from the presidency in 1935 
when he became Minister of Finance 
and his place was taken by Hon. J. L 
Ralston, K. C. 

M. J. Smith has been with the Equit- 
able of Canada since its organization 
He was assistant secretary, then secre- 
tary, and in 1931 became general man- 
ager. In Waterloo also is the North 
Waterloo Mutual Fire Insurance Co. 
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THINK ACT UNCONSTITUTIONAL 





Argument in N. Y. Supreme Court to Set 
Aside Some State Labor Relations 
Board Orders 

Samuel Seabury, acting as counsel of 
the Metropolitan Life, appeared before 
the Supreme Court of New York yester- 
day and argued a motion to set aside 
some orders of the State Labor Relations 
Board. He thought the act creating the 
board is unconstitutional. Also, there 
was questioned the board’s selection of a 
certain limited area as a bargaining unit 
and its designation of insurance agents 


as “employes.” It was recently argued 


that the State Labor Relations Board, 
often called “Little Wagner Act,” cre 
ates a new civil department of state 


eovernment here in violation of and con- 
trary to New York State’s constitution 


COMBINES AGENCIES 

The National Life of Vermont has 
combined its long-established agency i1 
Delaware with the Philadelphia 
under the management of Clifford H. Or: 
of Philadelphia. Barton H. Mackey, wh« 
has been with the Orr agency in Phila- 
delphia, will manage the Wilmington of 
hice. 


agency 


NEBRASKA SELECTS BLACK 

Walter I. Black, John Hancock gen- 
eral agent, has been elected president 
of the Nebraska Association of Life Un- 
derwriters. Other officers elected are 
Lin Davis, Hastings; Jerry Brown, Nor- 
folk, and A, W. Tell, Scottsbluff, vice- 
presidents; Earle E. Best, Omaha, sec- 
retary-treasurer. 


TALBOT WRITES ABOUT AGENTS 

The May 15 issue of the Red Barrel, 
house publication of the Coca-Cola Co., 
contains a feature article by Walter Le- 
Mar Talbot, president Fidelity Mutual 
Life, entitled “From Cave Man to To- 
day,” which pays high tribute.to the 
sales qualifications and techniques of the 
life insurance agent. 


FAINTED AT WHEEL; KILLED 

William J. Riley, an adjuster in claims 
department, Aetna Life, died in Hartford 
Hospital this week. While driving a cat 
he fainted at the wheel and his automo 
bile rammed the concrete wall borderin 
the lawn of Bushnell Memorial. Death 
followed an hour and a half later. 
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LIABILITY PIONEERS 

Edson S. Lott’s book, “Pioneers of 
American Liability Insurance,” just pub- 
lished, presents a graphic picture of the 
personalities steered 
great branches of the casualty business 
in its formative days. He knew all these 
men well; did some of the steering him- 
self. Authentic anecdotes add to its 
readability. Because of personal ac- 
quaintance and being in the thick of the 
situation he was the best qualified man 
to have performed this task of author- 
ship. 


who one of the 


It is a matter of regret that more of 
such books are not written. Both fire 
and life insurance need biographers, par- 
ticularly the former. Men enter upon 
the fire insurance scene, for instance, 
often perform splendid cooperative work 
for the business, frequently pass out of 
the picture without general knowledze of 
what they did behind the scenes ir in- 
surance counsel. Those associated with 
them know the story. It would be de- 
cidedly helpful to younger members of 
the fraternity if they had a chance to 
read books about these pioneers in a 
more intimate form than the cut and 
dried career sketches which are custo- 
marily and currently printed. 
NATIONAL BOARD AD CAMPAIGN 

The National of Fire Under- 
writers’ advertising in na- 





3oard 
campaign of 
magazines and other media to 
bring to the of the 
public and working under 
the American Agency System the merits 
of the coverages offered by its member- 
ship and service secured under contracts 


tional 
attention insuring 


sales forces 


of its member companies is attracting 


wide attention and commendation. This 
an be easily understood when one re- 
calls that it is out of the school of 


experience that these messages are being 
built 

These advertisements could be the ex- 
perience of a single company, 
they are the 


but since 
experience of the National 
Board member group, they have much 
wider significance. They have the added 
weight of numbers of risk carriers. The 
institution of fire insurance cannot but 
be benefited on a broad scale as a result 
of this campaign 

The trade press of the business of 
insurance has given freely of space to 
bring to the attention of agents in all 
sections of the country salient facts 
about these advertisements. Now there 


at the post office of New York City under the act 


are appearing in the columns of the 
trade press advertisements of individual 
companies bearing directly on the cam- 
These advertisements are not the 
es. They 


selfishness in any way. 


paign. 
usual type of institutional messag 
do not reflect 
They are calculated to build 
among carriers and agents alike by rea- 
son that they are openly behind the 
National Board program. A case in point 
is found in the current advertisement of 
the Hartford Fire, where its copy 
headed “Saved by a Thread,” uses for 
its inspiration the advertisement of the 
National Board captioned “A City Saved 
by a Thread.” The use of this copy 
shows a fine spirit on the part of the 
Hartford Fire and at the same time re- 
flects 


good will 


good business acumen. 


To get the best out of cooperative 
advertising it is necessary that the pro- 
gram be supported and used by every 
organization member and if possible by 
individual representative of each 
organization member. 


every 


HEADACHE MAY BE DANGER 
SIGNAL 

Members of the life 
community were interested in a decision 
of a high court last week to the effect 
that an insured who had been to a doctor 
about headaches and had not disclosed 
that fact in his application had not made 
a misrepresentation when he did not 
disclose the visit; in brief, was not obli- 
gated to recall visits to his physicians 
for “minor ills.” Therefore, the disability 
provisions of the 


insurance medical 


policies carried were 
not avoided. 

Principal reason why insurance medical 
officers are interested is that they have 
never regarded headaches as necessarily 
a minor illness although frequently it is. 
One of the life insurance companies once 
got out a pamphlet on “Danger Signals,” 
based on what a headache may signify. 
Headaches may be indicative of serious 
physical conditions. They may be the 
signal of bright’s disease or Brain tumor 
or diseases of central nervous system or 
such infections as meningitis or acute 
communicable diseases, such as typhus. 





James Dixon Calderwood of the pub- 
lication division of the New York Life. 
‘nd Mi-s Ethel O'ivia Kane, daughter of 
Mr. and Mrs. Edward Hilgrove Kane, 
were married on July 2 at Irvington-on- 
the-Hudson. Mr. Calderwood was for- 
merly on the staff of The Eastern Under- 
writer 

















MARTIN W. LEWIS 


Martin W. Lewis, president of Towner 
Rating Bureau, Inc., who has been with 
the bureau fifteen years, is on a trip 
which will carry him to the Pacific Coast. 
He will meet with local surety associa- 
tions at Los Angeles, San Francisco, 
Portland, Seattle and Kansas City and 
will visit head offices of subscribers lo- 
cated in those cities. Incidentally, the 
trip will add to the broad view he has 
of surety and rate-making conditions. 
luring his absence Secretary J. L. Kirk- 
wood will be in charge of the office. 

x ok x 


John E. Ahern, one of the outstanding 
personalities in the accident end of the 
business and secretary of the Travelers 
accident department, has been forty 
vears with that organization. He re- 
ceived hundreds of messages of congrat- 
ulation on July 1, his anniversary date, 
and several gifts from his colleagues in 
the company, including a leather port- 
folio and a large traveling bag. He be- 
van as a clerk, was promoted to chief 
clerk in 1905 and assistant secretary in 
1911. In 1912 he was elected secretary. 
During his four decades he has been 
closely associated with B. A. Page, vice- 
president, who in May completed fifty 
vears of service with the Travelers. 

x * * 

William E. Wollaeger, president of the 
Concordia Fire of the Loyalty Group, 
Milwaukee, observed the fortieth anni- 
versary of his association with the com- 
pany on July 1.. Born in_ Milwaukee, 
Mr. Wollaeger joined the Concordia in 
1898. He was elected assistant secre- 
tary and treasurer of the company in 
1918 and in 1921 became a member of 
the board and president. He is also 
vice-pr resident and director of the Fire- 
men’s of New Jersey and vice-president 
of all fire companies in the Loyalty 
Group with headquarters in Newark. 

* * * 


Samuel B. Love, long manager at Rich- 
mond, Va., for the Mutual Life of New 
York and now retired, is among the 
more than 600 poets included in “The 
Poetry House Anthology,” published re- 
cently by Poetry House, New York. Mr. 
Love’s poems have appeared in a num- 
ber of publications and have provoked 
favorable comment. 

x * * 


John L. Clarkson, partner in the Chi- 
cazo insurance firm of Bartholomay- 
Darling-Clarkson Co., has been appoint- 
ed chairman of the Union League Club’s 
committee on public affairs. He suc- 
ceeds Major General Frank L. Parker, 
United States Army, to the office. 


REID 


A. DUNCAN 


A. Duncan Reid, president of Globe 
Indemnity Co., and Mrs. Reid returned 
from Europe a few days ago on the 
Queen Mary. He visited England and 
Scotland. While in the latter country 
he played golf on the links of St. An- 
drew’s and Gleneagles. 

* 

Theodore Widieg hh is been elected his- 
torian of the Philadelphia chapter of 
Chartered Life Underwriters. enry 
McBratney has been elected first vice- 
president of the Philadelphia Associa- 
tion of Life Underwriters. Alice E. 
Roche has for the third time been ap- 
pointed publicity chairman of the Phila- 
delphia chapter of C.L.U. All are with 
the Louis F. Paret agency of the Provi- 
dent Mutual. 

* * 

Col. Franklin D’Olier, vice-president 
Prudential, has been elected second vice- 
president of the Washington Associa- 
tion of New Jersey. Election was _ held 
at Washington’s Headquarters, Morris- 
town, N. J. At this annual meeting EI- 
bert Cox, superintendent of Morristown 
National Historical Park, of which the 
headquarters of General George Wash- 
ington is a unit, gave a short resume of 
the work done at Washington’s Head- 
quarters during the year. 

x * * 


Clyde E. Lowry, accompanied by Mrs. 
Lowry and his son, Bob Lowry, is in 
Portsmouth, Ohio, to attend a family re- 
union celebrating the one-hundredth 
birthday of his grandmother, Mrs. Eliza- 
beth Lowry. Mr. Lowry lives in Little 
Rock and is the president of the Na- 
tional Equity Life which he founded 
there in 1925. Mrs. Elizabeth Lowry, 
who is celebrating her one-hundredth 
birthday, has four children and all of 
them are living. Five generations were 
present at the reunion which included 2 
dinner for the family and a public re- 
ception at the Washington Hotel, Ports- 
mouth, given by the citizens of the town. 
Mrs. Lowry is the oldest living resident 
of Portsmouth. She went there at the 
age of twelve, having come to this coun- 
try from Engiand. She has been a mem- 
ber of the same church for eighty-cight 
years. Three times in the history of the 
church she has built a church building 
and presented it to the congregation. 
Mr. Lowry was speaker at the dinner 
given by the citizens of the town in 
honor of his grandmother. 


A. E. Heacock, vice-president Pacific 
Fire, has returned from Europe. He 
visited England and took the Rhine River 
trip. With him was Mrs. Heacock and 
their daughter Gloria. 
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Companies Not to Boycott 
Roosevelt & Sargent 

A newspaper despatch from Chicago 
to the effect that brokers there may 
boycott insurance companies accepting 
lines from “Jimmie” Roosevelt, the Presi- 
dent’s son, caused amusement in execu- 
tive circles. If the Pg is right and the 
credit of Roosevelt & Sargent continues 
satisfactory the companies will continue 
to accept the business. If they drew the 
line at “Jimmie” because he gets busi- 
ness through influence they would be 
compelled to draw many lines and would 
not know where to stop, and as long as 
there are brokers business will be placed 
through influence. Some company ex- 
ecutive might preach a sermon on pro- 
duction ethics, but that would be as far 
as it would go. 

In meantime, in Boston a Superior 
Court case has attracted a lot of news- 
paper attention. Arthur D. Cronin, a 
Boston broker, has sued the National 
Shawmut Bank for alleged breach of 
contract. He claimed that in 1927-29 he 
had a contract to insure the bank’s auto- 
mobile finance business, but the business 
was given to Roosevelt & Sargent, which 
firm is alleged to have shared the com- 
mission with Obrion & Russell, Cronin 
alleged he did all the work of preparing 
the proposals; declares they were ac- 
cepted by the bank with no substantial 
differences; and then he lost the account 
to Roosevelt & Sargent. The bank en- 
tered a denial and said that there was 
no “political aspect” in finally placing 
the line, and that no commission is due 
Cronin. 

* * * 
A Reinsurance Intermediary 


While in a recently I renewed 
acquaintance with A. Rendtorff, head of 
the Sterling sly Ltd., an organiza- 
tion which last year completed a sixty- 
~ record as with it is incorporated 

Pearson & Co., which was estab- 
fehed in 1877. The Sterling Offices, Ltd., 
acts as reinsurance intermediary. It is 
in close touch with companies on both 
hemispheres and has brought many com- 
panies together in reinsurance contract 
relationships. It has on its books rein- 
surance treaties in practically all coun- 
tres where insurance companies are 
—_ 

\ dynamic personality, Mr. Rendtorff 
has traveled considerably; has many 
friends on the Continent; is well and 
favorably known in American insurance 
Circles also. He received his early in- 
surance training in Denmark, but was 
soon transferred to London. He was 
with the Central Insurance Co., then be- 
came assistant foreign superintendent of 
the Legal Insurance Co. He left that 
company twenty-six years ago to start 
uSiness as a reinsurance manager and 
intermediary. 

The first firm of reinsurance inter- 
Company brokers or intermediaries es- 


tablished in England was by Thomas 
Pearson and Martin Hecksher under the 
title of Hecksher & Pearson. In 1892 
A. F. Pearson, son of Thomas Pearson, 
joined the firm and in 1897 the connec- 
tion with the Hecksher family was sev- 
ered, the two Pearsons, father and son, 
becoming the sole partners. When 
Thomas Pearson died in 1902 Frederick 
Smith was admitted as a partner. In 
1918 the firm was amalgamated with the 
Sterling Offices, Ltd., which had been 
founded to take over the reinsurance 
business of Mr. Rendtorff. 

Among those associated with Mr. 
Rendtorff in the Sterling Offices, Ltd., is 
W. R. Beavis who joined the Pearson 
firm as a junior clerk in 1881. His en- 
tire life has been spent in the service 
of reinsurance. The other directors are 
R. W. Reid, a Scottish solicitor, origi- 
nally specializing in insurance, who 
joined the firm in 1917—Mr. Reid has 
made a special study of accident rein- 
surance, and his work is shown in the 
great part the firm has played in the 
development of excess reinsurance; S 


Bartlett, the secretary, who has also 
been associated with Sterling Offices, 
Ltd., for many years; and A. W. Len- 
nox-Robertson, who after many years 
experience in the Far East as repre- 
sentative of a leading British office, 
joined the Sterling directorate in 1929 


to take charge of the important Far 
Eastern interests of the firm. The Con- 
tinental interests of the firm are in 
charge of Verner Willemson as foreign 
manager. Mr. Willemson has had unique 
and intimate experience with Continental 
business, te which he is able to bring a 
comprehensive knowledge of Continental 
languages. 

In this country there is a Sterling 
Offices, Ltd., of New York. Head of 
the office is Paul R. Willemson, who is 
vice-president of Sterling Offices, Ltd., 
and secretary is George W. Ingrey. They 
are two young men with wide experi- 
ence who have unusual abilities. 

Paul R. Willemson was born in Den- 
mark and went to school in his home 
town of Aarhus. At the age of 16 
when he was graduated he entered in- 
surance in the Aarhus office of the 
London Guarantee & Accident, later be- 
ing transferred to Copenhagen under 
Manager Hermann Zobel. In 1926 he 
was sent to the United States by the 
company, his work here being in the 
statistical department. He found time 
to study business courses at Columbia 
University and took fire, casualty and 
life courses at the Insurance Institute 
of America. In 1929 he became asso- 
ciated with the Sterling Offices, Ltd., as 
secretary and was later elected vice- 
president. 

Son of an Englishman in the Indian 
service, George W. Ingrey was born in 
India and after attending the Philander 
Smith College in the Himalayas went to 
school in England part of the time study- 


ing engineering at Manchester Univer- 
sity College of Technology. Coming to 
the United States he went with the 
General Fire of Paris, with which com- 
pany he remained seven years, and had 
experience in the accounting, loss and 
underwriting departments. From _ the 
General he went to the Sterling Offices, 
Ltd., as assistant secretary, and later 
was appointed secretary. 

The late Sir James Hamilton, who was 
managing director of the Yorkshire, 
started his insurance career with the 
Sterling Offices as a junior clerk, Fifty 
years after the day he got the Sterling 
position he was entertained by the Ster- 
ling Offices at its famous lunchroom at 
the George and Vulture, an old City 
Dickens’ Inn in Castle Court, just be- 
hind St. Michael’s Church. In that room 
the Sterling Offices, Ltd., has entertained 
more than 1,600 guests, ’ including many 
important insurance persone lities. The 
room to some extent is a Charles Dick- 
ens museum; has a great deal of at- 
mosphere. 

Sterling Offices, Ltd., London, some- 
time ago had granted to it by the Col- 
lege of Arms a patent of armorial bear- 
ings, entitling it to use a “Coat of 
Arms,” a most unusual honor for a pri- 
vate firm. This grant was based on the 
reinsurance researches which had been 
conducted by the Sterling Offices in 
preparation of its book, “History of Re- 
insurance.” A replica of the firm’s Coat 
of Arms is incorporated in one of the 
stained glass windows of the Chartered 
Insurance Institute Hall, London. 

x x 


J. G. W. Rollason Retires 

One of the most 
company organs in the world is 
“Under Bow Bells,” published by the 
British General, editor of which has 
been J. G, W. Rollason who has just re- 
tired as sub-manager of the company in 
the West End, London. He founded the 
agency magazine fourteen years ago. The 


quoted insurance 


house 


magazine has contained many travel 
stories written by Mr. Rollason, the 
most interesting trip he made being 


through the Near East and Far East for 
the British General in 1926 and 1927. On 
that journey he also visited Australia. 
An unusually readable feature of the 
publication has been “Leaves From My 
Log” in which Mr. Rollason has nar- 
rated many of his experiences. He has 
built up considerable reputation also as 
a lecturer on insurance topics. Forty- 
five years of his life were spent in the 
insurance business, beginning with the 
Union. At one time he was Loadon 
secretary of the Century and at another 
time managing director of the Atlantic 
Assurance Co. 
* * x 
Stopping Improper Jury Verdicts 
Before Too Late 


Jury verdicts as subject to amendment 
or correction are being discussed by the 
New York Law Journal in a series of 
articles by two members of the New 
York Bar—Louis Timberg and Rubin 
Mazel. 

Of late the courts have indicated a 
tendency to avoid wherever possible the 
necessity of a retrial where a case has 
been submitted to the jury for their de- 
liberation. 

One quotation from the article is from 
Mr. Justice Brewer who said: 

“The judge is primarily responsible for 
the just outcome of the trial. He is not 
a mere moderator of a town meeting, 
submitting questions to the jury for de- 
termination, nor simply ruling on the ad- 
missibility of testimony, but one who, in 
our jurisprudence, stands charged with 
full responsibilities.” 

Formerly, there were loud cries from 
many quarters advocating that in order 
to curtail improper verdicts the right 
of the jury to render general verdicts be 
curbed and limited to special verdicts. 
The New York Law Journal authors be- 
lieve there is no need for such a change 
if the trial judge were to lay a firm 
hand on the proceedings of a trial. It 
has been suggested that a compre- 
hensible charge from the trial judge to 


the jury would tend to reduce the num- 
ber of improper verdicts, 

Before a verdict, whether sealed or 
oral, is recorded, and the jury has been 
dismissed from their relation as such to 
the case, the trial judge has power to 
require them to reconsider their verdict, 
not merely to correct a mistake in form 
or make that plain which is obscure, but 
to supply what is wanting, or alter it in 
substance, if they so agree. This may be 
done with or without the consent of the 
counsel. Once a verdict is recorded and 
the jury discharged they cannot there- 
after be reassembled in order to explain 
or correct their verdict, which otherwise 
cannot stand. In such event the trial 
judge is left with no alternative but to 
declare a mistrial. 

x * * 
What Convention Delegates Spend 
In a City 


does it mean in dollars and 
when a convention comes to 


What 
cents value 
a city? 

The subject was discussed in last Sun- 
day’s Hartford Courant by Willard B. 
Rogers, chairman of the Hartford Cham- 
ber of Commerce convention bureau. He 
estimates that in the past four and a 
half years convention visitors have spent 
$4,000,000 in Hartford, and his estimate 
is that each visiting delegate spends an 
average minimum of $8 a day. It has 
been estimated that the average mini- 
mum spent in New York City or Chicago 
is $10 a day. 

“Convention dollars have a_ greater 
turnover than any other currency,” says 
Mr. Rogers. “Convention dollars are new 
dollars to a city. They supplement all 
other sources of income? Convention 
dollars get into circulation immediately 
upon the arrival of delegates and through 
direct and circuitous routes eventually 
find themselves in the coffers of every 
known business.” 

In discussing the magnet for a con- 
vention which a city offers, Mr. Rogers 
believes that the insurance buildings of 
Hartford draw many conventions there. 

“Scores of visiting delegates inquire 
for this company or that,” he said, “ex- 
plaining that they would like to see the 
type of building which houses the com- 
pany in which they are insured. The 
great insurance buildings of Hartford 
give a visual demonstration of the sta- 
bility of the companies.” 

* * * 


Telephone Rate Annoyance 


Seattle insurance men are annoyed by 
the new tariffs for telephones there 
which have been announced by the Pa- 
cific Telephone & Telegraph Co. The 
Pacific Northwest Underwriter says that 
even at the minimum rate of 3% cents 
a call the average individual with one 
line will find his telephone costs doubled 
and trebled. It also calls attention to 
the labor costs which have been suved 
by mechanized and dial telephones. In 
the hot under the collar editorial which 
it wrote, covering a column, nothing was 
said about the wear and tear on the 
nerves which some dial telephoners ex- 
perience. 

* * * 


Paul O. Barendt’s Retirement 

retirement of Paul O. 
Barendt as fire manager of the Atlas 
Assurance recalls visits to this country of 
Mr. Barendt especially when the late 
Frank Lock was manager. At that time 
Mr. Barendt saw considerable of the 


The recent 


United States. His retirement is due 
to ill health, He has been forty-six 
years in the insurance business. He be- 


gan with the Liverpool & London & 
Globe and after sixteen years with the 
head office of that company in Liverpool 
he was appointed foreign fire superin- 
tendent of the Central in 1908. Next he 
became colonial fire superintendent of 
the Essex & Suffolk. The control of that 
company passed to the Atlas in 1911, 
and he joined the foreign department 
of the Atlas at the head office. In 1918 
he was appointed foreign fire superin- 
tendent and three years later foreign 
fire manager. 
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Maryland Agents Push 4 Point 


Commission 


With an attendance of about 175, in- 
cluding a number of members of the 
Maryland-Delaware Field Club, the 


\arvland Association of Insurance 


\gents 


held its 


semi-annual convention 
at Ocean City, Md., on June 24 and 25 
The event was the most successful 
the organization was formed a little more 
than a year ago. The program was ex- 
cellent throughout and included several 
entertainment features as well as the 
business sessions 
Cumberland, Md., 
the annual 


since 


selected as the 
which 


was 


place tor convention, 


will be held early in October. 
The “Four Point Program,” which has 
been under consideration by a special 


was one of the subjects dis- 
cussed on the opening day. It followed 
the opening of the convention by Avery 
W. Hall, president, and a welcome on 
the part of the Eastern Shore agents, 
which was extended by John P. Stafford. 

Ralph G. Bittle, Baltimore, gave an 
explanation of the “Four Point Pro- 
gram and answered many questions from 


committee, 


the floor. Each of the points was dis- 
cussed and given unanimous approval 
by the convention. At the same time 


the committee was authorized to continue 
with its work and make a further report 


at the Fall meeting. The four points 
are as follows: ; -_ 
The equalization of commission rates 


agents placing business in the 


paid to state 
the establishment 


Jaltimore Board area; 
of a contingent commission in Maryland 
Middle Department territory; extension 
by five miles of the territory under juris- 
diction of the Association of Fire | nder- 
writers of Baltimore City, and elimina- 
tion of the value districts of 
Baltimore 

The committee which has the subject 
in hand is composed of Joseph D. Lazen- 
by, chairman; Ralph G. Bittle, vice- 
chairman; J. Edward Cochran, G. ¢ 
Swope, G. I. Whitmer and James b 
Chipchase. 


congested 


Gantert on Public Relations 


rank A. 
Fidelity & 
ellent talk on 
the Local Ag 
said that it is the 


Gantert, president of the 
Guaranty Fire, gave an ex- 
“Public Relations | from 
Point of View.” He 
duty of the fire insur- 
mpanies as well as_ the local 
to remind the public that capital 
fire insurance is an important 
the American business structure 
and the companies as a private enter- 
prise have rendered large public service 
through their organizations. 

He pointed out that in these days of 
drastic reform leaning toward changes in 
economic and political power, local agents 
should continually ood. the public not 

nly of the services they can render in 
providing adequate indemnity for losses 
incurred by insuring them from loss by 
fire or other hazards but also the mani- 
fold public services rendered by fire in- 
surance companies in establishing stand- 


ents 


ance Cé 
agents 
stock 


part of 


ards of construction, correct electrical 
stallation methods, standardized water 
ind alarm systems in cities and towns, 
urtailment of arson and, in general, 
protection of human life and property 
by the expe n per of enormous sums in 
research and engineering. He also said 
that, hand in hand with the operation of 
the National Board and its public service, 
he fire companies also have reduced 
rates, the average cost having declined 

r thirty-nine years 

\nother feature of this ee was 
an open forum handled by ae H. 
Hill, John F. Kell and G b. assar, of 
the Middle Department ee Associa- 
ti and Carl W. Wheelock, secretary- 


and Rate Program 


manager of the Baltimore Fire Under- 
writers Association. These forums have 
become an important eo of the gather 
ings and are expected to be a fixture. 

The banquet was held with F. Albert 
Roloson as toastinaster. James S. Gheen 
ot New York, a humorist, was the fea 
ture attraction \ dance followed the 
banquet. 

William M. Houston, secretary of the 
Northern Assurance, spoke on “Side 
Lines as a Means of Augmenting Your 
Income” at the second day’s session. He 
made a big hit with the talk. 

Several committees were appointed by 
President Hall. These include the nom- 
inating committee, composed of Danie! 
H. Hamilton, chairman ; E. Churchill 
Murray, S. Denmead Kolb, Glen Meall 
and F. Albert Roloson. A convention 
committee also was named. It is made 
up of M. D. Reinhart, chairman; J. Ed- 
Cochran and Glen Beall 

\ report of the . ge committee 
was made by T. B. Cash, chairman. It 
showed that this vate has been decid- 
edly active 


ward 


C. & R. OFFICE IN ST. LOUIS 

Corroon & Reynolds, Inc., have opened 
an office in the Pierce Building in St 
Louis to provide additional facilities for 
the handling of the growing business of 
the fleet in that section. Dean O. Hag- 
gerty, in charge of Missouri and Arkan- 
was in St. Louis the past week to 
handle the final details for the opening 
of the offices in suite 812 Pierce Build- 
ing. D. V. Carbone has been trans- 
ferred from Kansas City and will devote 
his time exclusively to St. Louis and 
the companies’ agency plant there. Mr 
Haggerty will continue in direct super- 
vision with his headquarters remaining 
in Kansas City. 


Sas, 


NO JULY 4TH FIRES IN NEWARK 


For the first time in its history of 
fifty-nine years the Newark Salvage 
Corps reports that it received no alarms 
over the Fourth of July week-end due 
to fireworks. New Jersey this year put 


into effect a stringent anti-fireworks 
law and the total absence of fireworks 
fires in Newark this year is viewed as 
a wholesome result of the new regula- 


tions 


SEND “FIRST DAY COVERS” 

O. W. Acton of Salem, N. J, 
ae & Crispin of Swedesboro, local 

gents, sent “commemorative first day 
pce: to their companies and field men 
in honor of visit of Crown Prince and 
Princess of Sweden to those cities on 
June 30 


and 
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J. A. Kesey, President 


CAPITAL . . . ° . 
PREMIUM RESERVE ‘ ° ° 
OTHER LIABILITIES 


NET SURPLUS ° ‘ ° 
*TOTAL ASSETS. ‘ ‘ ° 


as required by law. 








Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 
Statement December 31, 


+#VOLUNTARY CONTINGENCY RESERVE. |. 


* Bonds and Stocks valued on New York Insurance Department Basis. 


+ Voluntary Contingency Reserve to adjust Surplus to Market Valuation Basis. 
Securities carried at $45,286.73 in the above statement are deposited in various States 





Sas 


C. L. Henry, Secretary 


1937 
° . ° ° $1,500,000.00 
° ° ° ° 1,565,471.71 
° : 256,133.87 
53,281.17 
° . ° ° 2,968,397.34 
° . ° ° 6,343,284.09 











Club, Osterville, Cape 
Cod, place for its 1938 
convention, which will be September 12 
and 13. Several nationally known speak- 


Harbors 
Mass., as the 


Oyster 


ers have agreed to appear and Arthu 
\. Fisk, president of the Insurance Ad- 
vertising Conference, expects a record 


pn of members. 


DOYLE COING TO COLORADO 

J. H. Doyle, general counsel of the 
National Board of Fire Underwriters, 
and his family will spend several weeks 
at the Doyles ranch in Del Norte, Colo. 
\ll except Mr. Doyle left New York this 
week and he will start West next Tues- 
day. 


conference 





AGENT MARKS BIRTHDAY 
William H. Bernshouse, local agent at 
Hammonton, N. J., celebrated his sev- 
enty-fourth birthday on July 3. Mr. 
Bernshouse’s mother, who is 93 years 
old, is still living. Mr. Bernshouse has 
been an agent since 1896. 


” 
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HEADS CANADIAN ASSOCIATION 





Edgar John Kay of North British & 
Mercantile Made President; 
Other Officers Elected 
Edgar John Kay, Montreal, who was 
elected president of the Canadian Un- 
derwriters Association at its recent an- 
nual meeting in St. Andrews, B. C.,, is 
manager for Canada and Newfoundland 
for the North British & Mercantile. He 
was born in Sheffield, England. Mr. Kay 
succeeds John Holroyde who has retired 
as manager of Commercial Union group 

in Canada. ; 

Vice-presidents selected by the Cana- 
dian Underwriters Association are these: 

Fire branch: Adam McBride, Great Ameri- 
can, Montreal; Casualty branch; S. W. Band, 
United States Fidelity & Guaranty, Toronto; 
Automobile branch; Kenneth Thom, North River 
Insurance, Toronto, 

Other elections follow: 

Vice-chairmen: Fire branch: B. W. Ballard, 
Hartford Fire, Toronto; Casualty branch, John 
lenkins, Employers’ Liability, Montreal ; Auto- 
mobile branch, A. C. Hall, Commercial Union, 
Montreal, and Ocean Accident & Guarantee, 
loronto. : : : a 

Council members: F. S. Garrison, Travelers 
of Hartford; L. T. Hargreaves, Pearl Assur- 
ance, Toronto; C. E. Sanders, Atlas Assur- 
ance, Montreal; R. L. Stailing, Sun Assur- 
nce, Toronto; E. M. Whitley, Norwich Union, 
Toronto. 


COMPANY EXAMINATIONS 


New Jersey Named to Assist New York 
Dept. in Work on the 
Glens Falls 

On the invitation of Insurance Super- 
intendent Louis H. Pink of New York 
to Jess G. Read, Oklahoma Commissioner 
and chairman of the examinations com- 
mittee of the National Association of In- 
surance Commissioners, to designate one 
state to assist New York in the exami- 
nation of the Glens Falls Insurance Co. 
Mr. Read has appointed New Jersey. 
The New York Department has four 
examiners working on the Glens Falls. 

Mr. Read has also been invited to 
name an outside state to assist in the 
examination of the Security Mutual Life 
of Binghamton. These invitations have 
been extended by the New York De- 
partment in keeping with its policy to 


cooperate as fully as possible with the’ 
“convention” idea of company exann- 
nations, 


CHANGES IN N. J. FORMS 

The Schedule Rating Office of New 
Jersey has issued an explanation of 
amended filings in that state. In con- 
nection with revised farm forms now 
available the inherent explosion clause 
may be used on any risk when provided 
for in the rate. Additional rate for pri- 
vate dwellings and outbuildings in con- 
nection therewith is provided in the rule 
The requirement of standard permit for 
stove and range type oil burner is abro- 
gated. 

Supplemental contract No. 1 is broad 
ened to include without extra charge 
smoke and smudge damage, also damage 
caused by all classes of vehicles instead 
of just motor vehicles. 


NOBLE APPOINTED STATE AGENT 
The National Union Fire of Pittsburgh 
announces the appointment of R. J 
Noble as state agent for Kansas, effec- 
tive immediately. Headquarters will be 
naintained at 320 Wheeler-Kelly-Hagny 
Building, Wichita, Kan. Mr. Noble com- 
ple.ed his education at Cornell Collece 
in lowa, graduated from the Aetna Cas- 
ualty & Surety school at Hartford and 
took the Dean Schedule course. Follow- 
ing several vears’ experience in various 
C.pacities, he became secretary of the 
Noble Mortgage Co. and the United 
Building & Loan Association, five years 
f which were spent as manager of the 
insurance department of the Noble Mort- 


gage Co. 


FRED KASTEN REELECTED 

The Milwaukee Board of Casualty & 
Surety Underwriters has reelected Fred- 
erick Kasten. president, with the follow- 
ing other officers: Otto Gaedke, vice- 
President; Theodore Johnson, secretary- 
treasurer; John G. Seidel, assistant sec- 
Tetary-treasurer. 











Fire Public Relations Appointment 


WRITER 





Insurance Advertising Conference Names Committee of Five 
to Cooperate With National Board of 


Fire Underwriters 


\t the June meeting of the public 
relations committee of the National 
Board of Fire Underwriters an invita- 
tion to the Insurance Advertising Con- 
ference was extended by General Mana- 
ver W. E. Mallalieu to the conference 
for the appointment of a committee on 
fire insurance public relations which will 
cooperate with the National Board, Mr. 
Mallalieu said this invitation was ex- 
tended because of appreciation of the 
c operation in the past by the Insur- 
ance Advertising Conference with the 
National Board. 

Mr. Mallalieu suggested that the com- 
mittee consist of five advertising mana- 
gers from the fire insurance group, which 
committee of five would provide a con- 
venient method for the exchange of 


Atwood Heads New England 
Pond of the Blue Goose 


Atwood, associated with the 
Boston general agency of William A. 
Muller & Co., was last week elected 
most loyal gander of the New England 
Pond of the Blue Goose at the annual 
meeting held in Boston. Other officers 
elected were as follows: 

C. A. P. Johnson, Travelers Fire, su- 
pervisor of the flock; Henry H. Hugard, 
Loyalty group, guardian of the pond; 
William A. Sturgis, North 


Joseph 


British & 
Mercantile group, custodian of the gos- 
lings; John F. Driscoll, Atlas Assurance, 
wielder of the quill; Frank E. Walls, 
London Assurance, keeper of the golden 
goose egg. Mr. Walls was also desig- 
nated as delegate to the Grand Nest. 





PUTTING IN SPRINKLERS 

Fire insurance circles report that the 
National Distillers Products Corp. is in- 
stalling automatic sprinklers in various 
buildings of six of its units. It is esti- 
mated that such installation will bring 
rate reductions running as high as 50%. 
The sprinkler equipment has been, or 
will be, installed at Louisville, Frank- 
fort, Ky., Broadford, Pa., Large, Pa., and 
3altimore. 


STEPHEN W. CONNOLLY DIES 


Stephen W. Connolly, 49, a partner 


in the insurance and real estate agency 
of H. S. Connolly & Co., Montclair, N. J., 
died last week after a heart attack. 


3orn in Brooklyn he was taken to Mont- 
clair as a child. He served one time as 
president of the Montclair Real Estate 
Board. Surviving Mr. Connolly are his 
widow, a daughter, a son, four brothers 
and three sisters. 


views and ideas, “although suggestions 
from all members of the Advertising 
Conference would be welcome at. all 
times.” 

President Arthur A. Fisk of the In- 
surance Advertising Conference accepted 
the invitation and authorized a chairman 
to appoint a committee of five. The 
complete committee consists of chairman, 
Ray C. Dreher, Boston Insurance Co.; W 
LL. Lewis, Agricultural; Clarence A. Pal- 
mer, Insurance Co. of North America; 
Harold E. Taylor, American of New- 
ark; and Charles E. Freeman, Spring- 
feld F. & M. 

“We purpose doing everything we can 
to be helpful to the National Board,” 
Chairman Dreher said in accepting his 
appointment. 


Great American Changes 
At Phila. and Boston 


The Great American group has made 
the following changes at the Philadel- 
phia office: 

Joseph A. Tufts, formerly vice-presi- 
dent and secretary of the County Fire, 
has been transferred from Philadelphia 
to Boston with the Great American. 
Hereafter the Philadelphia office of the 
County Fire will be under the personal 
supervision of Donald E. Maclay, vice- 
president and secretary, and Lee R. 
Allen, assistant secretary and assistant 
treasurer; and Mr. Maclay will be man- 
ager of the Philadelphia service office 
of the entire Great American fleet, in- 
cluding the Great American Indemnity. 


F.L.A, MEETING IN CHICAGO 

Representatives of the three factory 
insurance associations in the East, Mid- 
dle West and Pacific Coast met in Chi- 
cago last week with President Paul L. 
Haid of the Insurance Executives Asso- 
ciation to consider various management 
problems, particularly uniform methods 
of handling business. Those attending 
the meeting included the following: 

E. A. Henne, America Fore Group, 
Harry L. Grider, manager, 
Insurance Association; 


Chicago; 
Western Factory 


C. W. Pierce, Continental, New York; 
Esmond Ewing, Travelers Fire, Hart- 
ford: Arnold Grasse, Home of New 


York; H. P. Smith, manager of the 
F.L.A., Hartford; Walter Van Orden, San 
Francisco; R. D, Hobbs, manager, and 
R. M. Beckwith, associate manager, 
Western Actuarial Bureau; John C. 
Harding, Western manager, Springfield 
Fire & Marine, and J. R. Gathercoal, 
assistant manager, Western Factory In- 
spection Association. 


New Booklet on Care of Valuables 


An interesting and useful twelve-page 
booklet, describing the proper home care 
of precious gems, jewelry, silverware and 
furs, was released recently by the ma- 
rine companies of Fireman’s Fund 
Group. It bears the title of “The Care 
of Precious Gems, Jewelry, Silverware, 
and Furs.” 

While the obvious purpose of the 
booklet is to sell “all-risk” inland marine 
lines, the copy is so handled that under 
each major heading only a few words 
are used to call the reader’s attention 
to the need of insurance. The idea 
that insurance coverage comes under the 
proper care of these luxuries falls nat- 
urally into place. 

Size of the booklet is five inches by 


six and three-quarters inches. It is 
printed in a deep brown with the scroll 
decorations in light, golden tan. The 
stock is cream colored. The center 


spread of two pages is devoted to draw- 


ings of the five precious gems—-the dia- 
mond, ruby, sapphire, emerald and 
pearl—and to expositions of interesting 
facts about these gems together with a 
description of Aaron’s breastplate and 
the birthstones. 

Unable to find any printed matter on 
the care of furs and little on jewelry 
and silverware, months of intensive re- 
search was necessary to compile the 
authentic information contained in the 
booklet, it is said. Letters were writ- 
ten to the leading jewelers, silversmiths 
and furriers of the country. Libraries 
were searched and gemologists con- 
sulted. 

Some of the interesting items in the 
booklet are how to wash gems; clean 
pearls; the composition of the pearl; 
the ornamental value of tiny scratches 
on sterling silverware; the mortal ene- 
mies of furs; what to do if a fur gar- 
ment becomes thoroughly wet. 
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Excessive Taxation, Plus Lower 
Commissions, Threat to Agents 


President Liscomb of National Association So Tells New Eng- 
land Agents; Says Producers Want “Council Table” Means 
of Defending Their Business 


Excessive taxation from all soruces, 
time that income is 


through 


coming at the same 


being reduced lower rates of 


rates of premium, con- 
to the future 


system of insurance 


commission and 
stitutes a real threat sol- 
vency of the 
production in the opinion of Charles F. 
Liscomb of Duluth, Minn., 
the National Association of 
Agents. Speaking 
eral hundred agents and 
resentatives assembled at Poland Spring, 
Me., attending the 
the New England 
worthy agent wants to be an 
liability, to the 
he represents and hence he 
“council table” defending his 
business from the weight of taxation and 
from forces that are boring from within. 


agency 


president of 
Insurance 
yesterday before sev- 


company rep- 


Summer 
Associations, he 


meeting of 
said 
that every 
asset, not a companies 
desires the 
means of 


If companies and agents can work more 
together on major 
solutions will not be too 


closely these prob- 
blems finding 
difficult. 
Quoting from a letter received 
past president of the National 


from a 
Associa- 


tion, Mr. Liscomb read the following: 
“The time has arrived when serious 
consideration must be given to the ele- 


ment of taxes which agents are having 
to bear against a downward scale of 
income due to general rate reductions. 

“Our own taxes have increased 500% 


past four years, and an agent 
his costs must be won- 
dering, as we are, whether it is going 
to continue to be possible to operate an 

sency of our type with an upward and 
nether millstone getting closer and closer. 

“Frankly, I am of the opinion that 
unless something is done to make the 
continued operation af agencies such as 
ours possible, many of them will be 
forced to close up shop and the heads 
of the business work from br anch offices 
on a strictly commission basis.’ 

Agents Should Know What Taxes 

They Pay 
Mr. Liscomb thinks that the 


within the 
who is rt nro 


first move 


should be for all agents to establish in 
their offices comparative scale of in- 
come, costs and taxation, so that they 
may be on firm ground. Some may 
have been careless in not keeping an 
accurate accounting of the tax item in 


have allowed 
combination 


relation to 
the taxing 


income, and 
authorities in 


to tax them almost out of business 
“Now it is unnecessary to tell any 
working agent that in addition to in- 
ordinate taxation, he is facing general 
rate reductions, with their consequent 
reduction in con imission income,” con- 
tinued Mr. Liscomb. “Fire rates have 
been reduced throughout the country 
Clarence Hobbs, in his recent report as 
special representative of the National 
\ssociation of Insurance Commissioners 
on the National Council on Compensa 
tion Insurance, showed that in practic- 
ally every state there has been a reduc 
tion in nonce mcatigg rates. On public 
works programs, there is the inevitable 
demand for lower rates, and in most 
cases they are granted by the com- 
panies—or else. The bugaboo of self 
insurance funds is constantly present. 


In innumerable cases we agents are 
asked to make our contribution to the 
public need. In some cases we have 
done villingly; in others, such con- 
tributions have been forced on us 
Problem of Keeping Business Solvent 

“We are told of many ways in which 
we can make up for the deficit in our 
incomes caused by taxation, contribu- 
tions and rate reductions. For exam- 
ple, we are told that the extended cov- 
erage contract opens up a big field for 


told that gen- 
field of 


agency income. We are 
eral covers offer a new 
deevor. We are told that there is al- 
most a virgin field in the reporting form 
of coverage. There are many bureaus 
and associations covering specialty lines 
that are offering their services to in- 
crease our premium volume. 

“But it must be remembered that in 
all of these cases it is our job to secure 
additional volume at the expense of our 
own commission income. When we avail 
ourselves of the services of any one of 
the bureaus handling a specialty line, it 
is with the knowledge that it is at our 
own expense. Throughout the years, 
many of us have found it more profitable 


chi- 


‘o ourselves and our companies Ly pro- 
duce a moderate volume of high grade 
business, and to keep our own = 
within reasonable bounds, than to drive 
for volume. Many a thriving business 


has been expanded beyond its own re- 


sources, and the results have been 
disastrous. 

“We are not quarreling with the tax- 
ing authorities who are concerned with 


‘heir own budgets, with the rate makers 
who base their reductions on experi- 
cnce, with public works authorities who 
demand special concessions, or with the 
bureaus which have instituted all of the 
specialty lines. Each of them has its 
own service to perform. But we are 
concerned with the practical problem 
of keeping our businesses solvent, and 
too much encroachment on their orderly 
processes will mean their ultimate des- 
truction. 

There is nothing new about the theory 
that the only satisfactory solution of 
our problems lies with close cooperation 
among agents in all sections of the coun- 
try. There is nothing new in our con- 
viction that contemplated changes in 
rates and forms and coverages should 
be brought before the producers in the 
field before they are announced to the 
iblic. 

“We have long believed that the coun- 
cil table, properly conducted, is the rem- 
edy for most of our inter- business prob- 
lems. We believe that we, as an or- 
ganization, have earned that considera- 
tion. Many of the companies freely 
acknowledge our interdependence.” 

G. & R. "MICHIGAN "SPECIAL 

The Globe & Rutgers Fire announces 
the appointment of John Arends as spe- 


cial agent for Michigan. His territory 
will also include part of northern Indi- 
ana. Mr. Arends is a graduate of the 


\rmour Institute of Technology. His 
headquarters will be at 114 West South 
Street, Kalamazoo, Mich. 











That concerns you 
—we believe the 


agents, 6.7% 





It 77's Mew Sources 
of Business— 


“State of Pennsylvania’ and its field men 
have something tangible to offer. There are 
only three sources of new business: In- 
creased limits on existing fire policies; new 
fire lines; or the addition of one of the many 
accessory lines. Inasmuch as 40% of all 
business today is from the latter source, un- 
developed as it still is, that appears to be the 
field most worthy of development. We write 
a complete line of ‘accessory policies.” 
give every aid possible in developing such 
business. Has it paid? The best answer is on 
the records: Inland marine, all ageats, 5.6% 
of total premiums, our agents, 18.1%; tor- 
nado, all agents, 4.7% of total premiums, our 
. It seems our local agents do 
find the way to new business sources. 
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Completes 25 Years With 
Factory Insurance Ass’n 





ADAMS 


HERBERT E. 


Herbert E. Adams, assistant 


of the 


manager 
Association, 
guest of honor at a dinner last 
week at the Hartford Club, at which 
he received a wrist watch, suitably in- 
scribed, and the congratulations and good 
wishes of his associates. The party was 
in celebration of Mr. Adams’ completion 
of a quarter-century of service with the 
F.LA 

Born in Provincetown, Mass., in 1889, 
Mr. Adams was educated in its public 
schools, after which he attended Brown 
University for one year and Worcester 
Polytechnic Institute for four years, 
graduating from the latter in 1913 with 
the degree of Bachelor of Science, Elec- 
trical Engineering. 

He was employed by the Factory In- 
surance Association on July 1, 1913, as 
an inspector and in 1917 was transferred 
to the home office in Hartford as a 
supervisor in the inspection department. 
He was subsequently appointed superin- 
tendent of that department in 1924; he 
was in addition made the association’s 
general adjuster in 1931 and on June 22, 
193, he became assistant manager, his 
present position. 


Factory Insurance 


was 





Travelers Fire Has Novel 


Windstorm Window Display 

An unusual windstorm insurance win- 
dow display, in which a miniature house 
is whirled around as if in the clutches 
of a issued by the 
Travelers Fire. The house, made of 
pasteboard, suspends from the ceiling 
of the window by an invisible black 
thread. A hidden electric fan whirls 
the house in a two or three foot orbit, 
depending on the speed of the fan. The 
set-up meets all the requirements of 
good window display, having color, mo- 
tion and mystery. A window card used 
in connection with the display says: 
“After your home has gone with the 
wind—it’s too late to get tornado insur- 
ance. Insure now. The Travelers Fire 
Insurance Co.” 


tornado, is being 


FISCHER NAMED STATE AGENT 

President F. A. Gantert of the Fidelity 
Guaranty & Fire of Baltimore, has an- 
nounced the appointment of Dan. L. 
Fischer as state agent for Iowa and 
Nebraska. Mr. Fischer succeeds C. 
Hershe who has been advanced to spe- 
cial representative of the inland marine 
department with headquarters in Chi- 
cago. Mr. Fischer has had twelve years’ 
experience with the Aetna Casualty and 
the Automobile of Hartford and is thor- 
oughly experienced in fire and inland 
marine. 
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A Check To Recovery - That Helps! 


Loss of income and extra expenses 
place a heavy mental and financial 
strain on the victim of an accident. 


It will not take much effort to 
convince intelligent people that it 
is easier to pay a small premium for 
the F. & C. Maximum Benefit 
Income Accident Policy, than have 
to meet staggering problems and 
bills which so-often follow an 
accident - - - uninsured ! 
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America Fore Insurance . and Indemnity Grou 


THE CONTINENTAL INSURANCE COMPANY : NIAGARA Fire INSURANCE COMPANY 


AMERICAN EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 

FIDELITY-PHENIxX Fire INSURANCE COMPANY == == THE FIDELITY AND CASUALTY COMPANY 
y - 4 ‘ BERNARD M. CULVER, President 

First AMERICAN FIRE INSURANCE COMPANY ee PO goa strona 


Eighty Maiden Lane, \Mawas| New York,N.Y. 


eIN@)Vi4 
DALLAS MONTREAL 





NEW YORK CHICAGO SAN FRANCISCO ATLANTA 
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G. Foster Sanford, Jr., 
Heads Brokerage Firm 


SYMTH, SANFORD & GERARD, INC. 


Elect Lawrence Codding Vice-President 
and C. S. Forbes Secretary- 
Treas.; Their Background 


late president of Smyth, Sanford & 
Gerard, Inc., promin 


erage firm in New York City, 
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Forbes ecently 
blicity he 
lvoc: Digest article 
that congressmen be pensioned for life 
at their full $10,000 salary, and in so 
doing save the Government billions 
Three Directors 
Sumner Gerard, a lawyer, one of the 
of the firm vith G Foster 
Sr., back in 1915, a Yale man 
Sanford, is still affiliated 
Sant 1 “« G ¢ 1, In is 
| Sar 
7 ! rance 
expert TI 2 Mr. 
0’! fif in- 


e business - past r master Fourth 


legree K. of C., he has been active in 
Newark, N. J., as tax commissioner. 
The New President 

G. Foster Sanford, Jr., has been de- 
scribed as “a chip off the old block.” 
\ graduate of the University of Penn- 
svlvania in 1928 and prominent in its 
alumni affairs ever since, Mr. Sanford 
is best known in college circles for his 
skill as a_ baseball pitcher. He is also 
a member of the graduate athletic com- 
! vice-president of the Train 
ng Table, a downtown New York col- 
lege luncheon club. Previously vice- 
I nt of the firm in charge of auto 
obile and bus insurance duction, 
Mr. Sanford now assumes additional 
executive and administrative duties. Oc- 





ttee and 


tober will mark his tenth anniversary 
in the insurance business, his entire 
areer having been spent with Smyti, 
Santord & Gerard 

The firm has acquired a reputation as 
specialists in railroad insurance risks, 


its slogan, consistently adhered to. 
s “buvers of insurance for the assured.” 


Pennsylvania Agents’ Ass’n 
Revives Its House Organ 


The Pennsylvania Association of Is- 
surance Agents has revived its monthly 
publication, the Pennsylvanian, which was 
suspended some years ago for reasons 
of economy Frank D. Moses, secre- 
tary-manager of the association, is editor. 
In a foreword President William F. Win- 
t, Scranton, says that “no trade as- 
ation can flourish without mutual ex- 
change of thoughts and ideas between 
the members. We believe no better me- 
dium exists for this purpose than afford- 
ed by this sheet. It will serve as a pub- 
lic forum for the members of our 
iation.” The first issue contains articles 
cal board activities, the membership 
aign, actions of the state Insur- 
ance Department and other subjects. 


asso- 





AUTO CARAVAN TO ST. PAUL 


Seattle, Wash., local agents are organ- 
izing an automobile caravan to attend the 
ational fire and casualty agents’ meet- 
ing in St, Paul in September. They 


have a twofold purpose in making the 


trip, however, for the Saturday before 
the convention opens the Minnesota and 
Washington unive veraity football teams 


‘lash at Minneapolis. California is un- 
lerstood to be getting up a delegation 
of twenty-five to attend the St. Paul 
convention as a compliment to William 
H. Menn, Los Angeles, chairman of the 
executive committee of the National As- 
sociation. 
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THE PILOT REINSURANCE COMPANY 
OF NEW YORK 


CAPITAL and SURPLUS $2,500,000 


Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 


70 Pine Street, New York City 








New Jersey Agents Meet 
At Asbury Park, Sept. 15-16 


The New Jersey Association of Un- 
derwriters has selected the Berkeley- 
Carteret Hotel at Asbury Park for the 
annual convention on Thursday and Fri- 
day, September 15 and 16. The 1937 
convention was also held at this hotel 
last September. Details of the conven- 
tion will be taken care of by the Mon- 
mouth County Association. Speakers se- 
cured to date include F. S. Dauwalter, 
director of the Business Development Of- 
fice, and Professor Laurence J. Acker- 
man of the University of Newark who 
will speak on the insurance course to 
be inaugurated by the agents’ associa- 
tion at the University of Newark this 
Fall. 


Gerald Crosthwaite to Be 
Active Head of N. Y. Agency 


Mrs. Helen Crosthwaite, widow of B. 
M. Crosthwaite, has been elected presi- 
dent of the B. M. Crosthwaite Co., 80 
Maiden Lane, New York City, to suc- 
ceed her late husband, who died re- 
cently. She will not take an active 
part, however, in the affairs of the 
agency. Gerald Crosthwaite, who has 
been secretary of the corporation, is now 
secretary-treasurer and will be the op- 
erating head of the agency. The office 
represents the Mechanics & Traders for 
iutomobile in the metropolitan area and 
the Sentinel for fire risks in the subur- 
ban territory. 





Seattle Ins. Agents Adopt 


Constructive Program 


The Insurance Agents’ League of Wash- 
ington has prepared a tentative draft oi 
a program which will be of great inter- 
est to both agents and companies. Up- 
permost in the various discussions will 
be “More Business in Government and 
Less Government in Business.” 

Agents generally will support qualified 
candidates irrespective of party affiliation 
to run public office particularly in the 
state legislature; further to renew the 
fight for state insurance funds; pro- 
posals urging securing adequate policing 
of state insurance laws; rebating, im- 
proper use of rates and ‘illegal negotia- 
tions of non-admitted companies; advo- 
cate and sponsoring of fire prevention 
week programs—local traffic safety coun- 
cils; developing friendly contacts with 
other trade groups. 

Local agents are also urged to take 
positions of leadership against the ever- 
growing menace of consumer coopera- 
tives; elimination of the incompetents, 
non-stock competition. 


PHOENIX OF LONDON--AMERICAN. -HARTFORD--NATIONAL—FIREMAN’'S FUND 


lL. &lL.&G FIDELITY-PHENIX 





NORTH AMERICA 


Service Since 1894 


U. S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O’'GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


New York Brokerage 
110 William Street 


FIRE ASS'N 
NEWARK FIRE 


AGRICULTURAL 
ST. PAUL 





HANOVER ma 
SPRINGFIELD F. -& M SUN 


NEWARK, 


Office 
W. E. Craig, Mgr. 


UNDERWRITERS ROYAL 
NORWICH UNION 


Rochester Agent Marks 


Forty Years in Insurance 





GILBERT T. AMSDEN 


On July 1, Gilbert T. Amsden, vet- 
eran Rochester, N. Y., agent and senior 
partner in the Amsden-Connor Agency, 
Inc., with offices in the Terminal Build- 
ing, celebrated the fortieth anniversary 
of his entrance into insurance. He is 
one of the best known ag sents in the 
western part of New York City and has 
long been active in agents’. organization 
affairs. In 1915 he was elected presi- 
dent of the New York State Associa- 
tion of Local Agents, serving one year. 
Since then he has been a member of many 
important agents’ committees of the 
Rochester board and the state associa- 
tion. 

Companies in the 
Agency, Inc., 


Amsden-Connor 
include the Alliance of 
Philadelphia, American Alliance, Ameri- 
can & Foreign, Westchester and Great 
American Indemnity. Mr. Amsden’s 
partner is Samuel P. Connor, Jr. 


MISS J. D. DORLAND ENGAGED 

The engagement is announced of Miss 
Jeanette Dodd Dorland, daughter of Mr. 
and Mrs. Raymond P. Dorland of Glen 
Ridge, N. J., to Reed Bonney, son of 
Mr. and Mrs. Robert D. Bonney of Glen 
Ridge. Mr. Dorland is treasurer of 
Davis, Dorland & Co., Inc., 280 Broad- 
way, New York City, one of the lead- 
ing insurance brokerage houses, 

Miss Dorland, a graduate of Glen 
Ridge High School, attended Oberlin 
College and Les Fougeres Schovl at 
Lausanne, Switzerland, and is now a stu- 
dent at Presbyterian Hospital School of 
Nursing at Columbia Medical Center. Mr. 
Bonney also is a graduate of Glen Ridge 
High School. He attended Massachusetts 
Institute of Technology and is a gradu- 
ate of Rutgers University. 





FISHING IN NEWFOUNDLAND 

A. Ross Hanners, manager of the New 
York local office of the Commercial 
Union group and vice-president of the 
New York Fire Insurance Exchange, ac- 
companied by Stuart F. Richardson of 


F. F. Richardson, Inc., president of the 
New York Suburban Field Club, and 
Charles M. Valentine of Valentine, Itt- 


ner, Poggenburg, Inc., are salmon fishing 
in Newfoundland. They will return to 
New York late this month. 
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“GREAT AMERICAN CHANGES 
Several Ficldmen Transferred to New 
Territories in Middle Department, 
New England and South 


A number of transfers of fieldmen and 
rearrangement of territories for fire 
companies in the Great American Group 
are announced by President William H. 
Koop as follows: 

State Agent Francis H. Urner has 
been transferred from Baltimore to 
Pittsburgh, and Harry G. Spaulding, Jr., 
has been transferred from Louisiana to 
be state agent for Maryland and Dela- 
ware for the fire companies. His head- 
quarters will be in the Franklin Build- 
ing, Baltimore Street and Guilford Ave- 
nue, Baltimore. Mr. Spaulding received 
his training in the home office and was 
at the Washington office before he was 
sent to Louisiana. Special Agent Hal 
V. Worth, Jr., who was assistant to 
Mr. Urner, will continue with Mr. 
Spaulding in the same capacity. 

The companies have split the Pennsyl- 
vania field East of Harrisburg, exclud- 
ing Philadelphia and Philadelphia su- 
burban. Heretofore Special Agents 
Henry W. Hurt and P. C. Chrysler have 
traveled this entire territory, each rep- 
resenting part of the companies, and 
maintaining headquarters at Harrisburg 
Now Mr. Hurt takes the southeastern 
part of the state for all the companies, 
retaining his headquarters in the Tele- 
graph Building, Harrisburg. Mr. Chrys- 
ler will represent all the companies in 
northeastern Pennsylvania and have his 
headquarters in the Rehrig Building, 
Scranton. 

Special Agent Horace B. Lindsey, who 
has handled the Great American, Amer- 
ican Alliance, Rochester American and 
Massachusetts Fire & Marine in West 
Virginia, has been transferred to North 
Carolina, and Special Agent George M. 
Hampton takes charge of West Virginia, 
with headquarters at 625 Avery Street, 
Parkersburg. Mr. Hampton was trained 
at the home office and has been in the 
field. 

Special Agent Charles O. Foster, who 
has traveled for all the companies in 
eastern, Massachusetts and Rhode _ Is- 
land, has been transferred to the New 
York suburban field and is succeeded in 
his old territory by Special Agent Joseph 
A. Tufts, who will have headquarters at 
4 Liberty Square, Boston. 








Marine Office of America 
In New Phila. Quarters 


The Marine Office of America an- 
nounces the removal of their Philadel- 
phia service office on July 16 from the 
Drexel Building to larger quarters in 
the Independence Building at Fifth and 
Walnut Streets. David A. Arnott con- 
tinues as manager of the Philadelphia 
Service office, assisted by Albert E. 
Hockey and John S. Redpath. 

The Marine Office and S. D. McComb 
& Co., Inc., announce the opening of a 
service office in the Cotton Exchange 
3uilding in Houston, Tex. Wilson W. 
Brooks, Jr., will be in charge of this 
office. Mr. Brooks was formerly in 
charge of the Dallas service office in 
which position he is succeeded by Vic- 
tor M. Huvelle, who will operate the 
Dallas service office. 





R. M. MONTGOMERY, JR., DIES 


Richard Malcolm Montgomery, Jr., for- 
merly for thirty years associated with 
Lenssen & Co., New York insurance 
brokers at 25 Cliff Street, died Wednes- 
day at his home, 186 Prospect Place, 
Brooklyn, in his fifty-ninth year. Funeral 
services will be held this morning at ten 
o'clock at Plymouth Church of the Pil- 
arama, Orange and Hicks Street, Brook- 
yn. 

Mr. Montgomery was an organizer and 
a former chairman of the color guard of 
the Sons of the Revolution of New York 
State and a member of the board of 
trustees of Plymouth Church of the Pil- 
grims and Plymouth Institute, and also 
has served on the board of governors of 
the Sons of the Revolution. 





U. & O. CONFERENCE HELD 
Meeting in Chicago Discusses Uni- 
formity and Further Simplifica- 
tion of Forms 
Steps launched more than a year ago 
to secure improvement and _ simplifica- 
tion of the coinsurance form of use 
and occupancy policy were continued at 
a conference held in Chicago last week, 
presided over by Paul L. Haid, presi- 
dent of the Insurance Executives Asso- 
ciation. Other meetings were also held 
in Chicago, dealing with the matter of 
coordination of other features of fire 

insurance service. 
While the coinsurance form’ of use 
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ae vf; 
and occupancy coverage is considered a lowing: R. lL). Hobbs, manager, and R 
tremendous advance over the old per Ml. Beckwith, assistant manager, West 
diem form, now rarely used, fire insur- etn Actuarial Bureau; Lloyd T. Wheeler, 


secretary-manager of the Southeastern 


ance leaders believe much more of this or 
Underwriters Association, Atlanta; A. H 


insurance would be sold if the terms and 


we é : pe i Turner, general agent, Atlanta; David 
conditions were more easily understood : . 
hy producers and : aie Wiles anal Hinckley, assistant manager, Eastern 
by Producers and assureds. Many agents Underwriters Association; Ashby E. 


and brokers are reluctant to push U. & Hill, vice-president, Home of New York: 
O. to the extent to which it should be —, ’\. Henne, vice-president, America 
sold as an important form of protection Fore group; A, F. Powrie, Western man- 
largely because they feel the insurance’ aver, Fire Association. 

is too complicated in its underwriting. ss 


The matter of uniformity as between BACK FROM TRIP TO EUROPE 


the four territorial associations of fire Mary Elizabeth Roesch, secretary to 
insurance was discussed at Chicago. Leon A, Watson, expert, Schedule Rat- 
Among those attending the conferences, ing Office, Newark, has returned from 
in addition to Mr. Haid, were the fol- a European tour. 
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Shipping Crisis 

During the Civil War, John Divine Jones, 
second president of Atlantic, conferred in 
Washington with President Lincoln and 
Secretary Seward about the British privateers 
which threatened to paralyze the American 
merchant marine. 

Atlantic pledged itself to assume risks freely 
on American shipping and pay losses promptly 
in return for Lincoln’s assurance that our 
Government would patrol main commercial 
seaways, and present claims upon England 
for losses inflicted upon American ships. 


Atlantic om the 
following policies: 


FIRE © - AUTOMOBILE 
YACHT « REGISTERED MAIL 
JEWELRY-FUR - MARINE 
OTHER PERSONAL PROPERTY 
DOMESTIC TRANSPORTATION 
COMMERCIAL FLOATERS 


Fras was already recognized as an authority on American 
commerce and shipping when in 1861 the opening of the Civil 
War threatened the country’s merchant marine. 

Today, an outstanding company in the marine field, Atlantic writes 
insurance not only on ocean hulls and cargoes but on practically all 
other types of property. 

In an Atlantic policy, comprehensive coverage joins with financial 
strength... broker service... prompt and liberal loss adjustments 

.and non-assessability. That’s why Atlantic’s economical, profit- 
participating insurance is increasingly popular and builds business 


for brokers. 


mw AY LANTIC 


| PROFIT PARTICIPATING Chartered 1842 


| _USCAL RESERVE MUTUAL INSURANCE CO. 


INSURANCE COMPANY . : 
Atlantic Building: £9 i all Nreet, New York 


Baltimore * Boston * Chicago * Cleveland + Newark °* Philadelphia 
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ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 


May Drop in Building Less 
Than in 3 Previous Months 


Estimated expenditures for building 
construction permits issued during May 
seasonally lower than those for 
and likewise continued under the 
1937 figure for the fourth 
although the drop was 
less than the reported for February, 
March or April. Total permit valua- 
tions in May for 215 cities of the United 
States, as reported to Dun & Brad- 
Inc., amounted to $77,655,669, 
which was a decrease of 8.5% from the 


were 
April, 
corresponding 


straight month, 


street, 








define in special 


asked t 

agent’s language just 
well-visited town. The 
where you know the 


I was 
what is called a 
answer: a well- 
visited town is one 
tenants 


names of all the prominent 


(business) of the mercantile and office 
buildings surrounding the 
hotel at 


latterly, 


opposite or 


which you usually stop and, 


where you know by heart the 


entire repertory of the slot machine 


phonograph playing in the saloon under 


your room, all day and night 


* ok * 


A Reverse Situation 


Losses on drug store stocks in mer- 
cantile buildings in almost all cases are 
heavier than losses on the buildings as 


to value—so tes 
Albany vears 
stock, be- 


and water 


to amount of damage 
I had a claim to adjust at 
ago the loss being small on 
cause ceiling was metal lined, 
did not descend from upper floor, where 
fire occurred, over whole stock but 
flowed down on the sides of the walls 
of the drug store, touching very little 
of the stock, the loss department in re- 
viewing my loss statement, commented 
on this fact as if it could not be so, 
not being according to “schedule,” but 
in this case they were mistaken. From 
a rating point of view an “open finish” 
makes for a better rate, and 
iled” ceilings produce a higher rate, 
as a rule, and hollow ceilings were 
frowned upon, but in this case the theory 
was upset, as the metal ceiling held the 


water from descending in volume on 
stock, and found egress at the sides 
near the walls It was one of these 


Fire Ass’n Names Estabrook 
Mass. and R. I. State Agent 


\fter forty-four years of 
conscientious service with Fire Associa- 
tion of Philadelphia, twenty-one of which 
have been devoted to the company’s in- 
terests as state agent for eastern Massa- 
chusetts, James M. Bryans of Boston 
retires effective August 1. Mr. Bryans’ 
entire business career has been with Fire 


loyal and 


Association, and he leaves the service 
with the best wishes of the offices and 
staff 

Harold M rook, who has been 





assisting Mr. Br is appointed state 
agent for the eastern Massachusetts and 
Rhode Island territory of the Fire As- 
ciation Group. Mr. Estabrook, a na- 
Massacht usetts, was graduated 
sachusetts Institute of 
Technology, saan of ’21, since which time 
gas in soak us phases of the 
fire insurance business, having joined up 
with Fire Association in March, 1937 


DAVID O. WATKINS OF N. J. DIES 


David per W atki ns, 76, one-time acting 
»vernor of New Jersey and New Jersey 
Commissioner of Banking and Insurance 


from 1903 to 1900, died on Monday in 
Ocean City, N. J., after an illness of 
five months. Since 1921 he had been 
president of the Woodbury Trust Co 
and the Farmers & Mechanics Bank of 
Woodbury, N. J. Mr .Watkins was long 
active in the Republican party and served 
several years in the New Jersey As- 
sembly. 


cases where all ideas on the subject are 
variance 


at 


pened, 


make 


the business 


Why I Carry My Hotel Key 
A young traveling 
on the 


ae April total of $84,842,365, and 21.1% less 
than for May, 1937; when permits had 
value of $98,370,954. 

New York building volume receded to 
$13,977,101 from $16,197,699 for April and 
$19,346,563, a year ago, which gave re- 
spective declines of 13.7 and 27.8%. For 
the 214 cities outside of New York, May 
permits totaled $63,678,568, against $68,- 
644,666 in the month preceding, or a 


hap- @ 
that 


what actually 
of the things 
interesting, 

* * * 


with 
which is one 


man once remarked 
fact that I always took my hotel 


key with me when going out, instead loss of 7.2%. From the corresponding 
of leaving it in the box. He did not 1937 figure, there was a decline of 19.4%. 
know, of course, that a hotel key is one 


of the best methods of identification for 


TRAVELERS FIRE MANAGER 


a traveling man. I know of a man, 
who, during a chase for some lawbreak- The appointment of C. R. Draper as 
ers was saved from arrest by exhibiting manager of its Cleveland office has been 


his key. 
became 
town and only 


I know of a case where a man _ announced by the Travelers Fire. He is 
suddenly very ill in a strange to succeed E. H. Yost, who retires on 
the fact that he had his July 15 to engage in the local agency 


hotel key brought him prompt medical business in that city. In addition to the 
care. \fter telling him this and other Travelers Fire, Mr. Draper will also 
things, this young man admitted that he manage its affiliate, the Charter Oak 
had never thought of a hotel key in Fire and will be assisted by the present 


that way and said he would carry it field staff, C. M. Petersen, special agent, 
hereafter. and A. J. Charron, fire survey engineer. 
» * . 
The Daggetts Have Gone 
The two Daggetts, John and Jim, FIREMAN’S FUND DIVIDEND 
passed away recently within a short time The board of directors of the Fire- 
of each other. Both were fine speci- man’s Fund, at a meeting held in San 
mens of American manhood, both were’ Francisco Tune 30, declared the regular 


competent and successful insurance men, 
and knew 
garded 


‘uarterly dividend of one dollar a share 


their stuff and were well re- on the capital stock of the company to 
as men. They will be missed. all shareholders of record at the close 
Two more of the old-timers gone. of business on July 15. 
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provide our policyholders with up-to- 
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ANTHRACITE CLUB OUTING 


Pennsylvania Fieldmen Have Good Time 
At Irem Country Club; Prize 
Donors and Winners 
The Anthracite Field Club of Pennsyl- 
vania held its annual outing at the Irem 
Country Club, near Dallas, Pa., recently, 
About sixty members and guests were 
present. T. Howard Bacon, Continental, 
was chairman of the committee on ar- 
rangements. Numerous prizes for vari- 
ous events were awarded. President 
Harry L. Ohlman, Thompson Derr & 
Bro., Inc., Wilkes-Barre, Pa., presided at 

the dinner. 

B. F. Harding of Lucas, McDonald & 
Harding, adjustment bureau, Scranton, 
oes won the door prize presented by 

Edward Eyerman, Sr. W. C. Clegg, 
Home Insurance Co., Bloomsburg, won 
the past president’s door prize presented 
by E. J. Eggert, Kingston, Pa. Other 
door prizes were won by George F. 
Mason, New Brunswick Ins. Co., Scran- 
ton, Pa.; H. C. Adey, Firemen’s of New 
Jersey, Hazleton, Pa, and Edward 
Eyerman, Jr., general contractor, Wilkes- 
3arre. 

The Thompson Derr cup presented by 
F. E, Parkhurst, Jr., Wilkes-Barre, was 
won by President H. L. Ohlman, who 
shot an 81 minus 12 handicap or net of 
69. F. K. Baker, Providence Washing- 
ton, Philadelphia, won the cup for low 
gross with a 76 and J. C. Donaldson, 
Hartford Fire, won the low handicap 
cup. 

Quoit prizes were won by J. L. Lauf- 
enberg, Fire Companies’ Adjustment Bu- 
reau, Kingston, and by Arthur Cox, 
Corroon & Reynolds, rr Barre. 
sridge prizes were won by J. L. Lauf- 
enberg and S. B. Illingworth, Aetna Fire, 
Forty Fort, 

Appropriate 
Chairman T. 


gifts were presented to 
“z% Bacon of the out- 
ing committee, S. Walsh, Continental, 
and E. S. SieKittip. Home, who are 
joint chairmen of the spoons committee, 
also to S. B. Illingworth, golf chair- 
man; E. J. Eggert, Home, publicity 
chairman, and President H. L. Ohlman. 





National Fire Veterans 


Attend Annual Outing 
Twenty-four men whose 
vice to the 
total 729 years 


years of ser- 
National Fire of Hartford 
gathered recently at 
Orsano’s Cottage, Bolton Lake, Conn., 
for the annual outing of the twenty- 
five year associates of the company. This 
group, organized three years ago by John 
C. Conklin, is composed of forty-four 
men, six of whom have retired, whose 
years of service total 1,407. 

Those present, together with their 
years of service, were John McMenemy, 
forty-seven years; John J. Porter, forty- 
three years (retired); Charles H. Bel- 
knap, forty-three years; Verna L. Bev- 
ins, thirty-nine years (retired); Irving 
E. Strickland, thirty-eight years; John 
C. Conklin, thirty-seven years; Harry L. 
Hilton, thirty-four years; Augustus Mc- 
Curdy, thirty-two years; Wilson DPD. 
Beebe, thirty-one years; George W. Sta‘b, 
thirty-one years; Walter G. Phelps, thir- 
ty years (retired); William J. Scott, Jr., 
twenty-nine years; J. Vincent Freeman, 
twenty-eight years; Emil A. Noack, 
twenty-eight vears; Wilbert S. Lothrop, 
twenty-seven years (retired); Frank J 
Nolan, twenty-seven years; W. Leroy 
Morrell, twenty-seven years; William L. 
Dougherty, twenty-six years; Charies S. 


Rettie, twenty-six years; Edwin A. Behr- 
endt, twenty-six years; Ralph C. Brown, 


twenty-six years; Alden E. Anderson, 
twenty-six years; Henry W. Selden, 
twenty-six years, and Arthur R. Roeben, 
twenty-five years. 


PA. LOCAL BOARD OFFICERS 

James W. Doncaster of Rochester, 
Pa., has been elected president of the 
Beaver County Association of Insurance 
Agents of Pennsylvania, with Harry W 
H. Blackwood of Beaver Falls as secre- 
tary. 








| Time 
e 


nnsyl- 
» Irem 
Sently, 
were 
1ental, 
mn ar- 
Vari- 
sident 
arr & 


led at 


ald & 
anton, 
sd by 
Clegg, 
_ won 
ented 
Other 
re F, 
cran- 
New 
lward 


ilkes- 


ed by 
, was 
who 
et of 
hing- 
- low 
dson, 
dicap 


Lauf- 
| Bu- 
Cox, 
Jarre. 
auf- 
Fire, 


d to 
out- 
-ntal, 

are 
ittee, 
hair- 
licity 
man. 


hose 


heir 












July 8, 1938 











— te a 
THE EASTERN 
~ UNDERWRITER 






Page 23 





















Vacationists are flocking to the seashore, lakes, 


mountains, country, abroad. With them go 
millions of dollars of personal effects which 
need Personal Effects Insurance protection not 
only during the vacation period but also all 


ear around. 
y 


Our Fieldman or this office will gladly 
help you solicit this business. Write for forms 


and information. 





THE 


| PENNSYLVANIA 
| FIRE INSURANCE COMPANY 














NORWICH UNION 


policies and service 
have world-wide 
reputation 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
HART DARLINGTON, President 


EAGLE FIRE COMPANY 
of New York 


Incorporated 1806 
HART DARLINGTON, President 


The Oldest New York Insurance Company 


NORWICH UNION 
INDEMNITY COMPANY 
HART DARLINGTON, President 
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75 Maiden Lane, New York 


In NORWICH UNION there is strength 


COMPANIES 
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Of Loyalty Group in Southwest 


Ben Lee Boynton, who has 


second vice-president of the 


has been with the ¢ 
ing been previously associate 
with Olin L. Brooks, now resigned to be 
come president of the Globe & Rutgers 
Prior t 


BEN LEE BOYNTON 

Mr. Boynton held the position of assist- 
ant manager of the United States Fi- 
delity & Guaranty and the Standard Ac- 
cident in their departmental offices, for 
the State of Texas. Mr. Boynton was 
previously secretary of the fire com- 
panies of Loyalty Group but has now 
been advanced to second vice-president 





NORRIS W 


PARKER 


f all companies of the group—both fire 
and casualty. Mr. Boynton needs no in- 
troduction to Texas insurance agents, 
having been a resident of the state since 
birth, and having spent practically his 
entire insurance career in Texas 

Norris W. Parker, who also becomes 
second vice-president and joint manager 
with Mr. Boynton, was previously dis 
trict manager of Loyalty Group com- 
panies in Arizona Mr. Parker begar 
work with the Loyalty Group in 1932 
as special agent in Southern California 
is to that time was employed 
as assistant secretary and joint manager 
on the Pacific Coast for the National 
Union Fire In January, 1934, he wa 


r 
1 


transterred in charge of Loyalty Group 
operations, both fire and casualty, for the 
State of Arizona. His success was so out- 
stand n Arizona that he justly merits 


become 
Loyalty 
Group companies and joint manager of 
the Southwestern department at Dallas, 
roup since 1932, hav- 
manager 


coming with the Loyalty Group 





his new promotion. Mr. Parker assumes 
his new duties with a thorough knowl- 
edge of all phases of the insurance busi- 
ness, and a thorough knowledge of thie 
operations of the Loyalty Group 

Philip Abney, previously assistant sec- 
retary of Loyalty Group companies, has 
been promoted to the position of secre- 
tary of the fire and casualty companies 
of the group, in the Southwestern de- 
partment. Mr. Abney has served the 
Loyalty Group in the position of exami- 
ner, executive special agent and assistant 
secretary, and has an excellent knowl- 
edge of Texas conditions in which state 





America in Executive Post 
Charles F. 
signed as assistant United States mana- 


Rupprecht, who has re- 


eer of the Commercial Union Assurance 
to take an executive post with the In- 
surance Co. of North America at Phila- 
delphia, entered insurance on December 
19, 1910, with the Hartford Fire in the 
Western department at Chicago, becom- 
ing assistant examiner. In 1916 he went 
with the Illinois Inspection Bureau at 
Springfield, Ill, and later was trans- 
ferred to Chicago. Following that he 
joined the engineering department of 
Marsh & McLennan in Chicago, travel- 
ing over eighteen states. Then he be- 


traveling in 














he has lived throughout his business came assistant supervising general agent 
career. f the Tokio at Chicago, 
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GOLB COI. 
One-tenth of Net Profits from Insurance paid to the Charitable 
Funds of the Fire Departments of San Francisco 
and other Cities 


San Faancies 


This Company takes nisk= against Lee or Damage by FIRE, npon elf kinds 
of Insurable Property, on as favorable terms as apy other responsible Company 
ALL LOSSKO PATABLE Im 


UNITRO STATES GOLD GOIN. 
OHAS. R. BOND, Secretary. 8. HZ. PARKER, President. 


W. H. PATTERSON, Attorney. M. LYNCH, Vice-President. FA’ 










An early Fireman’s Fund Advertisement 


twenty-two states. 

He went with the Commercial Union 
on March 15, 1920, as Illinois state agent, 
then left to enter the local agency busj- 
ness at Danville, Ill. However, in De- 
cember, 1923, he returned to the Com- 
mercial Union, becoming Wisconsin 
state agent. He was transferred to the 
Pacific department in January, 1928, as 
assistant manager. He came to the head 
office in New York in January, 1931, as 
assistant U. S. manager, supervising the 
fire and allied lines in the East and the 
inland marine activities for the entire 
country. 


McLEAN SANTA MONICA HEAD 
The Santa Monica (Cal.) Association 
of Insurance Agents has elected the fol- 
lowing officers: president, R. L. McLean; 
vice-president, R. R. Keeler; secretary- 
treasurer, P. G. Spriggs. 












THE FOUNDING OF FIREMAN’S FUND 


_——_- YEARS ago San Francisco stood in great need of fire 


insurance. Thus the founding of Fireman’s Fund Insurance Company 


was heartily welcomed by the pioneer community. # Founded May 6, 


1863, Fireman’s Fund has year after year paid its every-day run of losses 


—but more important, it has successfully met the almost overwhelm- 


ing losses caused by the nation’s great conflagrations—Chicago, 1871 — 


Boston, 1872—San Francisco, 1906—emerging from each test stronger 


9 


than ever before. # Truly “Tested in the Crucible of Time,” Fireman’s 


Fund Insurance Company this year observes its 75th Anniversary! 


Fire - Automobile - Marine + Casualty - Fidelity - Surety 






NEW YORK - CHICAGO .- 


BOSTON - 


Head Office: SAN FRANCISCO 
ATLANTA + SEATTLE 


IREMANS FUND GROU 


Firemans Fund Insurance Company ~ Ocetdental Insurance Company 
Home Fire & Marine /nsurance Company 


Firemans Fund. Indemnity Company ~Ocerdental Indemnity Company 


- PORTLAND - LOS ANGELES 
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Chameeal Stove and Blow Torch 
Hazards Require Close Study 


By Walter E. Schram 


left some kind of a heater burning and 
a blow torch, ignited the building, the walls of which 
The latest are about four meters thick. In the 
evidence of this irresponsible state of building were 111 tapestries of the finest 
mind is the fire in the Louvre, Paris, in kind obtainable then, each about the 
which is housed a priceless art collec- size of a 9 x 12 rug. After the fire 
tion. Fortunately the fire was discov- fourteen remained and they are hang- 
ered in time to be extinguished without ing there today. 

serious damage. 


Nothing is sacred to the workman 
with a charcoal stove or 


at least so it often appears. 


KENTUCKY AGENTS’ COMMITTEE 

Peyton B. Bethel, secretary, Kentucky 
Association of \cents, 
that the newly named executive commit- 
tee of the state association would hold 
its first meeting in early July in Louis 
ville. This committee, which was named 
after adjournment of the state associa 


Insurance says 


tion meeting in Louisville, on June 17, 
is composed of President Addison T 
Whitt, Winchester; First Vice-President 


James J. Hackworth, Shelbyville: Sec- 
md Vice-Pre« sident (,corge - Masse if 
Elizabethtown; G. R. Reed, Columbia, 


kv. national councillor, and the follow- 


ing: M. W. Boedeker, Louisville; E. C. 





Time and again workmen in many —__—_—_— —. 
parts of the world have demonstrated 
their proneness to leaving a charcoal 
stove or a blow torch in close proximity 
to a pile of shavings or box of excel- 


R. Peel, 
Ralph F. 


\shland; Dwight 
president; 


lLeachman, 
Benton, retiring 
Simpson, Newport. 


CALCULATING MEAL ALLOWANCE 


E. L. McManus, insurance adviser, 
American Hotel Association, is working 
on regulations covering procedure of 
stock companies with regard to calculat- 
ing meal and lodging allowances in 

rkmen’s con ati premiums. The 


~ : 2? ? 
present figures 33 1/3 cents a 





eal and $3.50 a w - lodging. Regu- 

t s jaid do Hlinois Social 
Security Board meal valuation 
25 cents and ving at $2.50 a week 





sior. Just why they do it has never 
been explained satisfactorily. 





We know of a man in Copenhagen 
who has a house full of more or less 
yaluable paintings. While talking with 
him he mentioned that a few years ago 
he had considerable renovation done in 
the house. At once we asked if he did 
not have sleepless nights while the work 
was in process, thinking of the careless 
workmen and the possibility of fire 
among the paintings. Much to our sur- 
prise he replied that while the work was 
going on he staved right at home and 
watched evervbody, making a thorouch 
inspection each nicht after thev left. 
We had suggested that very thing to 
neonle before but never heard of any- 
body doing it until we unearthed this 
case in Copenhagen. 

There are so many similar cases on 
record that we have sometimes indulged 
in the possibly fanciful idea that fire in- 
surance might be written on some such 
basis as strike insurance, where the pre- 
mium immediately becomes trinled on 
commencement of a strike. Similarly the 
fire policy premium should, theoretically 
at least, be increased automatically as 
soon as a group of painters, roofers or 
other mechanics starts work on a per- 
son’s premises. 

Or mavbe there’s a field for a special 
watchman service for those property 
wners who are having repairs made: 
to go from one place to another and 
watch for smoke, and particularlv to in- 
snect after the day’s work is finished. 
If those who have valuable antiques and 
art objects knew how many fires have 
been started by the forgotten lighted 
charcoal stove and blow torch, they 
micht be willing to use such a service 
during the period when repairs are be- 
ing made, 

One more thoucht is that a fire insur- 
ance company wishing to encourage use 
of watchmen in the manner described, 
might do so by providing a monetary al- 
lowance to the assured. It would not be 
practicable to do this except in the case 
of policies of considerable amount, and 
also, small policvholders would not be 
Particularly interested in such an allow- 
ance for employment of a special watch- 
man, 

Just when building mechanics first be- 
came a fire menace is imnossible to say, 
but they started early. In Helsingor, Den- 
mark, is the Kronborg castle where 
Shakespeare is supposed to have written 
Hamlet, although the same story was 
making the rounds of Jutland in the 
twelfth century. The castle was begun 
about 1400 and about 1600 a workman 


NEW JERSEY AGENTS’ OUTING 

Local agents of Hunterdon, Sussex 
and Warren Counties, N. J., will hold 
their Tri-County Insurance Outing at 
the Villa Sunset, Lake Susquehanna, 
Blairstown, N. J., on Wednesday, July 
Special agents and other company 
representatives are invited. There will 





Saved by a Jhrwad 


How a conflagration was averted in Fall 


River, Massachusetts. is told in a recent 


Board 


National 


*A City Saved By A Thread.” Pumpers | 
rushed from twenty nearby communities | 


could be coupled to Fall River hydrants 


advertisement 


headed 








because the threads matched — the re- 
— ‘ : } 
sult of National Board engineering serv- N 


ice. What organized stock fire insurance 
does to save life and property — the 
good citizenship of its efforts — is clearly 
shown in the current series of National 


Board advertisements. Read them, keep 


them — use them. 





HARTFORD FIRE INSURANCE COMPANY 


HARTFORD 


CONNECTICUT 








be a buffet luncheon followed by sports, 











including bathing. boating. fishing, ten 
™s. golf and quoits. Judge Albert B 
of Blairstown, president of the 
1-County Association, is in charge of 


uting. Assisting him are F. Roy 
Baxt = . A 
axter and James C. Jamieson. 
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Bill Changes 


(Continued from Page 1) 


to the joint legislative committee when 
hearings were held some months ago. 
“While most of the important changes 
in substance which the Department is 
prepared to recommend have been em- 
bodied in the second draft, the Depart- 
ment that there is consider- 
able needless duplication of provisions 
and that the revision can be very much 
condensed. Moreover, the inclusion in 
the revision of amendments to Chapter 
28 enacted in 1938, requires careful con- 
sideration. Finally, as a result of fur- 
ther discussion the Department feels jus- 


recognizes 


tified in recommending occasional 
changes in substance in the second 
draft.” 

Most of the changes recommended for 


Articles 1-5 are for the purpose of con- 
lenation. Thene articles deal with the 
following subject matters: Article 1— 
definition, penalties; Article 2—organiza- 
tion of the insurance department; Article 
3—administrative and procedural provi- 

Article 4—organization, licensing 
corporate procedure of insurers; 


sions: 


and 


(Article 5—assets, investments and de- 
posits 
Some of the most important suggested 


revisions of the second draft are 
follows 
Extension of Time on Policy Forms 
Article 1, reading as follows: 
“Every form of policy, contract, certifi- 
cate, application, rider or endorsement 
approved by the superintendent pursu- 
ant to any act herein repealed, if such 
form was in use immediately prior to 
the effective date of this chapter, may 
continue to be used in accordance with 
such approval for a period of six months 
following the effective date of this chap- 


pre- 


sented as 


Sectic yn 5 


ter,” has had the following words added: 
“and for such further period, not ex- 
ceeding an additional six months, as the 





superintendent may prescribe.” 
Article 4, Section 30.2, Paragraph 2 of 
the second draft is deleted and the fol 
lowing substituted: 
“The superintendent may issue a re- 
newal license to any foreign or alien in- 


surer if he shall be satisfied, by such 
proof as he may require, that such an 
insurer is not delinquent with respect 


to any requirement imposed by this chap- 
its continuance in business 


+ 


ter and that 





in this state will not be hazardous or 
prejudicial the best interests of the 
people of this state.” 


Article 4, Section 32.2, dealing with 
sale of insurance securities, has been re- 
written. One important new paragrapl 
is the following: “Paragraph 3. The su- 
perintendent may approve any such pub- 
lic announcement if, after such exami- 
nation or investigation as he sees fit, he 
finds that the same is not false, mislead- 
ing or likely to deceive the public.” 
Mutual Policies 
Article 4, Section 32.8, dealing with 
the issuance of mutual fire and casualty 
policies. The New York Department re- 
lines 4 to 14, reads as follows: 
“All policies issued by any such com- 
pany which are subject to a contingent 
mutual liability shall contain a clear 
statement of the contingent mutua! lia- 
bility of the policyholder for the payment 
of his proportionate share of any defi- 
i or impairment as provided by law 
mpany which issues any non- 
assessable policies shall issue or deliver 
in this state any assessable policies.’ 
Article 4, Section 3, lines 19-24, have 
been revised so that service of process 
may be secured in small claims courts 
The new lines read “Service of summons 
so made be deemed to have been 
made i jurisdiction 
of any court in this 
Instead of using the 
Il insurers the rev 


covering all 
the following: domestic or foreign in- 








vision, 








word insurer as 








surer or the United States branch of 
an alien insurer 
Reinsurance 


Article 5, Section 40. Paragraph 7 has 
been added to read as follows: “Reinsur- 
ance recoverable by a ceding insurer on 
its liability for losses and reserves: (a) 


from an insurer authorized to transact 
such business in this state, the full 
amount thereof; or (b) from an insurer 
not authorized in this state, in an amount 
not exceeding the liabilities carried by 
the ceding insurer for amounts withheld 
under a reinsurance treaty with such 
unauthorized insurer as security for the 
payment of obligations thereunder if such 
funds are held subject to withdrawal by, 
and under the control of the ceding 
insurer.” 

Article 5, Section 40.8, the 
new section has been added: 

“No credit shall be allowed to any 
insurer for reinsurance, as an 
asset or as a deduction from liability, 
unless the reinsurance contract provides 
that the liability of the assuming insurer 
shall be based upon the liability of the 
ceding insurer regardless of the latter’s 
inability to pay the claim under its policy 
ir the loss expense or any part thereof, 
in the event of insolvency.” 

Foreign Investments 

Article 5, Section 41.21, dealing with 
foreign investments, has been revised as 
follows: 

“Foreign investments. 


following 


ceding 


(a) Any domes- 
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ees 





tic insurer may invest in, or otherwise 
acquire or loan upon, bonds, notes or 
other evidences of indebtedness which 
are obligations of the Dominion of Can- 
ada or any province thereof a. 1 which 
are not in default as to principal or in- 
terest; but the aggregate amount of such 
investments which are held at any time 
by any such insurer shall not exceed 
10% of its total admitted assets, except 
where a greater amount is permitted pur- 
suant to the following paragraph (b), in 
which case the provisions of this para- 
graph shall not be applicable. 

“(b) Any domestic insurer which is 
authorized to do business in a foreign 
country or which has outstanding insur- 
ance, annuity Or reinsurance contracts on 
lives or risks resident or located in a 
foreign country may invest in, or other- 
wise acquire or loan upon, securities and 
investments in such foreign country 
which are substantially of the same 
kinds, classes and investment grades as 
those eligible for investment under the 
foregoing subdivisions of this section; 
but the aggregate amount of such invest- 
ments in a foreign country and of cash 
in the currency of such country which is 
at any time held by such insurer shall 
not exceed one and one-half times the 
amount of its reserves and other obliga- 
tions under such contracts or the amount 
which such insurer is required by law to 


—— 


invest in such country, whichever shall 
be greater.” 

Article 5, Section 41.6, dealing with 
investments of foreign and alien issyr. 
ers, some changes have been made in. 
volving concessions to other state life 
insurance companies. The suggested sec. 
tion reads as follows: 

“Investments of foreign and alien jp. 
surers. 1. The superintendent may refuse 
a new or renewal license to any foreign 
insurer, if he finds that its investments 
do not comply in substance with the in- 
vestment requirements and _ limitations 
imposed by this chapter upon like do- 
mestic insurers hereafter organized to 
do the same kind or kinds of insurance 
business, except that like securities of 
the home state of a foreign insurer may 
be recognized as minimum capital invest. 
ments in lieu of the securities specified 
in paragraph (b) and (d) of Section 41,1, 

“2. No alien insurer shall be author- 
ized to do business in this state unless 
its general state deposits and its trus- 
teed asset comply in substance with the 
requirements and limitations of this chap. 
ter applicable to like domestic insurers 
hereafter organized to do the same kind 
or kinds of insurance business, except 
that foreign investments shall be allowed 
to the following extent only: 

“(a) Bonds, notes or other evidences of 
indebtedness issued or guaranteed by 
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Strength, Safety and Service have spread the 
reputation of THE PEARL among produc- 
ers and buyers of insurance on every conti- 
nent. Thus it is a strong point of prestige 





for agents to represent The Pearl Assur- 
ance Company, Ltd.—<‘One of the Strong- 
est Insurance Institutions in the World.” 
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nent of the country in which 
n insurer was organized or by 
province or other major political sub- 
s: thereof and not in default as to 
rincipal or interest, may be recognized 
reserve investments under Section 
4121 in an amount not exceeding the 
nimum capital required of a domestic 
ck it hereafter org anized to do 
me kind or kinds of insurance 

h B 


, notes or other obligations 

n of Canada or any prov- 
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rincipal or interest may be included 

usteed assets of such alien in- 

amount not exceeding 10% 

the admitted assets of the United 
States branch of such insurer.” 

Deeds of Trust 

5, Section 48.1, dealing with 

has been rewritter tc 

me of the detailed provisions 

leed of trust, and now lists only 

s when securities can be with- 

ithout the approval of the super- 

Paragraphs b, c, d and f in 

cond draft have been deleted. Thus 

erintendent is re- 


of the supe 
vithdrawal of securities for 
now listed 
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National pe Releases 
_New re Bulletins 


tee on fire prevention: and 
standa of the National 
iderwriters announces 
ulletin entitled, “Fires in 
in Kitchens.” In addition 
i by the engineering 
fs, fire prevent ion 
is quoted in 
letin of the Amer 

with the 
its recommenda- 











the hotel 


roducing the subject 
restaurants 


“Hotels and 
several different methods of 

of flues and ducts, tried to 
he disastrous grease fires which 
] 


vears occurred all too fre- 
1 which are still a grave source 
nee as they usuz ally v occur dur- 
gt busiest time of the day and 
es result in heavy property 
Members are urged to read 

the recommendations. 


tion to the above distribution, 
N 59 is being sent by the 
ard’s public relation depart- 
the editors of some forty publi- 
coing to restaurants, hotels, hos- 
1 other institutions. 
use of the interest shown in the 
Board advertisement, “A City 
a Thread,” a bulletin entitled 
rd Couplings” was gotten out by 
neering department of the Na- 
d. This bulletin, which is 
1 th lescribes in techni- 
1 the standardization of couplings 
hydrant or fire apparatus such 
f e city vf Fall 
pictured in the ad. 
f these bulletins may be 
National Board by 
Street, New York 





> Serses, 





John 


HONORED FOR LONG SERVICE 





P. Olds, Saulte Ste. Marie, Mich.. 

! ng the Continental, and John 
L salster, Petoskey, Mich., repre- 
é hres agit 9 were pre- 

ith electric clocks in recognition 

tw siesta years’ association 

he America Fore group. Assist- 


‘nt Secretary C. L. Lingenfelder and 
State Agent Don F. Goss of Chicago 
4 the presentations. 


Winchester Heads N. Y. 
City Pond of Blue Goose 


Philip 
Adjustment Bureau, 


was 


si. Winchester, Fire Companies’ 


elected niost 


loyal gander of the New York City Pond 
of the Blue Goose at the annual meet- 


ing held last week at the 
Country 


Club, 


Living 


ston, 


Ridge 
Other 


Cedar 


N. J. 


officers were elected as follows 


Supervisor of the flock, E. L. 
Salvage Co., 


Underwriters 





Lewis, 


New York; 


custodian of the coeeg ode 
Rearden, executive 
Firemen’s of Newark; 
pond, Herbert W. Pus 


state agent of the Ho 


vice-pres 
guard 


lian 





fleet; keeper of the 

E. C. Niver, exe cutee Belg f 
the New York Boz f Fire Underwrit- 
ers, and wielder of th e goose quill, Ma 

. Ww. gerry rger. 

'S. R. Howard N rth British & Mer- 
cantile, fetes nost loyal gander, was 
— as delegate of the New York 
City Pond to the annual meeting of the 
Grand Nest in Los Angeles next month 


LUCAS WITH TRAVELERS FIRE 


The Travelers Fire has appointed 
ton L 
ated at Charlotte, N. C., 

the 
Carolina and Virginia. 
vas effective July 1. Mr. Lucas 

ative of New Bern, N. C. He 
luated as a civil engineer at the 
ginia oe I 








nd since his graduation has been 
oyec d by he engineering depar 
Be othe Underwriters 


nstitute in Lexington, 


Shel- 


Lucas as fire survey engineer lo- 
to serve ag 
states of North Carolina, South 
The appointment 


ents 


is a 
was 
Vir- 
Va., 


em- 


ment of 
Asso- 
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NEW YORK 


MARINE - 


CASUALTY - 


SURETY 


reat American 


Group otf 


Insurance Companies 


New Pork 


. CHICAGO . 


AGENTS EVERYWHERE 








MONTREAL . 


SAN FRANCISCO 





GREAT AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Organized 1872 


GREAT AMERICAN INDEMNITY COMPANY 


NEW YORK, N. Y. Organized 1926 


AMERICAN ALLIANCE INSURANCE COMPANY 


NEW YORK, N. Y. Organized 1897 


ROCHESTER AMERICAN INSURANCE COMPANY 


NEW YORK, N. Y. Organized 1928 


DETROIT FIRE & MARINE INSURANCE COMPANY 


DETROIT, MICH. Orgonized 1866 


MASSACHUSETTS FIRE & MARINE INSURANCE COMPANY 


BOSTON, MASS. Organized 1910 


NORTH CAROLINA HOME INSURANCE COMPANY 


RALEIGH, N. C. Organized 1868 


COUNTY FIRE INSURANCE COMPANY 


PHILADELPHIA, PA. Organized 1832 


AMERICAN NATIONAL FIRE INSURANCE COMPANY 


COLUMBUS, O. Organized 1914 








EARL D. BABST. 


DIRECTORS 


New York City 


Chairman of the Board, American Sugar Refining 


Company 


H. DONALD CAMPBELL. New York City 


President, Chase National Bank of New York 


ARTHUR O. CHOATE... 


Clark, Dodge & Co. 


JOHN M. DAVIS.... 


President, Delaware, 
Railroad 


L. W. DOMMERICH 


L. F. Dommerich & Co., 


New York City 


.New York City 


Lackawanna & Western 


Pacerard New York City 


Commission Merchants 


WILLIAM H. KOOP. .............. 








GREAT AMERICAN INSURANCE COMPANY 


| JOHN H. HILLMAN, JR. Pittsburgh 
Chairman of the Board, Hillman Coal & Coke Co 


| EUSTIS L. HOPKINS 


Chairman of the Board. Bliss. Fa 
Cotton Goods Commission Merchants 


PERCY H. JOHNSTON. . .New York Cit 


| 
| 
| 
| 
| 
Chairman of the Board, Chemical Bank & Trust Co. 
| 
| 
' 


New 


York City 





yan & Co.. 


SAMUEL McROBERTS New York City 


ALEXANDER R. PHILLIPS .New York City 
Vice-President, Great American Insurance 
Company 


JESSE S. PHILLIPS New York City 
Vice-President. Great American Insurance Com- 
pany. Formerly Superintendent of Insurance 

of New York 


ARTHUR REYNOLDS 
HOWARD C. SMITH. 


Estate Trustee 
PHILIP STOCKTON Boston 
President, First National Bank of Boston 
ROY B. WHITE New York City 
President, Western Union Telegraph Company 
GARRARD B. WINSTON .New York City 


Shearman & Sterling, Attorneys 


Son Francisco 


New York City 


New York City 


President, Great American Insurance Company and Affiliated Companies 
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Marine Definition Changes on 
Automobiles, Property Floaters 


The Joint Committee on Interpreta- 


tion and Complaint with regard to in- 


land marine underwriting powers has in- 


formed signatory companies of an 
amended interpretation under the nation- 
and also of action by 
relation to the 

deal 
and personal property floaters. 
ecard to 


Committee has 


wide definition 


two states in definition. 
automobiles 
With re- 
Joint 


following 


The questions with 


automotive vehicles the 


issued the 


amended interpretative bulletin: 
‘Automobiles and motor trucks (pri 

vate or commercial) when used as such 

and the following vehicles may not be 


insured undet a marine or inland Inarine 


form of policy: 
auto 


‘Ambulances, armored cars, 


homes, fire department motor apparatus, 


hearses, dock and railway construction 
trucks, motorcycles, police patrol wagons, 
salvage corps motor apparatus, trailers 
and semi-trailers except when hauled by 


caterpillar tractors, tar spreaders, snow 


plows constructed exclusively for such 
use, street sweepers and flushers, motor 
trucks equipped to transport ready mixed 
concrete, motor trucks equipped with 
dump or other special bodies, tractors 
except caterpillar type. 

“The above is not intended to em- 
brace special automotive equipment not 
designed for highway use but for opera- 
tions at points where work is being 
performed, such as ‘Dumptors,’ ‘Trail 
Dumps, ‘Trac-Truks’ (trade - names) 
manufactured by Koehring Co. and the 


Euclid Road Machinery Co., nor auto- 
mobiles, whether being driven or car- 
ried, by motor vehicle carriers operat- 
ing under rules and regulations pre- 


Denton, Atlantic Mutual 
Secretary, Retired June 30 


F. D. Denton, secretary of the Atlantic 
Mutual, retired from active service on 
June 30, having reached the retirement 
age of 65. He was with the company 
nearly fifty years, joining as a youth. 
He attended Polytechnic Institute in 
Brooklyn. In 1921 he became assistant 
secretary and four years later was ad- 
vanced to secretary. He became a mem- 
ber of the board of trustees in 1930 

For eighteen years Mr. Denton served 


as treasurer of the Life Saving Benevo- 
lent Association of New York; he re- 
cently resigned from that post but will 


continue as a member of the board of 
managers. He was for a number of 
years director of the Insurance Clerks 
Mutual Benefit Association. Until re- 
cently Mr. Denton was a director and 
secretary of the Maritime Association of 


the Port of New York 
TURKISH SALVAGE PLAN 


The Turkish Government has decided 
to attempt the salvage of 200,000 tons 
f shipping from Turkish waters. Entire 
ships will be salved, as the government 
needs the iron as much as any treasure 
they have on board. The ships to 
be raised are those which at various 
pericds have been sunk in the Golden 
Horn, the Bosphorus and in the Dar- 
danelles Straits, as well as all round the 
Turkish coasts. British concerns are to 
cooperate in the salvage of these wrecks. 
The steel plates will be used to charge 
the new blast furnaces under construc- 
tion at Karabuk. 


may 


scribed by the I. C. C. or state 


mission.” 


Alabama on Fur Risks 


Signatory 
fied by the 
T. Marshall, 
Frank N., 


com- 


companies have been noti- 
joint committee through R. 
executive secretary, that 
Julian, Superintendent of In- 
surance of Alabama, has advised the 
committee under date of June 23, as 
follows on furriers and (or) fur storers’ 
customers’ policies in his state: 

“Please take notice that on and after 
this date the State of Alabama wishes to 
modify definition under General Bulletin 
No. 28 under date of November 9, 1935, 
in the following particular: 

“*E. Personal Property Floater Risks 


2. Covering individuals and (or) gener- 
ally; (s) furriers and (or) fur storer’s 


a policies under 
(or) receipts are 


customer’s policies (i. 
which certificates and 


issued by furriers and (or) fur storers) 
covering specified garments the property 
of customers. (Eliminating “but only 


while in the custody of the furrier and 
(or) fur storer’”).’” 

Marvin Hall, Fire Insurance Commis- 
sioner of Texas, has notified the joint 


committee that the Texas department 
has approved the use of the following 
optional indorsement on personal prop- 
erty floaters in the State of Texas: 

“In consideration of the premium at 
which this policy is written, it is under- 
stood and agreed that this company shall 


not be liable for loss or damage to the 
insured property (other than scheduled 
jewelry, watches, furs, fine arts, cam- 
eras, musical instruments, excluding 
household instruments not customarily 
moved from the assured’s premises, and 


stamp collections) caused by or in con- 
sequence of fire, lightning, windstorm or 
hail while such property is in or on the 
domicile (or outbuildings adjacent there- 
to) or other permanent residence of the 
assured situated in the State of Texas.” 


TWO DRIVERS’ BILLS PASSED 
The Illinois House of Representatives, 
June 29, passed a 
bill and finan- 
cial responsibility act, both effective May, 
1939. The 


courts to rey 


in special session 


drivers’ license drivers’ 


drivers’ license bill permits 
licenses of highway of- 
fenders and authorizes the secretary of 
state to make examinations of drivers if 
he believes it necessary. 


July 8, 1938 


Trade Credits Reema Is 
Expanding Rapidly in Britain 


\ remarkable advance in the business 
of the Export Credits Guarantee Depart- 
ment of the British Department of Over- 
Trade recorded in the 
financial year ended March 31. The De- 
partment assumed liability in respect 
of contracts, policies and guarantees 
amounting to £43,000,000 ($215,000,000), 
an increase of about 23% over the 1936- 
37 total. The improvement is believed to 
have been spread fairly evenly over 
those trades for which the department 
caters. 

The object of the department is to in- 
sure, under a state guarantee, exporters 
of British goods against default in pay- 
ment by foreign purchasers. That the 
business done has increased consistently 
since the plan was initiated in 1926 in- 
dicates not only the increasing confidencc 
which exporters place in this form of 


seas has been 


TRAFFIC EXPERIMENTS HELP 





Special Regulations Tried on Certain 
Michigan Highways Have Resulted 
In Beneficial Results 
Reports tabulated by the Michigan 
highway department and state police in- 
dicate marked success for those state 
agencies’ experiments in selective traffic 
engineering and enforcement as a means 
of reducing accidents. Insurance men 
are particularly heartened by the show- 


ing, as they have been among the most 
active groups in assisting the traffic 
safety movement. 


Several months ago, when traffic casu- 
alties were running at their all-time 
peak, it was decided to choose several 
high accident stretches on state trunk- 
lines for imposition of special regula- 
tions. In the five zones chosen safety 
engineering improvements were made, 
the marking system made as efficient as 
possible, special speed limits were set 
up and enforcement was tightened by in- 


creasing the frequency of patrol. The 
reports currently received show the 
death rate was reduced 55% on these 


sample stretches despite one or two es- 
pecially disastrous accidents which were 
caused by factors entirely beyond control. 

Officials in charge of the experiments 
said the first lesson learned was that a 
“modern, adequate highway to handle 
the traffic’ must be provided. Only 
when that condition prevails can a fair 
test of regulation be made but the re- 
sults so far indicate that much can be 
expected from such a program under 
these physically ideal conditions. 


PROVIDENCE WASHINGTON DIV. 

The Providence Washington has de- 
clared the regular quarterly dividend of 
25 cents a share, payable June 28 to 
stock of record June 16. 


Neglect Voids Right to Recovery 


The Westchester Fire, as subrogee of 
the owner of a coal cargo damaged by 
the sinking of the barge in which it was 
loaded, libeled the Pennsylvania Railroad 
Co. for cargo damages for negligence of 
a Pe a tug which so damaged 
the coal barg as to cause her to leak. 
Qn appeal from an interlocutory decree 
for the cargo underwriter in the Federal 
District Court for eastern New York, the 
Second Circuit Court of Appeals, 96 F. 
(2d), 133, accepted the District Court’s 
finding that the negligence of the Penn- 
sylvania tug caused the barge to leak. 
But, the court said, the collision which 
damaged the barge did not directly dam- 
ave the carg That resulted from the 
subsequent sinking of the barge and oc- 
curred many hours after the barge was 
delivered to the coal company which 
owned it as well as its cargo. 

It was held that on the facts the 
sinking of the barge must be ascribed 
to the failure of the owner to take proper 
precautions for her safety after learn- 
ing of her leaky condition. For thirty- 


five hours after delivery of the barge 
to the owner’s dock all that was done 
to protect her by additional pumps was 
just enough to hold the leak. The court 
held that the owner should at least have 
supplied a pump or pumps which would 
do more than just hold the leak, and its 
failure to do so, or otherwise protect the 


barge, relieved the tug owner from lia- 
bility for damage to the coal. This was 
on the principle that: 


“Although both the initial fault of the 
tug and the subsequent fault of the 
barge owner contribute to the result, the 
later fault is regarded as the proximate 


cause of the sinking; hence a libelant, 
who has full knowledge of the conse- 
quence of a respondent’s fault and 


thereafter neglects to take reasonable 
precautions to avoid them, must bear his 
own loss.” Under these principles the 
coal company could not have recovered 
from the Pennsylvania for damages to 
the coal; and the underwriter stood in 
its shoes.” The decree was therefore 
reversed. 


coverage, but, more recently, in the gen- 
eral improvement of  Britain’s export 
trade, 

During the first two and one-half years 
the plan operated, the face value of pol- 
icies issued totalled just over £7,000,000 
($35,000,000). But in 1933-34 policies 
valued at £7,506,816 ($37,584,080) were 


issued, figure which was doubled the 
following year. Steady expansion has 
followed ever since, the peak being 
reached with the 1937-38 total of 
£43,000,000. 

Additional support for the plan was 


given last year when the Export Credits 
Guarantee Bill (1937) was passed, 1 raising 
the amount of guarantees permitted at 
any one time from £25,000,000 to £50,000,- 
000 ($250,000,00). The time limit to the 
term for which credits could be guaran- 
teed was at the same time abolished, and 
facilities extended to shipbuilders. 


Allstate Cos. to Broaden 
Drive For Auto Business 


\nnouncement is made of the ap- 
pointment of two new vice-presidents of 
the Allstate Insurance Co. and the All- 


state Fire, owned by Sears, Roebuck 
& Co. Calvin Fentress, Jr., treasurer 
of the companies, was appointed vice- 


president. Mr. Fentress has specialized 


in the investment field and will retain 
his duties as treasurer, broadening them 
to include other executive work. 


former assistant to the 
president, was also appointed a_ vice- 
president. Mr. Berry has been assistant 
to Mr. Odell from the inception of the 
Allstate companies. His duties will con- 
tinue along general lines and will be 
broadened to include closer contact with 
the agency organization of the com- 
panies. 

With the merger of the Hercules and 
the Washington National completed, i 
is believed that the Allstate companies 
intend to broaden their field activities 
in an intensive drive for increased auto- 
mobile business. 


D. M. Berry, 





ZURICH POLICY IN VA. 


The Virginia Department has ap- 
proved temporarily the Zurich’s auto- 
mobile liability carrying guest liability. 


It was to be presented to the state cor- 
poration commission this week for final 
approval, this body having jurisdiction 
over the department. The temporary ap- 
proval was obtained last week by Harry 
H. Fuller, deputy United States manager 
for the company, while he was on a trip 
to Richmond. There are two forms, 
one calling for one-fifth more premium 
and the other one-half. The cheaper 
form provides $500 worth of medical, 
surgical and hospital care for each guest 
injured. The other provides medical, 
surgical and hospital care up to $250, 
weekly indemnity and benefits for loss 
of life and members. 


CAB DRIVERS’ COMPENSATION 

Harry A. Nelson, Madison, Wis., direc- 
tor of workmen’s compensation for the 
Wisconsin Industrial Commission, has 
been conferring with attorneys for the 
Checker and Yellow Cab companies, their 
insurance underwriters, and spokesmen 
for labor unions on setting a new hasis 
for compensation payments to injured 
drivers. Payments up to now have been 
computed on the basis of 70% of the 
earnings of drivers in each case. The 
commission is investigating whether pay- 
ments should be based on an average 
of earnings and employment of drivers, 
in view of the fact that most of them are 
working full time. 


$1,000,000 FOR FIRE AID 


Chicago has asked a PWA grant and 
loan for $1,000,000, the money to be used 
in construction of a fire department drill 
school and for rehabilitation of fire sta- 
tions throughout the city. 
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cut down employment and, 
affects adversely premium produc- 
tion in that line. 

Horse Racing a Fidelity Bond Factor 

The nation-wide grip which horse rac- 

has on this country is beginning to 
reflect itself on fidelity bond experience 
in this executive’s opinion. He says: 
“Due to the SEC regulations it is no 
longer possible for a man of modest 
ncome to gamble in the stock market 
on margin. Man is a gambler at heart 
and is diverting his savings to the race 
track. He has about as much chance 
to come out on top there as he had 
in buying a few shares on margin before 
SEC’s advent.” 

The revision in rates on blanket bond 
coverages has already stimulated produc- 
tion in several directions. A case at 
point is the reduction in commercial 
blanket bond premiums, so that a small 
employer may now obtain a $10,000 blan- 
ket bond for as low as $90. 


Safe Driver Reward Plan 


It is too early yet to know whether 
the safe dtene reward plan, now in op- 
eration in thirty-four states and the Dis- 
trict of Columbia, has served to increase 
decrease premium volume. It no 
exagceration to say that this plan, cre- 
ated by the National Bureau companies 
to reward no-accident drivers, has been 
the outstanding development in the cas- 
ualty field this year, The experience of 
a number of representative companies 
With this plan has been reported to The 
“astern Underwriter as follows 

1, Travelers—The plan has served to 
increase the number of risks on our 
books but has not served to increase the 
Premium volume. In other words, our 
erease in number of risks does not pro- 
duce sufficient premium to make up the 


eral, has 


hence, 


is 


business recession re- 
plan had been 


resulted from the 
gardless of whether the 
adopted or not. 


4. Massachusetts Bonding—This plan 
has great future possibilities. 
5. Maryland Casualty—We feel the 


plan has helped premium volume and will 
be of more help as time goes on 

6. Royal Indemnity—The safe driver 
reward plan has not attained the great 
success its proponents believed it would 
nor has it been the failure its opponents 
thought it would be. There are many 
conflicting factors which make it diffi- 
cult to appraise the results to date of 
the plan. Previous trends and the pres- 
ent economic situation are factors which 
cannot be ignored. It is a fact that 
the larger companies have already sold 
a substantial amount of business under 
this plan and although accurate compara- 
tive figures are not available there is no 
doubt that its continued use will result 
in a lot more business being sold. 


Better understanding of the plan now 


existing has come as a result of well 
planned educational forums held in the 
field at which a both from the 
companies and the National Bureau, oa 
given producers complete informatio 

The success of these meetings has re- 
sulted in a growing demand on the part 


of producers that such forum meetings 
be continued. The value of the worth- 
while and informative background infor- 
mation which they produce on new proj- 
ects such as the safe driver reward plan 
cannot be estimated. 

Compulsory Auto Insurance 


More than usual attention has been 
given this year to the threat of compul- 
sory automobile insurance. This is due 
doubtlessly to the growing demand on 
the part of public and legislators for 































laws comes from uninformed people with 
worthy motives but lack of understand- 
ing of the practical difficulties,” he main- 
tains. 

A major factor in checking the demand 
for compulsory auto insurance will un- 
doubtedly be the enlarged conservation 
program of the Association of Casualty 
& Surety Underwriters which has been 
hailed as “the most constructive human 
approach to this problem possible.” 

Auto Fatality Decrease 

Another significant trend along this 
line is the sizeable decrease in auto- 
mobile fatalities in the first half of 1938. 
Chiefly the result of the safety campaigns 
which have been carried on, it indicates 


that the public is becoming more safety- 
minded. Many factors have helped to 
produce this improved traffic accident 


ducation, ee and en- 
are each playing an important 


record. E 
gineering 


part. In other words, we are reaping 
the harvest from the seeds which have 
been sown for a number of years. The 


effect of this encouraging drop in fatali- 
will be reflected in the automobile 
liability insurance experience provided it 
is not offset by increasing average claims 
costs. 
Outlook in Long Haul Trucking 
Insurance 

\ straw in the wind is to the attention, 
little publicized, which the larger compa- 
nies are giving to underwriting of long 
haul trucking risks is the recent forma- 
tion of a committee of top executives in 
the fire and casualty fields to study the 
entire situation. 

The companies, however, 
laxed in their attitude of vigilance on 
acceptence of such business but it 
definitely believed that the control now 
exerted in this field by the I.C.C. Bureau 
of Motor Carriers will result in long haul 


ties 





have not re- 


is 














THE EASTERN, == 
ma t 6 t An Mace 29 
ieee <2] ipeawnimer Ge +. — 
aa ’ 
: ) eneral Accident 
duction Slightly Off for First | 
P t & c 
OCs = g Y ‘i OS Qa OO rire AND LIFE 
Half of 1938, Companies Report | 1 ASSURANCE CORPORATION, li. 
Yl 
Rising Stock Market Buoys Up Spirits; Safe Driver Reward SS JOHN H. GRADY, United States Attorney 
Plan Biggest Casualty Development; Executives JAMES F MITCHELL, United States Manager 
i ILDING - 47 & WALNUT STS. 
Encouraged by Auto Fatality Drop pacientes ory Patti 
Buoyed up by a rising stock market loss which will be sustained through the 
casualty and surety companies entered return premium feature of the plan. 
the second half of 1938 in much better However, business conditions of 1938 are 
or than at the start of the year. not comparable with 1936 or 1937 but . 
falling off in premium volume due to might properly be compared with 1933 
business recession plus rate reduc- and 1934. Therefore, we feel that the  creater protection against financially ir- k usin , 
tions in major lines (due to good under- — safe driver reward plan has been a real yesponsible drivers. The best minds of ble an ins +1 
‘riting experience) was discounted in asset to us. the casualty executive ranks, however, it has br thi tere 
wvance, It has occurred, but taken as 2. Fireman’s Fund Indemnity—The at- do not regard a compulsory law inevit- nele o1 s situ ‘ eX] S 
a whole the decline in production is not  titude displayed by the producers when — able in New York or any other big state. the { ; 
is severe aS was anticipated. The larg- this plan was first introduced indicated They feel that greater highway safety, les 
est multiple line company, the Travelers, that there might be a substantial amount — a.ready evidenced this year, will do away ‘There has beet eat de | 
has in fact slightly increased its pro- of business lost to the bureau companies with much of the demand for the passage sho this question of 1 
duction in casualty lines over the same and diverted to other sources. This Gf compulsory auto insurance. The trend, ) é 
period of 1937, and if there had been no would not have cut down the total pre- it is believed, will be away from this type te 
business recession that increase would mium volume but would have reallocated of legislation because of the unfortunate r 
undoubtedly have been several times it somewhat. Although it is too soon to experience with the law in Massachu- vat 
what it actually is. know what the ultimate effect of the setts, and the general feeling that while é 
The line that has suffered the most plan will be, our test for the first four an evil exists, compulsory insurance is T 
in volume reductions is workmen’s com- months of its operation has indicated jot a cure. Strengthening of financial re- 
pensation because of decreased payrolls. that these fears have not been realized. sponsibility law provisions, felt to be the 
But a number of the companies report In fact, in the states where the plan is cure, is under way. The safe driver < 
that the compensation experience is still effective our premiums on business to reward plan and the resultant lower cost leg 
good. There will also be some reduction which the plan applies have increased of insurance to the buyer will, of course “In othe rds, the tituce ward 
1 automobile premiums despite the im- over the same period of 1937 on the have a bearing on the question but it is ne haul truckin n the part of th 
petus of the safe driver reward plan. same » business despite the slowing up in secondary to the effect of highway safety. Bur companies, r opinion, has 
Sales in the so-called miscellaneous lines ice am generally, The thoughtful opinion of one execu- undergone a tantial change in tl 
re being pushed to take up this slack. 3. London Guarantee & Accident— tive is that the greatest obstacle to the past two years. The small, irresponsible 
In the fidelity and surety field business Adop tion of the safe driver Te ward plan passage of compulsory auto laws 1s the ru an_ is bei ro wee Ie and the 
inactivity has had its inevitable effect. is the most important development to fact that they do not produce the results s are showing a mort ling at 
Contract bond sales are reported off be- date this year in our field. As the plan claimed for them. The public is gradu- tude to write the business c ne 
cause there is practically no private con- has only been in effect in most states for ally waking up to this fact. He believes upon the wholehearted nerat 
struction work. One executive, pointing a few months and the returns are not in, that careful investigations by competent the tr insportat nanies in matte 
to fidelity business as one of the worse we cannot tell whether it has increased commissions in states considering such f safety. 
sufferers in the current recession, says or decreased our premium volume. The legislation have sufficiently demonstrated eee ee 
that the withdrawal of many firms in situation is complicated by the natural the fallacies which have prevented the ASSIGNED RISKS LISTED 
Wall Street and the consolidation of sev- falling off in business that would have law’s enactment. “The demand for such 
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Edson S, Lott ‘Suk On 
Pioneers Published 


EARLY LIABILITY COVER DAYS 


Men Who Shaped Administration Of 
That Insurance Brilliantly Sketched 
By U. S. Casualty Chairman 





The long anticipated book, “Pioneers 
of American Liability Insurance,” writ- 
ten by Edson S. Lott, chairman of the 


Casualty Co., was pub- 
It is dedicated 
president of the 
and his friend 


United States 
lished a few days ago. 
to Norman R. Moray, 
United States Casualty 
for a third of a century. 

The book contains the life story 
sketches of Samuel Appleton, Kimball 
>. Atwood, James G. Batterson, John R. 
Bland, William Brosmith, Morgan G. 
Bulkeley, F. Highlands Burns, Louis F. 
Butler, Sylvester C. Dunham, Christo- 
pher P. Ellerbe, George M. Endicott, 
Theodore E. Gaty, Oscar Ising, Capt. 
Arthur W. Masters, William C. May- 
bury, William F. Moore, George F. Se- 
ward, John T. Stone and John H. Thom. 


It is a brilliant galaxy and Mr. Lott 
did a fine literary job. None of the 
men written about is living. 


Knew Subjects Intimately 

generally conceded that Edson S 
Lott, himself for years a brilliant and 
constructive figure in the business, was 
the ideal man - perform this biographi- 


It is 


cal task. He knew each of his subjects 
intimately; sat with them in many con- 
ferences in the shaping of the admin- 
istrative end of the business. The work 
is replete with anecdotes and human 
touches. Older men will read the work 
with pleasure, while the younger mem- 


bers of the fraternity will gather inspira- 
tion from the accomplishments of these 
pioneers. 

EVAN A. EVANS NEW POST 
Becomes Associated With Holborn 
Agency Corp. of New York, Rein- 
surance Intermediaries 
Evan A. Evans, until 
president of the General 


re cently vice- 
Reinsurance 


Corp. and one of best known casu- 
alty reinsurance 1:en, has become asso- 
ciated with the Holborn Agency Corp., 
&4 William Street, New York City. The 
Holborn Agency Corp. has maintained 
offices at & William Street for ten 


having specialized as reinsurance 
rganization in 1920. 
received his early 
training in London, has been an execu- 
tive of the General Reinsurance since its 
formation over fourteen years ago. Priot 
to that he was connected with the Amer- 
ican Reinsurance. 


R. D. PARKER'S NEW POST 
Raymond D. Parker, former vice- 
president of the Andrew Cone Agency, 


years, 
intermediaries since 
Mr. Evans, who 


advertising, is now connected with 
Cowan & Dengler, Inc., 30 Rockefeller 
Plaza, New York City. After spending 


twenty-five years in all branches of the 
insurance business, Mr. Parker entered 
the insurance advertising field. Cowan 
& Dengler, Inc., has specialized in pub- 
lic relations work as well as advertising 
for the past fourteen years. Mr. Parker 
handles the accounts of Crum & Forster, 
Phoenix-London Group, Northern of 


New York, Insurance Company of the 
State of Pennsylvania, European Gen- 
eral and London & Lancashire Group. 


e is a member of the Insurance Ad- 


vertising Conference. 


MARSHALL WITH HOME IND. 

The Home Indemnity announces the 
appointment of Richard C. Marshall as 
manager of its branch office in Wash- 


ington, D. C. Mr. Marshall was for- 
merly with the Ocean Accident & Guar- 
antee as regional supervis or in Wash- 
ington. He is a member of the Insurance 
Club of Washington; the National As- 
sociation of Exaauag & Surety Agents 
and the Washington Casualty - Surety 


Managers. He 
in the 


friends 
and others. 


has made many 


District among agents 


What About John Sargent Income? 


Alva Johnston Didn’t Give It in Saturday Evening Post 
Article About “Jimmie” Roosevelt’s Insurance Tie-ups, 


But His Able Partner Is Not on Relief 


That story which Alva Johnston wrote 
Saturday Evening Post last week 
Roosevelt, 


in the 
about the activities of James 
son of the President, was the most wide- 
ly read article the magazine has printed 
time and there are few insur- 
men in the larger cities of the 
who didn’t read it. 

The article had little to say about 
Tohn A. Sargent, his insurance partner. 
The first extended story written about 
James Roosevelt, the insurance man, ap- 
peared in The Eastern Underwriter De- 
cember 8, 1933, and was written by Ralph 
Sanborn, a prominent Boston insurance 
man. Mr, Sanborn wrote the story after 
interviewing Messrs. Roosevelt and Sar- 
cent and in that story he gave James 
Roosevelt’s version of how he entered 
the insurance business which is some- 
what different from Mr. Johnston’s 
version. 

How He Met De Gerard and Sargent 


James Roosevelt told Ralph Sanborn 
that while he was at the Law School of 
3oston University following his gradua- 
tion from Harvard he saw the dean of 


in some 
ance 
country 


the Law School and asked for advice 
about his future. The dean advised him 
to go into the insurance business. It 


was the dean of the Law School who 
introduced Tames Roosevelt to Victor De 
Gerard, who was his first insurance 
partner. At the time Roosevelt’s father 
was governor of New York. 

The overhead of Roosevelt and De 
Gerard was heavy and for reasons of 
economy a consolidation was made with 
the firm of John Paulding Meade of 
Boston and New York. It was there he 
first met John Albert Sargent, who has 
played such a conspicuous part in 
Roosevelt’s insurance career, and who is 
his present partner. In the Alva John- 
ston story Sargent is dismissed as more 
or less of a business incident, but his 
association with Roosevelt has given 
the latter the technical aid which has en- 
abled him to keep the business on the 
books after getting it. Roosevelt has 
“knocked down” lines richt and left. al- 
though many of them falling into his lap 
because the insured wanted to stand well 
with the Administration, but the office 
had to know how to handle them or some 
of them would have gone elsewhere, even 
if he is the President’s son. 

In January, 1933, Obrion, Russell & 
Co., took over the major portion of the 
assets of the John Paulding Meade out- 
fit. These assets included James Roose- 
velt and John Sargent. Shortly after 
the removal to Obrion, Russell & Co., 
Roosevelt and Sargent established the 
Lawson Agency in a tieup with Douglas 
Tawson, also a Harvard man, who is son 
of the copper magnate, Thomas W. Law- 
son. Present firm is Roosevelt & Sar- 
gent, Boston and New York. 

Sargent’s Career 
\. Sargent was a graduate of 
class of 1917. He entered war 
service immediately after leaving col- 
lege, serving in the Navy. In 1920 he 
was discharged from the Navy and en- 
tered insurance, going with the Boston 
agency of the Berkshire Life. For 
about six years he concentrated on life 
insurance. He began to do a general 
insurance business and became a general 
broker with an office with John Paulding 
Meade. He is widely known in Boston 
insurance circles as having outstanding 
mentality and with a broad knowledge of 
risks, policies, rates and companies. 

While Alva Johnston estimated James 
Roosevelt’s income as anywhere from 
$250,000 to $2,000,000 he had nothing to 
say about John A. Sargent’s income. It 
can be imagined, however, that John 


John 


Harvard, 


Sargent is not resigning from any of his 
The 


clubs because of lack of cash. 





of his life when he 


“Jimmie.” 


luckiest day 
tied up with 


was 


Dave Lawrence Comments 


Of course, the Saturday Evening Post 
story could not get by without a column 
from David Ponies one of President 
Roosevelt's severest critics. He ran his 
column on Roosevelt. the insurance man, 
in the New York Sun and 
papers carrying it on Julv 1. He was 
caustic than usual, but concluded 
with this paragraph: 

“There will be persons, of course, who 
will read into ‘Timmie’ Roosevelt’s ac- 
tivities some implication of politics. Per- 
haps the fact that he did interview so 
many people who directly or indirectly 
do business with the government was 
‘unfortunate,’ but if Jimmie Roosevelt 
becomes hard pressed for explanations 
or answers he needs only refer to a re- 
cent fireside chat and argue that when 
soliciting the insurance business he 
wasn’t the son of the President of the 
United States at all, but only the son 
of ‘the head of the Democratic party.’ 
That doubtless would make it all right 
with the radio audience anyway.” 


What James Roosevelt and Ambas- 
sador Kennedy Say 


less 


Two of the most interesting reactions 
to the Saturday Evening Post storv 
were those of James Roosevelt himself 
and Josenh P. Kennedy, United States 
ambassador to the Court of St. James. 
A statement from Roosevelt was given 
out in St. Mary’s Hospital, Rochester, 
Minn., where he is receiving treatment. 
Kennedy’s comments were made to news- 
paper renorters who met him aboard the 
French liner Normandie as he was about 
to sail for Europe. The Roosevelt state- 
ment follows: 

“At the repeated request of the press, 
the following statement has been pre- 
nared by Mr. Roosevelt at St. Marvy’s 
Hospital: : 

“Mfr. Roosevelt has read the article. 
He naturally is indignant over certain 
outritht misrepresentations. It is im- 
possible to ascertain from the hospital 
and during the treatment exactly what 
further steps, if anv, can be taken, but 
he has requested his attorneys to con- 
sider the matter for future conference. 

“Until that time there will be no 
further comment.” 

In discnssing the insurance 
Joseph P. Kennedy said: 

“And as far as this insurance busi- 
ness is concerned, I’ve never purchased 
a cent’s worth of i insurance from James 
Roosevelt in the time we’ve known each 
other. If the rest of this article is as 
true as the part about me, then T would 
say the whole thine was an wnadulter- 
ated lie.” 


angle 


Iniury Suffered While On 
Way to Work Compensable 


The New Jersey Supreme Court has 
sustained Union Common Pleas Court in 


unholding an award to Mrs. Mary JT. 
McGonnell of Elizabeth. Her husband, 
John J. McGonnell, was killed when 


about to board a Jersey Central Rail- 
road train on his way to work in Jersey 
Citv. 

The 


sole 


question presented was 
whether McGonnell’s death was due to 
injuries incurred in the course of his 


employment. The court was not unani- 
mous in holding it was. The opinion 
soes a step further than an earlier New 
Jersev decision, which held that injuries 
suffered by an employe while being trans- 
ported to or from work in a convey- 
ance provided by the employer in pur- 
suance of an express or implied term 
of the contract of employment are com- 
pensative. 


the other 





International Claim 
Association Speakers 


CONVENTION SEPTEMBER 12 TO 


William Marshall Bullitt of Louisyil/. 
Among Speakers; Meetings to 
Be Held at White Sulphur 


The International Claim Association is 
to hold its annual convention in White 
Sulphur Springs September 12, 13, 14 
The program is not yet complete, but 


one of the speakers will be Willian 
Marshall Bullitt of L ouisville, former 
Solicitor General of United States and 


most important insurance 
United S.vates. ‘litle of 
“Preparation in Liti- 


one of the 
lawyers in the 
his address will be 
gated Cases.” 


J. D. DeWitt, supervising adjuster, 
Travelers, in Greater New York, is t 
talk on “Reclamation of Payments Un- 


der Mistake of Fact.’ 
Some Other Speakers 

Other speakers and titles of 
are these: a 
Dr. F. W. Dershimer, “Rehabilitation of 
Nervous and Mental Cases” ; Will Manier, 
“Independently of All Other Means”; 
James A. Ewing, attorney, “Preparing 


papers 


the Defense m a Heart Claim ; D 
George W. Roberts, “A Layman’s Pic- 


ture of the Heart and Its erg we 
Assistant Medical Director D. Hoare, 
Penn Mutual, wil also be a caer 
Edward D. Millea, Equitabie Society, 
is president. He will hold a_ receptioa 
for all delegates and guests on Monday 
night of the week of the convention 


Carl James, Commercial Travelers, is 
chairman of the entertainment = com- 
mittee. 


CALIFORNIA ADJUSTERS MEET 


National CGransination Recommended; 
Changes Sought in Present Method 
of Operating Index 
meeting of the Casualty 
Insurance Adjusters Association of 
Southern California, held June 23, was 
featured . the presentation of a pro 
eram for the coming year by the ne\ 
administration, and by it taking actior 
looking toward removal of another prac- 
tice that is costing the companies large 
sums each year. This practice is acci- 
dent chasing on the part of repair gar- 
age owners operators. The _ toilowing 
elected: President, W. B 


The annual 


officers were 
Cleves ; a L. Z. Mudra; 
secretary-treasurer, B. T. Shepard. 


The index committee a rted that the 
Southern California Index now has thir- 
ty member companies and there are 13, 
000 cards in the index. 

The association adopted a motion that 
a committee be appointed to investigate 
unethical practices by Los Angeles re- 
pair garages. President Cleves dwelt on 


having the association put forth every 
effort to have a national association 
formed, of which the local would be a 


member. He also urged that the asso 
ciation program its efforts in) working 
out a solution of the lawyer-adjusted 
problem, with attorney members taking 
an active part in the negotiations when 
the California State Bar holds its an- 
nual session in Santa Barbara 
President Cleves urged incorporation 


of the association; that the compan) 

. j 
members form an association to which 
can be turned over the contract now 


held by the 


operating the 


Hooper-Holmes Bureau fot 
index, and that the asso- 
ciation collect and tabulate factual in- 
formation relative tu the disputed ques- 
tion of illegal pr ictice of law. 


National ine Arecmpes 


Standard S. & C. Resignation 


The resignation of the Standard Sure- 
ty & Casualty from the National Bureat 
of Casualty & Surety Underwriters has 
been accepted effective August 1. The 
Standard S. & C. indicated that existing 
company policy required that it operate 
as a non-member. The company held no 
grievances against the bureau or its poli- 
cies, it was stated. 
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Joel Rathbone, Famed 
Surety Man, Is Dead 


LONG TIME IN POOR HEALTH 
Built Reputation as Head Underwriter of 
Old National Surety; Once Its 
Vice-Chairman 


Joel Rathbone, for more than forty 
years in the surety business, and for 
many of those years with the old Na- 
tional Surety Co., last week died at his 
home in Rockland County after an ill- 
ness Which lingered after he had a 





RATHBONE 


stroke some time ago. An estimate of 
m by Vincent Cullen, president of the 
National Surety Corporation, corresponds 


JOEL 


with the opinion of Mr. Rathbone held 
throughout the surety world. Mr. Cul- 
len said to The Eastern Underwriter: 
“For many years Mr. Rathbone was 
nc premier surety underwriter of this 
country. His long experience, calm judg- 
ment, detachment in concentration on the 


risk itself, an extensive knowledge of the 

sidan. its industries, its finance, its 
his fine mentality, his powers 
of analysis all combined in making him 
ama his profession.’ 


The Funeral 


The funeral of Mr. Rathbone, who was 
67 years old, was held in Trinity Church, 


busine ss, 





ter of 


New York, and he was buried in Mine- 
la, Long Island. Honorary pallbearers 
were He Wi ‘hg Abrahams, E. M. Allen, 
R. A Aig W. C. Armitage, Charles 
H. Burr ae M. Clark, Vincent Cullen, 


Le nard jc C. E. Deming, M. O 
Garner, R. R. Gilkey, Morton D. Joyce, 
M. W. Lewis, H. J. Lofgren, E. C. Lunt, 
J. T. Magee, Ballard McCall, A. C. Milli- 
kan, L. E. Mackall, Norman R. Moray, 
Ralph W. Smith, William M. Tomlins, 
Jr, and Rutherford H. Towner. 

Born in Newport, R. I., Mr. Rathbone 
was educated at the Albany Military 
Acades ny. His first job was with the old 
ny Commercial Bank, a fellow clerk 
Charles H. Sabin, who later was 
to head the Guaranty Trust Co. of New 
Ye tk. Later, he was made cashier of 
the Albany State Railway Co. 

Pe came to New York City in 1895 

0 become secretary of the Lawyers Sure- 

* Co. of which he later became vice- 






rfl Bo When that company was sold 
he became the New York City manager 
of the National Surety and of that com- 


pany he rose to the vice-chairmanship 
in charge of the underwriting depart- 
ment. As an underwriter he was held 
in the highest esteem throughout the 
Dusiness, His delightful social personal- 
ity was not side-tracked in the office, 
and his great load of responsibility was 
carried with imperturbability. And that 
load got to be particularly heavy as the 
epression got well under way. In judg- 
ing a risk he was the man of science, 


nothing being able to deter him from 

the exercise of his soundest and fairest 

judgment. One of the hardest as well 

as one of the most conscientious workers 

in the field it was only natural that his 

health should finally give way. 

Was Manager Excise Bond Under- 

writers of New York 


Mr, Rathbone resigned from the Na- 
tional Surety and became manager of the 
Excise Bond Underwriters of New York. 
With the coming of Prohibition the old 
excise reinsurance agreement in New 
York State, which consisted of two di- 
visions, New York State bonds and New 
York City bonds, had its demise. When 
beer became legal in this state a number 
of companies got together in a pool, the 
Excise Bond Underwriters of New York, 
and these companies were pleased in be- 
ing able to get Mr. Rathbone as its 
manager. He continued in that position 
for a few years and until ill health caused 
his retirement. Since then he had been 
in his Rockland County home. 

In 1894 Mr. Rathbone was married to 
Miss Josephine Norwood, who died in 
1928, and in 1930 he was married to Miss 
Elizabeth Stock, who survives. The other 
survivors include a son, Norwood Rath- 
bone; a sister, Mrs. Charles R. L. Put- 
nam of Bedford Hills, N. Y., and a 
brother, Albert Rathbone of New York 
City. 

At the time of his death Mr. Rathbone 
was a member of the St. Nicholas Soci- 
ety, and for many years had been promi- 
nent in business and social activities of 
the Metropolitan area. 


Employe Cannot Collect 
For Pain and Suffering 


An injured employe who has received 
compensation for his injury under the 
workmen’s compensation act, cannot in 
addition sue his employer for damages 
for pain and suffering, Circuit Judge 
Charles L. Aarons has ruled in dismiss- 
ing the complaint of Frank J. Zinda 
against the Northwestern National Insur- 
ance Co., Milwaukee. Zinda sued the 
fire insurance company for $5,000 for 
pain and suffering resulting from injuries 
received when a stepladder slipped as 
he was repairing a blind in the company’s 
office. The company paid him industrial 
compensation. 





Federation Anniversary 


In Columbus, O., July 15 


The Insurance Federation of Ohio will 
celebrate its silver anniversary with a 
meeting in Columbus July 15. President 

S. Drewry of Cincinnati will preside 
over the life section; James R. Milli- 
kan, Cincinnati, general agent Fidelity 
& Casualty, the casualty and surety sec- 
tion, and B. G. Dawes, Eureka, the fire 
section. There will be a dinner in the 
evening, followed by a business session, 
when officers will be elected and an en- 
tertainment given. 





LEGION AGAINST STATE FUND 


Insurance Post 1081 of the American 
Legion, New York, went on _ record 
before the New York County conven- 
tion of the Legion last week calling 
for the defeat of, and stating the full 
opposition of the New York County 
Legion organization, to Resolution 115 
presented to the committee of industrial 
relations and workmen’s compensation 
by Senator John J. Dunnigan, propos- 
ing amending of the New York State 
constitution to provide for an exclusive 
and monopolistic state insurance fund 
for workmen’s compensation, 





COMPENSATION INCLUDES TIPS 


An allowance for tips must be included 
in calculating workmen’s compensation 
for injured taxicab drivers, says Harry 
A. Nelson, state director of compensa- 
tion in Wisconsin. Disabled drivers will 
receive as compensation 70% of their 
average earnings, plus 5% for tips. 


Air Safety Board Will 
Try to Cut Accidents 


IT IS TO HAVE THREE MEMBERS 


Part of Jurisdiction of New Civil Aero- 
nautics Act, Signed By Presi- 
dent Roosevelt 


The new Civil Aeronautics Act signed 
by President Roosevelt provides for a 
Civil Aeronautics Authority of five mem- 
bers to have jurisdiction over quasi- 
judicial functions, such as the granting 
a certificates, the regulation of rates, 
and the fixing of compensation for the 
carriage of mail, the latter having been 
transferred from the Interstate Com- 
merce Commission. 

An administrator is provided to han- 
dle such executive matters as the licens- 


ing of aircraft and airmen and_ the 
maintenance of airways and air naviga- 
tion aids formerly under the Depart- 
ment of Commerce, 
Accident Prevention 
An Air Safety Board of three mem- 


bers will study accident prevention 
measures. 

All planes designated for that purpose 
by the Authority will carry mail and air 
mail contracts formerly awarded through 
competitive bidding by the Post Office 
Department are done away with. 





NOT ASSIGNABLE 


Cause of Action Under Section 109, N. 
Y. Insurance Law, Ruled Upon by 
Court of Appeals, This State 
The Court of Appeals, New York, has 
decided in the case of Royal Indemnity 
v. Travelers that the cause of action cre- 
ated by Section 109 of the New York 
Insurance Law, which provided, in sub- 
stance, that “an action may be main- 
tained by the injured person, or his or 
her personal representative against the 
insurer” under a contract of indemnity 
insurance, where a judgment against the 
insured, recovered in an action for per- 
sonal injuries, remains unsatisfied, is not 
assignable, either before or after judg- 

ment. 





COMPANY DECIDES TO PAY 


United States Fidelity & Guaranty has 
been ordered by Judge Trude at Chi- 


cago, to pay to Cook County $288,000, 
the amount of the verdict in the —, 
ty’s suit against the company on its bond 
of Robert M. Sweitzer. Sweitzer, who 


served six terms as county treasurer, was 
found to be $533,817 short in his ac- 
counts. Representatives of the company 
who were in court declared the company 
would pay. This came as a surprise, as 
it had been generally thought that the 
company would appeal. 





CLOSING FRANKLIN MUTUAL 


The Illinois Department has been in- 
structed by Superior Court Judge Nie- 
meyer at Chicago, to proceed with liqui- 
dation of the Franklin Mutual, Chicago 
The Department took over operation of 
the mutual, which wrote private passen- 
ger and taxicab public liability and prop- 
erty damage, with the idea of rehabilitat- 
ing it. The order for liquidation was 
entered when a petition set forth the 
opinion of F. J. Bartsch, the Depart- 
ments’ liquidator, that continued at- 
tempts to that end were futile. 





RELIEF WORKER GETS BENEFITS 
The Wisconsin Supreme Court has 
ruled that a person injured while doing 
work relief for pay for a county is 
entitled to workmen’s compensation ben 
efits. The decision resulted from an ap- 
peal by Lincoln County and its insuror 
from a similar decision in lower court in 
the case of Arthur Nelson, Merrill, Wis., 
injured when a truck loaded with work- 
ers employed by the county overturned 
The court ordered the county and its 
insurance company to pay Nelson a lump 
sum of $50.63 and $9.80 weekly thereafter 
as long as he remains totally disabled. 





MUTUAL BENEFIT H. & A. 


Several Changes in Eastern Territory 
Personne] Announced; Sheehan 
Manager for New Jersey 
The Mutual Benefit Health & Acci- 
dent of Omaha has made several changes 
in Eastern managerial personnel. R. F. 
Shechan of Providence, R. I., has been 
designated as manager of the New Jer- 
sey state office -with headquarters at 
Newark. Mr. Sheehan has been with 
the Mutual Benefit for many years, 
starting as a soliciting representative in 
Montana where he worked himself up 
to the position of assistant manager. 
Shortly thereafter, he was ransferred 
to Omaha where he became assistant 
manager of the Omaha agency. After 
a year or so in Omaha, he was selected 
as manager of the Rhode Island office. 


C. R. DeWitz, agency secretary of the 
Mutual Benefit, has given up his posi- 
tion in the home office to become man- 
ager of the Maryland State office with 
headquarters at Baltimore. Mr. DeWitz 
became a health and accident under- 
writer with the Mutual Benefit shortly 
after completing his education at the 
University of Nebraska in 1926. He has 
had experience in both the home office 
and the field during the last twelve 
ears, and in addition to being agency 
secretary has also edited the United 
Mutterings, the house organ of the com- 
pany 

I. M. Bither of Providence, R. I., has 
been selected to succeed Mr. Sheehan as 
state manager of Rhode Island. Mr. 
Bither has been active in Providence in- 
surance circ] les for about ten years, dur- 


ing some of this time acting as a solicit- 


ing representative for the Mutual 
Benefit. 

Mr. Sheehan, Mr. DeWitz and Mr 
Bither will also act in a managerial 
capacity in their respective territories 
for the United Benefit Life, which is 
the companion company of the Mutual 
Benefit. 

Frank L. Stephens, who was manager 
in New Jersey and Maryland for the 
Mutual Benefit, will still retain his 
agency at 90 John Street, New York 





NEW SAFETY 7 OFFERED 


wider scope for its 






mess film service Aetna 
1as produced a new 
ot” films which 


and safe walk- 
pictures are now 
vings through 





ives. Because of their 
1 it is expected that 
C lun on clubs and other civic 
rT il] in position to make ef- 
ective use of the new “saf ty rg rts. 
Subjects covered in th I : How 
to park a car; how t sty an ‘inter- 
secti h t void ling; how t 
pass a car; when to cross the street; 
how to cross the street; how to walk 
n the highway 





STRANGEST ACCIDENT OF YEAR 











The strangest accident of the past 
year, says the Cravens, & Co 
Review, ed in an hospital 
when a patient w ng a wen re- 
moved from the nape his neck. A 











+ 


-¢+1, 7f 
neral anesthetic w 





as given the patient 





and an electric cautery was used for the 
operation. The elec , passed through 
the man’s body, anesthetic 
in his lur | such force 


that th =: 





ance Compared with Mu 
roca] Companies.” His was fol- 


The 


paper 
lowed by a round table discussion 
next meeting will be held September 16. 
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Probable Results of Compensation 
Plan for Motor Mishaps Forecast 


Nicholas M. Pette, municipal court 
ustice at Jamaica, N. Y., has addressed 
a letter to the New Y« rk Law Journal 
regarding plication of the workmen’s 
compensation principle to aut mobile ac- 

which he notes opposition of 

the insurance carriers to that principle 

and observes that the carriers’ operations 

wee bs the compensation law have not 

es profitable Part f Justice Pette’s 
letter follows 

“Tt has been that 
men’s compensation there is a 
meen in checking the extent of the 

eth of disability. Among other things, 

a) the ase of the malinger, 
\ treats the claim 

ant as long as ssible because of the 
uaranteed payment of bills, (c) exag 
eration of claims and unfair awards 

“In addition, 
fact that under the 
sation law, as under the 
nobile plan, proof will be 
out regard to the elementary 
and the 
as We 


cidents, 11 


work 


2TrAVe 


shown under 


there is the 
vorkmen’s 
proposed auto 
heard witl 
rule Gat f 
principles of the law 
understand it today 


mportant 
compen- 


evidenc 
Liability Ignored 


“There is also the important fact that 


liability for causing the accident will be 
wholly disregarded, and the negligent 
operato1 f the car may recover far 
more benefits than the innocent opera 
tor: the d r will be open to ce mpensa 
tion and_ free edical treatment to 
drunken pedestrians walking into cars: 
owners of lawfully parked cars may have 
to pav for the reckless driver’s injuries 
caused bv his crashing into them. The 
door will become wide open for all tvpes 
of alleged automobile accidents, such as 
carbon monoxide poisoning in garages 


and etcetera 

“Rigid cross-examination would _ be 
icking be f ré the untrain« 1 ré fe ree 
Automobile claim rackets would be creat 
ly encouraged in view of the fact that 
witnesses to accidents would be imma- 
terial to establish liability therein All 
the claimant would have to do would 
be to show the nature and extent of his 


injury. Wholesale 


claims could be easily 
manufactured under such a system. This 
vould make ‘chasing’ of secondary im- 
portance. Unscrupulous practitioners or 
claimants could claim that almost any 
tvpe of an accident occurred with the 
automobiles and that certain painful in- 
juries followed. Inevitably, wholesale 


hearings would follow in the path of the 
voluminous claims for compensation 


Property Damage Omitted 


“Moreover, as indicated by an iasur- 
ance group, the proposed plan does not 
take into consideration the payment of 
property damage claims which would 
still have to be disposed of by the pres- 
ent courts as well as accidents involv- 
ing non-resident automobile owners and 
operators not covered by the New York 
law. Obviously, this would soon result 
in a multiplicity of actions arising out of 


STATE HOSPITAL INSURANCE 


That increase in voluntary hospital 
insurance is providing a bulwark against 
government controlled medicine, is the 
opinion of Dr. E. T. Thompson, superin 
tendent of Mt. Sinai Hospital, Milwau 


kee. Pointing out that the problem of 
paying for medical care and hospitaliza 
tion is most acute in the middle class. 
he iid that hospital insurance would 
ubstantially reduce hospital expense and 
leave a larger portion of the familv bud 
et f Pav for medical care If the 
yr blem it) be Si Ived by luntar ef 
fort there will be no cause for conipul 

ry health insurance. It is his belief 
that the 1939 session of the Wisconsin 
legislature will approve an enabling act 
for a tate-\ le vstem of hospital in 
surance now being formulated bv com 
mittee f the Wisconsin Medical Society 


consin Hospital Association. 


additional incon- 
attorneys, 


accident, with 
and of time to 
and etcetera 
“Further inconvenience would result to 
the New York automobile owner who 
traveled out of this state and who would 
necessarily have to procure other insur- 
ance at additional 


All Valuations Leveled 


the same 
venience 
Witnesses, 


loss 


cost. 


“Results or awards under the automo- 


bile plan of compensation would be un- 
fair and inequitable. Though attractive 
to the small wage earner, the system 


and inadequate to the 
skilled workers. The 


paid executive would be 


would be arbitrary 
professional and 
life of a highly 


measured by the same award as that of 
an imbecile; the fingers of a Paderew- 
ski would have no greater value than 
that of a ditch digger, and natural tal- 


ents and years of painstaking and scien- 


tific training would all become worthless 
and uncompensable because of this one 
fell swoop of the law. 

“The contention that under this pro- 
posal there will be less congestion of 
litigation is unfounded in fact; surveys 
have shown that our courts are not so 
far behind in their trials 

Need Not Established 


“It is my opinion that there is no real 
need at the present time for hasty legis- 


lation upon the subject of such import 


ince to every citizen and member of the 
bar. As presently outlined, the proposal 
is unjust and discriminatory to the aver- 
age man. A more comprehensive and 
equitable basis, superior to the present 
relief afforded to accident victims by 
trial, by judge, with or without jury, 
should be the only alternative. The com- 


pensation now under discussion 


plan 


ot qualify.” 


JOINT CONVENTION PLANNED 


National Accident & Health Association 
And New York Club Would Tie Up 
During World Fair 
The executive committee of the Acci- 
dent and Health Club of New York has 
approved the suggestion of a joint con- 
vention during the 1939 World Fair of 
the National Accident & Health Asso- 
ciation and the Accident & Health Club 
of New York. While the New York 
Club is not officially a member unit of 
the national association, several indi- 
vidual members belong, and on their re- 
cent visit to the national association con- 
vention in Cleveland President L. W. 
Winslow extended an invitation to the 
national association to come East in 
1939 and enjoy the benefits of the 
World’s Fair celebration at the same 
time. While the plans are in embryo 
stage it is likely that the annual sales 
congress of the local organization will 
be held jointly with the national asso- 
ciation’s convention activities and cul- 
minate in a joint program for enjoy- 

ment of the World Fair. 

The next meeting of the New York 
Club will be at Child’s Restaurant, Wil- 
liam and Fulton Streets, September 22. 


WOULD ALTER TENNESSEE LAW 


Seeking to rectify the present condi- 


tion in Tennessee that, with isolated ex- 
ceptions, no reputable casualty and 
bonding company will bond a_ county 
trustee in that state, Lyle Stovall, inde- 
pendent Democrat, and local agent in 
Chattanooga, has announced his candi- 
dacy for trustee in Hamilton Ccunty 
(Chattanooga) in the August election. 
If elected Mr. Stovall will seek amend- 


ment of the statute, which provides, in 
substance, that “a county trustee, or his 
bondsmen, are liable for uncollected taxes 
which might have been collected,” and 
that “no court has the jurisdiction to 
entertain an appeal from this legislation.” 


Prevent—do not lament loss! 





I’m Glad 
to Sell 
School Bus 


Insurance! 





coverage for school buses! 


to acquire the Three R’s. 


quate insurance of school 
buses—affording safe and 
dependable protection to 
school boards and tax- 
payers when an accident 
occurs. 





Every father joins this agent in recommending 


Last year 3,230,000 children were riders of the school bus 
— 80,000 more than in 1936. 
increasing population of youngsters obliged to travel distances 


American Surety and New York Casualty Companies 
include among their many lines of coverage, facilities for ade- 


American Surely 
New York Casually 





insurance 
It's not only a question of protect- 
ing taxpayers but one of moral responsibility to other families 
in the community 


Each new term sees a quickly 
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Headache “Minor mW 
In Opinion of Court 


CO. LOSES’ DISABILITY  CASF 
Alleged Insured Misrepresented in Say. 
ing He Had Not Consulted Doctor 
in Five Years 

The 
Court of New York has handed down q 
decision unanimously affirming a determi. 
Appellate First De- 
partment, in the case of Israel Goldstein 
against the Equitable Society in which 
Chief Justice Le Fetra of the City Court 
(since retired) held that an applicant for 
life insurance is not obligated to recall 
visits to his physician for minor ills; and 
that his statement that he had not con- 
sulted a physician within five years was 
not a misrepresentation which would jus. 
tify recision of the disability provision 
in the policy where he had consulted 
physicians several times for headaches 
during that period. 

Goldstein brought the action under to- 
tal and permanent disability provisions 
of four Term policies issued by the 
company in 1931. The company conceded 
that Goldstein became disabled in April, 
1935, within the terms of the policy, but 
set up a defense seeking to rescind the 
disability provisions on ground that Gold- 
stein had been guilty of a material mis- 
representation in answering “none” to the 
question, “State every physician or prac- 
titioner whom you have consulted or who 
has treated you during the past five 
years.” 

In addition to contending that the 
plaintiff had symptoms of arteriosclerosis 
and interstitial nephritis preceding the 
application for insurance the company 
contended it was incumbent upon the 
plaintiff to divulge the consultations he 
had had with physicians for headaches. 

Plaintiff was represented by Abraham 
Kaplan and George I. Gross of Powers, 
Kaplan & Berger. Company was repre- 
sented by James D. Ewing of Alexander 
& Green 


Appellate Division of the Suprem, 


nation of the Term, 


FAILURE TO NOTIFY VOID 





Delay in Telling ‘Insurance Carrier Of 
Sickness Does Not Prevent Com- 
pensation in Wisconsin 
Judge Alvin C. 
upholding or- 
Com- 


According to Circuit 
Reis, Madison, Wis., in 
ders of the Wisconsin Industrial 
mission involving the Maryland Casu- 
alty Co., an insurance company cannot 
escape liability in workmen’s compensa- 
tion cases on grounds that it was not 
notified within the required time after 
an employe of an insured employer be- 
comes ill, and neither can it claim exemp- 
tion because, by error, another insur- 
ance company has paid part of the com- 
pensation. The industrial commission 
had granted compensation to Miss 
Bertha Forness, who had_ contracted 
tuberculosis while employed at the Mid- 
dle River Sanitorium operated by Doug- 
las County. 


In his decision Judge Reis held_ that 
“so long as liability is fixed upon the 
employer, by fitting application of the 


otherwise, the 
company fol- 


statute of limitations or 
liability of the insurance 
lows the risk of the employer just as 
day follows night. This insurance cor- 
poration has chosen to write risks under 
the act. It collects premiums therefore. 
Without the existence of the Wisconsin 
compensation law, the insurer would not 
enjoy this business. Accepting the bene- 
fits, it may not repudiate the statute.” 


PORTFOLIO OF IDEAS 
The second in a new series of port- 
folies containing business building sug 
gestions and ideas has been issued by the 
Standard Accident, Detroit. This is 4 
portfolio on automobile coverages. It 


contains folders, booklets, blotters, leaf- 
lets, newspaper copy, and sales letter 
suggestions as well as other materials 


and ideas for developing new business. 
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Bureau Submits New 
Motor Rating Plans 


NOW BEFORE NEW YORK DEP’T 


Effort Made to Meet Views of Pros- 
pective and Retrospective Prin- 
ciple Advocates 


In a letter to Superintendent of In- 
surance Pink of New York, William Les- 
lie, general manager National Bureau of 
Casualty & Surety Underwriters, sub- 
mitted tentative proposals of the prin- 
ciples of a rating plan for New York 
State for private passenger automobiles. 

Mr. Leslie observes that there are two 
schools of thought on the subject of 
merit or credit rating; one favors the 
prospective method, the other the retro- 
spective. It is also apparent that the 
convictions on the part of each yroup 
are so strong that there is no reasonable 
chance for a compromise on a plan of 
merit or credit rating. 


Believe Views Reconciled 


The plan submitted is believed to meet 
with the Superintendent’s idea, which is 
to differentiate between risks according 
to their operating records by making in- 
surance available to the good risks at a 
cost below that for the others. It is also 
believed that the bureau’s proposal offers 
a basis for reconciliation of the view- 
points of those advocating prospective 
rating and those favoring retrospective 
rating. Quoting Mr. Leslie: 

“The conditions under which a merit 
or credit rating plan would have to be 
applied in New York State would make 
it necessary to load the Manual rates by 
an amount practically equal to the credit, 
thus placing the plan in the category of 
a demerit rating plan. To add such a 
loading to the rates and thereby pre- 
vent a reduction in the Manual rate level 
which would otherwise result if the im- 


provement reflected in the past continues, 
will destroy the psychological advantage 
which such a plan might otherwise have. 
Therefore, we believe that the thing to 
do is to eliminate the question of a Joad- 
ing in the Manual rates by passing on to 
the risks with a good operating record 
any production in rate level that may be 
indicated by the experience and with- 
holding such reduction either entirely or 
in part from the risk with an unfavor- 
able operating record. This will result 
in a redistribution of the cost of insur- 
ance along lines which should appeal to 
the public and accomplish the objective 
which we believe the Superintendent has 
in mind without imposing any additional 
charge on any risks except those with 
an unfavorable operating record. 
Principles of Plan 

“We believe that this result can be 
achieved by the adoption of a rating 
plan predicated on the following prin- 
ciples: 

‘1. That every risk with a clear oper- 
ating record, that is, no losses and pos- 
sibly no convictions, be written at the 
Manual rates which will be the average 
rate indicated by the total experience 
reduced to give due allowance for the 
premium which will be obtained on the 
risks with an unfavorable operating rec- 
ord. 

“2. That every risk with an unfavor- 
able operating record, that is either in- 
curred losses or possibly certain convic- 
tions be written at the Manual rates plus 
a percentage surcharge. 

“3. That the operating record of the 
risk for application of the correct rate 
be determined either under a plan invoiv- 
ing the issuance of certificates to risks 
with a clear operating record or through 
a central index bureau which will notify 
the companies of the record of each risk 
which has suffered an impairment which 
subjects the risk to a surcharge. 

Evasion Less Likely 


“In view of the different approach 


made to the problem under the proposed 
plan in that the large majority of risks 
will be written at the Manual rates and 
only certain risks, those with an unfavor- 
able operating record, will be written at 
the Manual rates with a surcharge, this 
plan does not offer the same inducement 
for evasion which exists under any pros- 
pective merit or credit rating plan thus 
far proposed, 
Early Action Recommended 


“The details of the proposed plan as 
to the experience period to be consid- 
ered, the nature of the record which 
should require the imposition of a sur- 
charge, the number of rate groups, 
whether the certificate plan or the cen- 
tral index bureau plan is preferable, are 
all questions which should receive fur- 
ther consideration at the next meeting of 
the Special New York Committee. We 
assume that the ideas of any other groups 
represented on the committee wil] be 
made available before such meeting. 

“Tt would be our suggestion that such 
a meeting be held at a reasonably early 
date so that action may be taken on 
the principles herewith submitted and 
the plan worked out in detail for an- 
nouncement with the next revision of 
rates in New York State.” 


JUDGE E. M. DEARING DEAD 

Missouri Circuit Judge Elbridge M 
Dearing, age 70, who died June 24, was 
the judge who issued the dissenting opin- 
ion to the Boone County Circuit Court 
at Columbia, Mo., in the Missouri Bar 
Association’s suit against six casualty 
companies charging them with illegal 
practice of the law. 


OPEN NEW OFFICES IN NEWARK 

The United Hospitalization plan’s new 
headquarters in Newark at 1110 Broad 
Street were opened officially last week 
bv Morris Wallman, resident manager, 
United Casualty Co. of Westfield, Mass., 
underwriters of the plan. 
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NEW LLOYD’S POLICY 
“All Included” Fidelity Guarantee Cov- 
ering Employes Without Listing; No 

Individual Limit Except Total Sum 

Lloyd’s has a new fidelity guarantee 
policy. It is described as follows by 
Post Magazine, London: 

“Announcing a development in their 
methods of writing fidelity guarantee 
business, a group of Lloyd’s underwrit- 
ers states that guarantees by a schedulc 
(or collective) policy are both incon- 
venient and unsatisfactory. Hitherto, 
they point out, it has been necessary to 
compile a list of those employes whose 
duties and responsibilities make a guar- 
antee desirable, and to fix an arbitrary 
limit to be insured in respect of each 
Too frequently it has been found that a 
defaulter has been omitted from the list 
because it was thought that he was not 
in a position to misappropriate either 
money or securities. Even in respect 
of those whose names have been in- 
cluded the protection has in many cases 
been inadequate. The dictates of eco 
omy too often cause the individual limits 
to be fixed at figures that are inade- 
quate, with the consequence that the 
really serious defalcation is only partiy 
covered by the guarantee. 

“To remedy these defects floating poli 
cies have been issued in some cases, but 
the underwriters in question have now 
drafted for general application what they 
call the All-Included fidelity guarantee 
policy which covers all salaried or wage- 
earning employes of every grade or de- 
scription without the necessity for them 
to be listed in the policy, and with no 
individual limitation other than the total 
sum insured.” 


SAUL S. MEYERS DEAD 
Saul S. Meyers, New York, known t 
many persons in the surety field, died 
last week, age 00. He was one of the 
government prosecutors who convicted 
Nicky Arnstein in 1920 
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Items from Financial Statement of December 31, 1937! 


Capital . .. . 

Surplus . .... : 
Loss Reserve . ..... 
Premium Reserve 
All Other Liabilities 


Total Admitted Assets 


Securities carried at $936,506.03 at 


. $1,000,000.00 
5,285,913.04 
5,782,928.73 

a » a » Seer ey 
856,253.72 


» « $15,258,65 3.16 


icposited 


accordance with law, 


— . ) . 
( asually, ( Fidelity oe huveky KK clemnranes 
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On the Production “Firing Line” 








Size-Up of Casualty-Surety Field 
Conditions for First Half of 1938 


Production Slackens Due to Reductions in Values, Equipment 
and Payrolls; Spencer Welton Sees Southwest Reason- 
ably Contented, Detroit Pessimistic 


An interesting cross sections picture 
of casualty-surety production conditions 


in the field, based on first-hand ob- 
servations of company agency men, is 
presented this week by The Eastern 


Underwriter as indicative of 1938 trends 
evidenced in the first half of the year 
The business recession has unquestion- 
ably had a distinct detrimental effect on 
premium volume increases, and there are 
few agencies and branch offices which 
have gone ahead of or even equaled 
1937 records. This has not resulted 
from any lack of selling vigor but is 
because people are not buying as much 
insurance. Reductions in values, equip- 
ment and payrolls are all reducing pre- 
miums. Reduced rates in some of the 
important lines, particularly auto liabil- 
ity, are holding down premium produc- 
tion, but this, of course, is not a matter 
of complaint as it reflects better un- 
derwriting results. 
Welton’s Size-Up of Conditions 

Spencer Welton, production vice-presi- 
dent of the Massachusetts Boriding, 
known as the peripatetic vice-president 
because of the large amount of territory 
he covers every years in visiting agency 
offices, reports that in the past seven 
weeks he has traveled over most of the 
Midwest and Southwest and in most of 
the South people are in a reasonably 
contented frame of mind. Of course, 
there is some relief work going on, he 
says, but in general the mental attitude 
is good. But in certain industrial cen- 
ters further north, particularly places 
like Detroit, there is more pessimism 
now than in 1933. Mr. Welton further 
reports: 

Effect of Pump-Priming 

“Everybody expects that the spending 
of the new billions (as a result of the 
Government’s pump- priming program) 
will mean increased activity, and they 
are getting accustomed to letting the 
future take care of itself. 

“Some insurance men complain about 
smaller business, but many in various 
sections have told me that they have 
been astonished to see how well their 
volume has kept up and, in some cases, 
profess to be unable to account for it. 

“I share the conviction of those who 
believe that the ones who work the hard- 
est will get the best results. 

Sees Reward Plan Gaining in Favor 

“The safe driver reward plan seems 
to me to be increasingly approved. It 
has been my observation that the public 
has taken to it from the start. Some 
agents and brokers have been extremely 
reluctant to accept it, but a vast num- 
ber of producers have changed their at- 
titude and are now pushing the plan 
instead of opposing it. 

“The plan does supply a competitive 
weapon for bureau stock company rep- 
resentatives and is, though perhaps not 
the ultimate solution, at least a long 
step forward in the right direction 

“It is my belief that in spite of what 
I understand to be a substantial drop 
in automobile sales, the volume of lia- 
bility premiums written the first half 
of this year will compare favorably with 
that written for the corresponding pe- 
riod of 1937.” 


Desire for Volume Uppermost 


That the desire for volume is upper- 
most is indicated by the stimulating tone 


office bulletin 
Bokman, resi- 
Casu- 


of the following branch 
sent out by Charles H. 
dent manager, New Amsterdam 
alty, in Pittsburgh: 

“The shortest distance between two 
viven points is a straight line and so 
the shortest cut to what we have to say 
also is via a ‘straight line,’ and here goes. 
There has been much discussion regard- 
ing various classifications and we thought 


you might be interested in the results, 
so we have analyzed our records and 
here is the outcome: 


“The safe driver reward plan has stim- 


ulated the automobile business. The re- 
sults are clearly evident. Many agents 
are cashing in on this item. 


“Owners, landlords and tenants poli- 
cies and all other forms of miscellaneous 
public coverages are being sold in good 
quantities and there seems to be a pub- 


lic demand for this coverage. Possibly 
increasing publicity given the claims of 
this tvpe has influenced prospects. 


“Fidelity bonds are not being pushed 
by the agents and producers. There is 
not enough activity in this field 
and it presents an opportunity for alert 
and ageressive brokers. 

“There has been some activity in the 
small package field, such as storekeep- 
ers’ robbery policies, miscellaneous fraud, 
crime and protective policies, office and 
robbery policies, but there is much room 
for improvement in these lines. 

“The accident business has been stim- 
ulated considerably by the build-up for 
Accident & Health Insurance Week. 

“Plate and burglary lines seem 
to be very much neglected by the agent 
and this is surprising because these are 


nearly 


1- . 
eiass 


needed protections. 
“Contract bonds and the allied lines 
have very well held their own. 


“We believe automobile insurance un- 
der the safe driver reward plan, acci- 
dent insurance, fidelity and surety bonds 
and various forms of burglary and plate 
glass present the line of least resistance 
to the producer. The vast majority of 
these risks are uninsured, and we be- 
lieve the agent who concentrates on the 
uninsured field shows better results in 
the long run.” 


SAFETY HANDBOOK REVISED 


New Edition Much Improved by National 
Conservation Bureau, Casualty 
and Surety Executives 

Publication of a revised and expanded 
edition of the Handbook of Industrial 
Safety Standards is announced by the 
National Conservation Bureau of the 
Association of Casualty & Surety Exec- 
utives. This handbook, a guide for safe- 
guarding working conditions in industrial 
plants, is widely used by industrial man- 
agers responsible for accident control 
and by insurance company engineers in 
providing safety service for industrial 
{ 





new edition replaces that pub- 
-d in 1929 and the material, reorgan- 
ized and amplified both in text and illus- 
trations, brings the book up to 192 pages, 
thirty-two chapters and more than sev- 
enty illustrations. A new feature is an 
amplified seven page cross index. 

The material in the handbook is based 
on standard codes for the subjects treat- 
ed in all cases where such codes exist. 
It was written under the direction of 
committees of safety engineers. 


BEST’S REPORTS ISSUED 


Information Provided in Much Detail 
Covering Operations of 400 Casualty 
and Surety Companies 

Best’s Casualty and Surety Reports 
has appeared in its twenty-fifth annual 
edition. As has been the case every year 
the publisher has added certain items and 
tables which make this work more com- 
plete. Included in it is a comprehensive 
analysis of more than 400 companies 
writing casualty, surety and miscellane- 
ous lines, giving a complete analysis of 
the underwriting and investments and 
operations of stock, mutual, reciprocal, 
casualty and surety companies as_ well 
as Lloyds and state funds. In addition 
there is a table containing statistical in- 
formation dealing with assessment acci- 
dent and health associations; a complete 
list of all stock, mutual, reciprocal ex- 
changes and Lloyds which have retired 
from business, and in the case of stock 
companies it shows for the period of 
January 1, 1910, to December 31, 1937, 
and in the case of the others from Jan- 
uary 1, 1931, to December 31, 1937. 

Immediately following this information 
appears comparative tables showing the 
results of underwriting operations of 
stock and mutual casualty carriers by 
companies and by lines of business 
1937. There are also tables showing ag- 
gregate results of underwriting by classes 
for stock and mutual companies from 
1930 to 1937 inclusive. 

At the end of the report appears two 
important exhibits—an underwriting ex- 
hibit showing the experience of the com- 
pany by classes of business for the cur- 
rent year and the combined experience 
for an eight-year period. The financial 
and investment exhibit shows the impor- 
tant figures of companies, such as distri- 





bution of assets, income from_ invest- 
ments, reserve and dividends declared. 
Under “Management and Reputation” 


comment is made as to the result of the 
company’s underwriting and investment 
operations for the current year and also 
for the past eight-year period. The pub- 
lisher is Alfred M. Best Co., 75 Fulton 
Street, New York. 





OLD LITIGATION DISMISSED 





Kentucky Action Involving Court Clerks’ 
Bonds Had Been Dragged Along 
For Twelve Years 

Sitting at Covington, Ky., the United 
States Court of Appeals dismissed the 
appeal of T. R. Preston, president Ham- 
ilton National Bank, Chattanooga, and 
Mrs, Anne R. Nottingham, executrix of 
the estate of C. C. Nottingham, late 
banker of that city, from a lower court 
judgment of $49,000 obtained by the Fi- 


delity & Deposit. The litigation fol- 
lowed discovery of shortages in the 
Hamilton county court clerk’s office 


nearly fifteen years ago. 

The case has been in the courts since 
1926 and Preston says he will appeal 
to the United States Supreme Court. 
The case was originally filed in Federal 
court in Chattanooga following convic- 
tion of Charles E. Watson and Will 
Whitice, former court clerks, on charges 
of embezzlement. Watson was succeed- 
ed in office by Whitice and the shortage 
was discovered during the latter’s tenure. 
Investigation of Whitice revealed that 
he had advanced more than $29,000 to his 
predecessor in office in order that Wat- 
son could settle claims lodged against 
him. The Fidelity & Deposit, which was 
on Whitice’s bond, then brought suit 
against Watson’s bondsmen to recover 
that sum. Mr. Preston and the late 
Mr. Nottingham were two of the bonds- 
men. 

The case was not heard for several 
vears and by the time a decision was 
handed down interest had accumulated 
until it almost equalled the principal. 
The case was argued before the Court 
of Appeals about a month ago and the 
Fidelity & Deposit asked for dismissal 
on the appeal on the ground that Wat- 
son was not joined as a party to the ap- 
peal, and the court sustained the com- 
pany’s contention. 


Model Highway Picked 
By American Legion 
BALTIMORE-WASHINGTON ROAD 





Commander of Veterans’ Maryland De. 
partment Explains Selection And 
Outlines Possibilities 

Automobile insurance men will be in. 
terested in the announcement that the 
Maryland department of the American 
Legion has adopted a resolution recom. 
mending development of the Baltimore. 
Washington Highway as a “national 
model of traffic safety.” Bruce T, Bair 
commander of the Maryland department, 
in explaining the choice of the highway, 
says: 

“Aside from the very natural local in- 
terest we have in it, the Baltimore. 
Washington highway, because it leads 
to and from the national capital, trans. 
cends purely local significance. It is 
the one major highway in the country 
that would attract the attention and in- 
terest of people in every state and town 
in the land. In addition to this import- 
ant advantage it is a typical main artery, 
carrying very heavy traffic and having 
an unusually high accident experience 
For years the many improvements of 
which it is in need have been recom- 
mended. On the thirtv-one miles of the 
boulevard from Baltimore County line 
to the District of Columbia line, just 
thirty-one people were killed in 1937, 
or one person for every mile. 


No Model in Existence 


“At the present time there exist among 
the states different practices an’ differ- 
ent recommendations for promoting 
greater safety on the highway, yet there 
exists nowhere in the country any one 
highway to which the public or their 
representatives can turn, or upon which 
their attention can be focused, as repre- 
senting the consensus of scientific opin- 
ion and the most advanced practice in 
providing maximum safety, comfort and 
convenience for present day motor 
travel. 

“Because twenty-six of the thirty-one 
fatalities on the Baltimore-Washington 
boulevard happened after dark, we be- 
lieve that one of the most important and 
absolutely essential improvements will be 
the installation of modern safety light- 
ing along its entire course. We have at 
the present time adequate statistics to 
prove the need for lighting. No further 
study is necessary and such a _ worth- 
while move toward modernization could 
be made immediately and economically. 

Would Reveal Possibilities 

“We feel that a detailed study of the 
fine existing accident records kept by 
Set. Brubaker should be made prior to 
the modernization of the highway and 
that following modernization a detailed 
accident survey should be continued and 
publicized. In this way it will be pos- 
sible for drivers and pedestrians to learn 
the extent to which a modern thorough- 
fare can be made and kept safe, and to 
estimate the saving in life, injury and 
property damage that can be realized 
through the scientific operation of our 
highway systems for safe night driving, 
as well as safe day driving.” 


FORMER SHERIFFS SUED 

Following a long court battle in Fay- 
ette County, Ky., a decade ago, suit 
was filed June 8 in the United States 
District Court at Lexington for $47,500 
against two former Fayette sheriffs, 
Thomas C. Bradley and J. Waller Rodes 
The plaintiff was Louis H. Pink, New 
York Superintendent of Insurance and 
liquidator of the old National Surety 
The two former sheriffs were sued by 
Paul E. Shipp for more than $150,000 
ten years ago. Shipp contended they 
had received that amount in excess of 
the salaries allowed by law. This sutt 
was comprised for $20,000, which the 
surety company paid. The company con- 
tended that it was paid only $5,000 by 
one of the former sheriffs and nothing 
by the other, and that it also was out 
$32,500 in attorneys’ fees. 
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